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State of the nation’s economy: 
Up m 

WHOLESALE Prices—A rise of 0.1 
percent in week ended May 22 was 
noted by Bureau of Labor Statis- 
tics. It was first increase in a 
month. Its index on that date stood 
at 182.4 percent of 1926 average, 
16.7 percent above year ago and 1.3 
percent above level at time of Jan- 
uary price freeze. 

Crupe On—Production in week 
ended May 26 climbed to a record 
6,117,100 barrels a day, 15,000 bar- 
rels over preceding week’s aver- 
age. 

FarmMers—Dollar volume of their 
marketings totaled approximately 
$2,200,000,000 in May, Agriculture 
department estimates. That is 7 
percent above April and 16 percent 
above like 1950 month. 

DepaRTMENT Stores—Sales during 
week ended May 19 rose 4 percent 
above sales in comparable week 
last year. 

Raw Freicht-—Loadings totaled 
809,475 cars in week ended May 

19, 0.2 percent more than in pre- 
ceding week and 8.9 percent more 
than in like 1950 week. 

Money IN CIRCULATION — Amount 
in week ended May 23 totaled $27,- 
251,000,000, or $343,000,000 over like 
week last year, but $36,000,000 
below preceding week. 

Lire INsuraNce—April purchases 
amounted to $2,284,000,000, 4 per- 
cent above a year ago. 

” + + 
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Freed Raps Reg. W— 

Charles W. Freed (DeSoto), Salt Lake City, 
head of the NADA Public Affairs committee, 
testified Friday before the Senate Banking 
and Currency committee against Regulation 
W and called for restoration of the historic 
dealer discount. 

* 


. * 


ASHINGTON. — Congressional 
sentiment for easier credit 
|terms on automobiles mounted here 
jlast week, following an allout at- 
|tack on Regulation W before the 





Steet—Operations last week were | House Banking committee. 


scheduled at 102.7 percent of indus- | 


try capacity, down 0.9 point from 
preceding week. That rate would 
produce 2,053,000 net tons, com- 
pared with 2,071,000 in week earlier. 

Business Activity —New York 
Times’ index for week ended May 
19 eased to 175.3 from 175.4 in pre- 
ceding week. Figure for compar- 
able 1950 week was 157.6. 

Retam. Sates— April volume 
amounted to $11,510,000,000, 3 per- 
cent below March. March was 6 
percent below February. 

Rapio, TELEVISION — Production of 
TV receivers in Apri! was 36 per- 
cent below monthly rate of 1951’s 
first quarter and radio output was 
down 5 percent. 

HovuseHoLp WAsHERS— Factory 
sales of 292,193 units in April were 
20.7 percent below preceding month 
and 12.3 percent below like 1950 
month. 


Top Cars 


New-car registrations for three 
months, plus 31 states for April: 
1951 Pos. Make 1950 Pos. 

1—377,792 Chev. 384,018— 1 
2—294,356 Ford 326,738— 2 
38—170,272 Plym. 88,069— 6 
4—140,883 Buick 140,538— 3 
5—118,067 Pontiac 120,362— 4 
6— 94,035 Dodge 54,550— 9 
7— 93,813 Olds. 101,424— 5 
8— 78,243 Mercury 85,611— 7 
9— 66,110 Stude. 83,545— 8 
10— 50,281 Chrysler 27,401—12 
ll— 40,074 Nash 42,994—10 
12— 37,789 Hudson 39,875—11 
18— 34,751 DeSoto 19,603—14 
14— 32,315 Cadillac 19,181—15 
15— 23,885 Packard 20,184—13 
16— 20,552 Kaiser 10,174—16 
17— 19,024 Henry J 
18— 8,893 Lincoln 
19— 8,430 Willys 
20— 1,906 Crosley 
21— 1,168 Austin 
22— 848 Ang.-Pref. 2838—22 
23— Frazer 2,445—19 

Total All Makes 
1,717,736 1,588,450 

For further details see page 

29, today’s issue. 


9,058—17 
7,357—18 
1,942—20 
1,824—21 


Leading the assault was Alton 
M. Costley, a Chevrolet dealer in 
East Point, Ga., and vice-chair- 
man of NADA’s public affairs 
committee. His arguments drew 
strong support from two members 
of the House committee itself, 
Reps. Patman (D., Tex.) and 
Brown (D., Ga.). 


Patman bluntly called Regulation | 


Makers Divided 
On Price Effect 
Of Annual Raise 


By Mac Gordon 
Associate Editor 


UTO makers are divided over 
£ the relationship between the 
“annual improvement” wage _ in- 
crease and new-car prices. 

The differences of opinion in 
the industry became manifest at 
the Wage Stabilization Board’s 
hearing on whether to approve 
the 1951 installment of the four- 
cent-an-hour “productivity incen- 
tive” raise. 

The 18-man WSB still had not 
announced its verdict late Thurs- 

(Continued on Page 34, Col, 4) 


New Entry to 





By Bob Finlay 
Managing Editor 
[THe next few years will see an 
accelerated effort to carve out 
a more substantial place in the auto 
market for smaller, lighter cars. 
In the belief that the economic 
hour of the light car is at hand, 
a former passenger-car builder 
has its representatives in Wash- 
ington right now, asking the Na- 
tional Production Authority for 
a steel-use OK upon which to 
launch a new light entry. 
This maker has been watching 
the automotive climate all through 
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Dealer Costley Testifies Before House Group— 


Alton M. Costley (Chevrolet), 


East Point, Ga. (left, foreground), testifying before the 


House Banking committee last week. He is vice-chairman of NADA's Public Affairs committee. 
Costley urged at least 18 months for paying off balance on car loans with no more than one- 
third down. He also called for restoration of the full historic markup for dealers. 


* + * 


Attack Gains Support in Congress .. . 


Hope on Reg. W Rises 


W “unfair” as applied to automo- 
bile sales. Brown said he also fa- 
vored easing credit terms for cars. 

Costley’s presentation was so well 
received that Charles W. Freed, 
| chairman of NADA’s Public Affairs 
|committee, planned to deliver the 
|}same statement Friday to the Sen- 
|ate Banking and Currency com- 


| mittee. 


* + 


OINING in the general attack on 
credit controls was former Sen. 
|Francis Myers (D., Pa.), who ap- 
peared before the Senate Banking 
committee on behalf of the National 
| Foundation of Consumer Credit, an 
|association of manufacturers, re- 
| tailers and financing agencies. 

| Myers, who was majority party 
| whip until his defeat in the election 
jlast fall, was the second defeated 
Senate Democrat to 
against the administration of credit 
controls. 

Former Sen. Scott Lucas, ma- 
| jority party 
| political demise, had done so in 
| the previous week while testify- 
| ing as counsel for the American 

Finance conference. 
| Both men had helped get the 
Defense Production Act through 
| Congress. 


* 





Myers said the Federal Reserve | 


| Board’s restrictions looked defla- 
tionary “on the surface,” but actu- 
ally had been “terrifically inflation- 
ary.” 

“The purchase of products with 
cash increases the speed of turn- 


Accelerate 


Push for Light Cars 


the postwar period, waiting for the 
|right moment to make its bid. 

* * * 

OW it is tooled up and will be 
i ready to go by fall, it is re- 
| ported. 


| It is banking on a two or three- 
| year period of car scarcity in which 
i 


| (Continued on Page 35, Col 
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speak out! 





leader before his | 


* x * 


over of the money supply as no 
credit transaction ever could,” he 
declared. “When that cash is drawn 
not from income, but from savings, 
the inflationary result is multiplied.” 
~ * « 
HE legislators were reminded 
that those who contend that the 
prices of automobiles would rise 
without credit controls overlook the 
fact that car prices are frozen 
under the current OPS rulings. 
The NADA spokesman also point- 
ed out that Regulation W fails to 
take different price ranges into 
consideration since “it obviously is 
more difficult to meet monthly pay- 
ments on a $1,200 or $1,500 automo- 
bile than it is for a less essential 
commodity costing $200 to $300.” 
Correction of a bad situation 
under Regulation W is vitally 
needed, both Freed and Costley 
(Continued on Page 31, Col, 1) 
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Holiday, Disputes 
Slash Output to 
109,822 in Week 


Flareup Hits Dodge; 
Shortages Close L-M, 
Studebaker 2 Days 


By Bernie Thomas 
Associate Editor 
EMORIAL Day shutdowns and 

labor trouble at Chrysler Corp. 
cut production of cars and trucks 
sharply in this country last week 
to more than 41,000 units below the 
previous week’s volume. 

Built in U. S. plants last week, 
according to Automotive News’ 
estimates, were 84,036 cars and 
25,786 trucks for a total of 109,- 
822 vehicles. Output the week 
before was comprised of 118,360 
cars and 33,161 trucks—a total 
of 151,521, 

At press time Thursday, NPA was 
expected momentarily to issue its 
formal order reducing passenger 
ear production after July 1 to 35 
percent below pre-Korean levels. 


* x * 

AUTO makers had already been 
“% told that after July 1 they will 
be allowed to use steel at only 65 
percent of the rate they used it on 
the average in the first six months 
of 1950. On the same basis, copper 
usage will be cut to 60 percent and 
aluminum usage to 50 percent. 

NPA is expected to amend the 
order shortly by including, along 
with the material restrictions, 
hard-and-fast limitations on the 
exact number of passenger cars 
each maker may build in the 
third quarter of this year. 

NPA reportedly didn’t include 
its planned quota system for car 
makers in last week’s announce- 
Ment only because it still hadn't 
figured out how to describe it in 
writing. 

Up to now, government restric- 
tions on car output have been in 
the form of controls covering the 
amounts of steel, copper and 
aluminum that can be used in pro- 


duction. 


* * 


PA’s decision to add unit con- 
trols is said to have been 
(Continued on Page 38, Col. 1) 


U. C. Market Stronger 


Wholesale Prices Are Holding Firm as Retail 


Shows Slight 
By Bob Gordon 


Associate Editor 


pine wholesale prices and slight- | 
ly improving retail sale 
up the 
time, a study of the 
markets indicated last week. 

Most dealers noted, however, 
that the majority of the market 
“action” is confined to units re- 
tailing for about $1,300 and less. 
Heavier cars and late models are 
still dragging in most areas, al-| 
though even these units are finding 
more takers than they did eight 


weeks ago. 


* * * 


PRiczs, as computed by AuTomo- 


TIVE News, have been improv- 
ing slightly for the past four weeks. 
The overall average price of used 


|cars was $926 last week, $9 better | 


than the low point reached at the 
end of April. 

Comments by auction operators 
reflected the firmness of the mar- 
ket. Every report received last 
week listed prices as “steady” 
or “slightly improved.” 

The level of trading at the auc-| 

tions also showed strength. The 
percentage of units sold at 12 auc- 


| tions, 
}country, hit 79 percent last week. 


Improvement 


scattered throughout’ the 


This was the first time since 


s sum| early this year that the percentage 
used-car situation at this|°f sales has reached that high. In 
nation’s major | the interval, sales had ranged from 
}as low as 61 percent to no more 
| than 68 percent. 
* 


* * 


ALES reports from various 


\’ cities show the improvement in 


|} volume. However, reports from deal- 


(Continued on Page 30, Col. 1) 


7. 
Production 
Automotive News Estimates 
U. 8. Cars, Trucks 


151,521 
136,634 


Last Prev 1950 
Week Week Week 
For complete production totals 


by makes, see table, page 88. 
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April Sales Off, 
But GM Sees | 
‘Good’ Quarter 


April Rate Tops First uarter ... 


Exports Claim 7 Pet. 2 
Of Vehicle Output 


WILMINGTON, Del.—Despite a 
slight sales slump in April, General 
Motors results for the second quar- 


That would | ter “will be good, 















































OUR months’ returns are in, and| above the 300,000 level. a 
Charles E, Wil 
the 1951 resurgence of car and| portend another postwar record, | § son, president, 
truck exports by U. S. vehicle pro-| outstripping the 251,489 cars export- | told GM _stock- 
ducers is carrying right along. ed in 1947. holders last week gt 
Although slightly below the | Truck exports for April also fell at an annual 
level of March, exports in April | below the March achievement. The meeting here. - 
were 137 percent higher than the | April, 1951, total was 17,896; March, Wilson warned I tal 
sum in the same month a year | 18,524, and April last year, 10,556. | however, that fur- a 
ago. Furthermore, April exports The accumulative four months’ | AV@ilable in 13 Body Colors— ne teach ae, impo 
amounted to 7 percent of domes- totals for trucks were 71,823 in the | Oldsmobile's 195! Super 88 convertible coupe is now in production. The folding top, oper- lstrictions were mista 
tic production, compared with 6 | ourrent year. and 39,567 last year. | ated hydraulically, can be raised or lowered in a few seconds by the driver. A choice of four | lcoming as mili- Le 
percent in the first quarter of Bus shipments to other lands! colors in genuine leather upholstery and 13 body colors are available, as well as the choice itary n eeds for : inju 
1951. ' showed an upward trend in April. jefe a black or tan top. | steel increase. It C. E. Wilson car 
April vehicle exports, despite the | will become increasingly hard to stea 
decline from March, eee oo ‘ . 'get steel, he said, adding that the new 
projected estimate that shipments | l d b OPS . : th age 
for all of the a 1 | oO a ea iza ion epea e ry | government | doesn’t consider e = 
surpass the 1947 total of & é : mod 
They class us with beer cans and 
The 1947 accomplishment 2 = N CLARIFYING a vague amend-| by OPS officials last week to James|stance, would be a decrease in the ouibaanin teweley ” he said. read 
postwar peak and represents ee ment to the dealers’ price regu-|C. Moore, NADA counsel. allowance for a used car, if any, Earli ‘ De Wilson de- A lo 
third highest export year In auto-|) tion, OPS maintained Thursday| Automotive News had ques- |taken in trade, below its reasonable aaa "ths th yg b — h : gove 
motive history. es 6 that it had never tried to freeze tioned the “total realization” re- |value to the dealer, which value |C'4re . m © a oo k . oa 7 ‘ee oe 
h il statistics, as | Profit levels on new-car deals. | peal in the text of Amendment 3 |should be related to the ceiling | 48° 1a comma a an aie aid cars, 
 saeiiee . ie "identi The price agency advised NADA | to SR 5, effective May 22, which |price for the used car established this vanes ‘peckaetion a “i = R 
s e 1 f NA | ‘ e * : )” 3 ? i ‘ 
Manufacturers Assn: | over the Memorial eee G compenahie Sur the. eoume-tine . Aanouiahedy Provisions 2 and | #bout the same as 1949, when 6,500,- cone 
A total of 45,672 cars, trucks and| that the amendment, instead of | I d Ils out eight practices | 3 of Amendment 3 to SR 5 revise |90 cars and trucks were produced. are 
i -| “decontrolling” profits on new- | %@n and spelis out eight p on aa a" ; : : 
buses was exported from this coun-| i lly was designed to | "OW barred to dealers, Section 3, as follows: In the first three months of 1951, time 
try in April, against 47,525 in March | car sales, really was designed ld Moore that the “total}] “2. Section 3 is amended by de-| about 6 percent of GM’s production 
i i | clarify the new code of prohibited OPS to y : The 
and 19,259 in April last year. Salinas realization” paragraph was_ re-|leting therefrom the last paragraph} was for the armed forces, he said. t 
initial f months of 1951 | dealer practices. a p grapl ] g E t paragrap that 
The initia iio ¢ abro a of | . pealed merely to avoid confusion|which begins with the words, ‘The 15-mc 
recorded . 8s acess oth 77. | Many dealers and trade agi a on the list of dealer malpractices,|ceiling delivered price established $251 B t OK’d bank 
aoe oe py srchmen wested |e ence the a ae = a specifically as affecting under-|by this section is . . .’, and ends e OOS the | 
333 for e anuary Pp pe | amendment, which elete eS allowances on tradeins. with the words, “¢, aut which value sume: 
of 1950. Multiplied by three (for @ | “total realization” clause of Supple- ale should be related to the ceiling For V-8 Chryslers larl 
full year’s eee eae eae mentary Regulation 5, was an = HIS “total realization” clause| price for the used car established J- 7 mua 
r riples icize s 4 ; ? >W 
fo 516,018 exceeding the eT oe ed ane oy oe coe “ar| + Was part of an undesignated | by section 4). As New Models and s 
— ate - ee paragraph at the end of Section 3/ “3. Section 3 is amended by add- | Soe ; in su 
= 7721 nannelea | °°" profits. of SR 5. The “total realization”|ing the following undesignated| DETROIT.—The first increase in in fo 
There were 27,721 cars c 7 | Sees aragraph follows: raph the end thereof: The|mew-car prices for an individual i 
U. S. borders during April paragrap , _|paragraph at the en reo depri 
across hm 28.964 the month previ- HE now-repealed “total realiza- “The ceiling delivered  price|ceiling delivered price established | make was announced last week by trans 
ar ond 8.669 in April, 1950 tion” clause, it is recalled, fore-|established by this section is the|by this section is the price for|Chrysler division after approval of deser 
Car shipments for the first | bade new-car dealers from grossing| Price for sales for cash, The dealer|sales for cash. The dealer may sell|OPS. _ . 
“third” of 1951 barely crept above|more on any deal than the “total|™@y sell on other terms when re- (Continued on Page 30, Col. 3) or ae ogy A = No I 
the 100,000 mark. They totaled 100.-| realization” on a comparable deal quested in writing by the pur- a prices of eight-cylinder rysler ~ 
; ith | haser. Any device by which the cars were raised $251.19 on New 
333, to b xact, compared with}; : cha y e by 
oa Se Senet, oe _ o vontha | im the period between Dec. 19, 1950,| soner increases his total realization erger un Orks Yorker and Imperial models and fo 
ie ee e firs *!and Jan. 25, 1951. on the sale of a new automobile ll $261.38 on Crown Imperial models. finan 
——— * * That this regulated dealer profits,}over his total realization on the Between P utiman J. J. O'Malley, sales vice-presi- Thels 
y -ls i j ivisi elr 
ROJECTED ahead for all of 1951,|0r that last week’s amendment de-|sale of the same model during the . ~ dent, said Chrysler division had € 
car exports are calculated at' controlled said profits, was denied|period Dec. 19, 1950-Jan. 25, 1951, And Trailmobile |persuaded OPS that “these cars Hg 
- —_—_—-- ————————|inclusive, is an evasion of this a are new in design, structure and this 1 
regulation (such a device, for in- CINCINNATI.—Definite arrange-| ,ower plant and are not counter- thing, 
—— ments for the transfer of assets of : not o 
Tealimehite Ga th to Pull parts of 1950 models bearing the 
ralmoole (0. here to Fullman,| same names.” The 1951 New York- who : 
rys er boasts | Inc., Chicago, are being worked out|., Imperial and Crown Imperial men, 
pe eae M30 va models all offer Chrysler's new lower 
Pacer, Winner ciple,” according to a joint an-|1s0-horsepower V-8 engine. Rel 
. ‘ 7 B O'Malley said OPS had decided used 
Carry, president of Pullman, and . é - 
pee y e 'George M. Bunker, president of |that the higher prices for V-8 “ate 
INDIANAPOLIS. — Chrysler led | TTailmobile. ae ae ees Gauss at “Cher santel 
at the start and the finish of| “Assuming that the transaction | makers one ss e larly 
a 500-mile race here Wednesday | materializes,” the statement con-|" ;, : - re buyer 
which produced a flock of new|tinued, “Trailmobile will be op- The OPS order,” he said, “came naaben 
after full consideration of data sub- 
speed records. erated as a separate member of the | *, : new c 
7 Pull up of compani ith | mitted by the company, which has 
Pacing the field around the first |+¥41™an group of companies, w contended that the marked engi- duced 
lap of the Speedway grind was |itS present staff of officers and em- : h ng: sary 
Hoffman Retires from Dealership— ;« ve oo weet earen in | ployes.” neering advances in these vehicles Those 
Paul G. Hoffman (not shown), president of the Ford Foundation, has given up his title a new iy rysier, driven by " f th ali should have recognition in the price id] 
; Co. (Studebaker), Los Angeles. He remains the| D. E. Wallace, division general First report of the pending agree- ceilings established.” rapid] 
as board chairman of Paul G. Hoffman Co, (Studebaker), Los geles. manager. Winning the annual |ment was reported two weeks ago : . ; strict 
principal stockholder. As a result, the firm name has been changed to Hoffman-Carpenter event with a blistering speed per- by the Cincinnati Times-Star, which Prices wf six-cylinder Chryslers Wi 
and Earl R. Carpenter (left), president since 1925, takes over Hoffman's pec Pe eae formance was the Belanger Spe- |said that reliable sources had in- were unchanged. ane 
are: Carpenter; Lathrop G. Hoffman, son of wae o elected ate “_ ae. cial, piloted by Lee Wallard and | formed it of the transaction. Last eee was 
M. Carpenter, Earl's son, now a vice-president; Wallace H. Austin, vice-president, an ~ a.) owned by Murrell Belanger, week’s announcement climaxed a F C Sh natic 
Lippitt, treasurer. The latter two were nr a Chrysler - Plymouth dealer in |series of “denials” of the original ewer ars own obvic 
Crown Point, Ind. Times-Star reports by officials in- ° bene 
7 States [ ] hold Wiha nahis Wallard, of Altamont, N. Y., re- | volved. At Canada Fair restr 
wrote the record book as every| Total assets of Trailmobile were 43 time 
P 9 mark for the race above the four- said to be approximately $20,000,- we eee meen wee Boar 
A h B lap record was broken. Driving a/000. Operations will continue at the| the opening of the fourth Canadian and 
i e eig’ ans Belanger Special he roared around | Oakley plant, it was disclosed. International Trade Fair which is agen 
oe 500 —_ a a four! tt was reported that Pullman|slated for a two-week run here. a 
WASHINGTON.—Proposed anti-; report showed. Gas taxes have been “sa — .  - a il pnd made a survey of the Oakley cor-| Renault and Austin cars and trucks re 
diversion amendments, measures to | raised from 4 to 5 cents in the fol- ae y nearly lve mules Per! poration last year, but nothing def-| were on display, while Rootes Mo- Mh 
block the states from setting aside|lowing states: New Hampshire, | our. inite came from the study at that|tors, Ltd. featured heavy public to & 
special funds for highway uses,|North Dakota, South Dakota, Utah| His average speed was 196.366 | tine, utility trucks. the 
have failed in Arizona, Maryland, |and Wyoming. Georgia permitted a|™-P-h. The former record of 121.327) — . time, 
Montana, New Mexico, New Jer-|temporary one-cent hike to expire,|™-.P-h. (average speed) was set by to i 
sey, New York and Wyoming, ac-|and New Mexico reduced its tax| Bill Holland in 1949. Holland's mad 
cording to a report from the Na-|from seven to six cents per gallon,|/record also was broken by the Con 
tional Highway Users Conference Amendments to increase the tax | Other five finishers. ara 
here. failed in Arkansas, Colorado, In- | Mike Nazaruk was second. He has b 
diana, Montana, New Jersey, |Was about three miles behind the never 


The report continues that anti- 
diversion amendments are pend- 
ing in Connecticut, Delaware and 
Iowa, and that the Georgia legis- 


lature had passed an amendment | 


North Carolina and West Vir- 
ginia. Measures to increase the 
| rate are still on docket in Cali- 
| fornia, Illinois, Massachusetts, 
Missouri, Nebraska, Ohio, Okla- 


winner. Manuel Ayulo, who drove 
relief for Jack McGrath for the 
final 101 laps, finished third; Bob 
Ball was fourth, Henry Banks fifth, 
and Andy Linden sixth. 


that will be submitted to the homa, Texas, Vermont and Wis- | Johnny Parsons, winner of last 
voters. consin, the report said. year’s race, was forced out after 
Twenty-five states have already | Michigan recently increased its| 88 laps. 

closed their legislative sessions, the | pas tax by 1% cents to a total of| Wallard’s victory was _ worth 


report said, and have completed all 
legislative action for the year. They 
are Arizona, Arkansas, Colorado, 
Georgia, Idaho, Indiana, Iowa, Kan- 
sas, Maryland, Minnesota, Mon- 
tana, Nevada, New Jersey, New) 
Mexico, New York, North Carolina, | 


North Dakota, Oregon, Rhode Is-| 
Tennessee, | 
Utah, Washington, West Virginia | 


land, South Dakota, 


|4% cents per gallon, it is noted. 
With many changes made in the 
|state regulations on sizes and 
| weight standards for trucks in the 
| States, considerable interest has 
been shown in increasing the penal- 
ties for size and weight violations, 
the report showed. 
Higher penalties for such viola- 
tions have been passed in Indiana, 


and Wyoming. \Iowa, Minnesota, North Carolina, 
Considerable interest has been! North Dakota, Utah and Washing- event, flipped his car over on the 


shown in gasoline tax rates, the 


ton. 


about $65,000 to him, his car’s 
owners and crew. His great speed 
was remarkable in that he lost a 
shock absorber with 12 laps to go 
and had difficulty controlling the 
light car on the turns the rest of 
the way. 

Despite the terrific pace there 
were no major crackups, although 
three cars went into spins. Mauri 
Rose, a three-time winner of the 


130th lap. He was not injured. 





Smead Completes 30th Ford Year— 


Lew W. Smead (left), general sales manager of Ford division, receives a 30-year pin from 
L. D. Crusoe, general manager of the division. Regional and district managers and their 
assistants presented Smead with a complete silver service and a scroll bearing their names 
in tribute to his sales leadership. The presentation from the field managers was made by Ira 
B. Groves, southwest regional sales manager, 
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~ REGULATION W checking in- 
flation or contributing to it? As 
I talk to automobile dealers I am 
more convinced than ever that the 
imposition of Regulation W was a 
mistake from every standpoint. 
Let’s set aside temporarily the 
injury the regulation does to new- 
car sales. Judging from the 
steadily increasing inventories in 
new-car dealers’ hands, the dam- 
age is considerable. But the new- 
car buyer usually has a late 
model tradein and can comply 
readily with the 15-month terms. 
A lot of new-car buyers, too, have 
government bonds in reserve and 
can cash them to pay for new 
cars, which defeats the purpose 
of Regulation W. A large major- 
ity of new-car buyers have per- 
sonal credit at banks. Bank loans 
are just as inflationary as are 
time-payment balances. 


The used-car buyers is the on2 
that suffers from Regulation W’s 
15-month terms. Few have bonds or 
bank credit and can’t come into 
the market except through con- 
sumer financing. This is particu- 
larly true because there is a lost 
generation of used cars. Five, six 
and seven-year-old cars were basic 
in supporting the used-car market 
in former years. So Regulation W 
deprives the wage earner of critical 
transportation when he needs and 
deserves it. 

* * 


No Inflation Threat 

HERE is no legitimate reason 

for keeping used cars under 
financial control. There is no argu- 
ment from the defense standpoint. 
Their resale does not use up ma- 
terial or man-hours of labor. So 
this regulation does not save any- 
thing, but it does create a hardship 
not only on the automobile dealers 
who are important small business- 
men, but creates a hardship on the 
lower income bracket purchasers. 


Relinquishing restrictions on 
used cars would automatically move 
new cars, The bottleneck in this 
business is not new cars, but late- 
model used cars. This is particu- 
larly true since most new-car 
buyers have already purchased 
postwar cars. To continue to sell 
new cars to match the volume pro- 
duced by the factories, it is neces- 
sary to take in late-model cars. 
These late-model cars would move 
rapidly on the market if credit re- 
strictions were removed. 

When the Federal Reserve 
Board imposed Regulation W, it 
was their intention to benefit the 
nation. Now when it is perfectly 
obvious that the nation would 
benefit by the removal of credit 
restrictions on used cars, it is 
time to act, The Federal Reserve 
Board is supposed to be flexible 
and rightfully so. If there is any 
agency in the government that is 
non-political and which bases 
its decisions on economics, it is 
this board. They have promised 
to keep in constant touch with 
the situation and now is_ the 
time, through your local banks, 
to insist that this change be 
made. 

Consumer credit in general is 
not a threat to inflation. It never 
has been, In a normal year it has 
never amounted to more than 4 
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) Dealers tell me 


By John O. Munn 


(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 








total 
| power, and in 1950 it was less than} 
ithat. The controlled portion of con- | 
|sumer credit under Regulation W | 
amounts to only 1 percent of the| 
|purchasing power and, if used car | 


|percent of the purchasing | 


leontrols were eliminated, the! 
jamount affected would be a small 
fraction of 1 percent. 
| * * * | 
. . 
Shocking Rate 
EMEMBER that installment 


always amounted to less than 10 


controlled in any way. 





Of course, with the nation’s growth | 
the cost of government is expected 
to increase. Some idea of the shock- 
ing rate at which government ex- 
penditures have gone up in the past | 
10 years was reported recently by 
the National Small Businessmen’s 
Assn. as follows: 

“The Interior department per- 
formed its various functions in 
1940 for $71,000,000, but in 1950 
it was $568,000,000—eight times 
as much, It cost $75,000,000 to run 
the Department of Commerce in 
1940 and $863,000,000 in 1950—11 
times as much. In 1940 the De- 
partment of Labor got along with 
$18,000,000, but in 1950 it spent 
$257,000,000 — almost 14 times as 
much, In 1940 the State depart- 
ment’s budget was $21,000,000, but | 
in 1950 it spent $361,000,000—17 
times more. Let’s not forget that 
in 1940 Franklin Roosevelt had 
been serving as president for two 
terms and the government ex- 
penditures had already risen 
sharply since he took office in 
1933.” 

Remember, too, the fiscal policies 
of the Treasury department, as well 
as the Federal Reserve Board, are 
the sources originating money. This 
is where inflation controls should 
come, Attempts to regulate a busi- 
ness than can have but the mi- 
nutest effect on an inflation pro- 
gram is penny-wise and pcund- 
foolish. 





* * * 


Contact Banks 


SED cars need to be released 

from government credit con- 
trols immediately. It is an urgent 
need. Lifting these barriers will not 
put a strain on our defense pro- 
gram, but will help it. These re- 
linquished controls will not use a 
pound of critical material or a 
single man-hour that might be 
needed on the defense program, 


Dealers and finance companies 
can determine without govern- 
ment influence the terms of used- 
car sales contracts. Terms need 
to be free, and the extension of 
this credit should be put up to 
individual enterprise. 

If anyone should be _ relieved 
from controls, it is the people who 
need used cars. Many of them 
would automatically come into the 
market for late model used cars 
that are now a drug on the market, 
if they had 24 or 36 months to pay. 
This would relieve the used-car jam. 

The use of automobiles to the 
people, who are deprived of them 
now by Regulation W, is important 
in keeping America strong. The job 
of dealers is vitally important, too, 
if we are to keep the nation mobile. 
So wherever you are, talk to your 
bank which is a member of the 
Federal Reserve Board. Tell and 
show the facts. Do this. It is your 
duty and obligation. You are a part 
of the miracle that is America, 


Maryland a 
Meet June 15-17 


BALTIMORE, — The annual 
meeting of the Maryland Automo- 
bile Trade Assn. will be held June 








15-17 at the Commander hotel, 
Ocean City, Md., announces J. 
Cavendish Darrell, general man- 


ager. 


| Wholesale, industrial and commer- 


|tomotive service shops of all kinds 
|regulation are: 


|during the 
|1950, to Jan. 
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credit—the poor man’s credit—| Members of Dealer Advisory Committee for OPS— 





New and used-car dealers comprise the Retail Motor Vehicle Industry Advisory Committee for OPS. It held its first meeting with W. 


percent of the total credit, and this LeRoy Jordan, chief of the OPS automotive branch, in Washington last month. Seated at table (left to right): Paul W. Freed, Waynes- 
over-90 percent open credit is not boro, Va.; W. L. Mallon, Newark, N. J.; Richard C. Freed, Salt Lake City; Edward J. Ronan, Philadelphia; Ralph W. Orr, OPS automo- 


tive branch car section; Robert S$. Holmes, OPS automotive branch economist; W. LeRoy Jordan, chief of OPS automotive branch and 


A much more important factor chairman of committee; Thomas B. Brown jr., OPS trucks and trailers section; Lee Moran, Seattle; Frank H. Yarnall, Chicago; Robert S. 
of inflation is government spending. | Armacost, Kansas City; J. K. McDonald, Augusta, Ga., and E. $. Dowd, Cleveland. 


Standing (left to right): Walter Wilson, Dallas; James C. Downing, Atlanta; Spencer T. Honig, Los Angeles; Nathan K. Grinder, OPS 
enforcement division; W. E. Butler, Chicago; C. E. Kline, Allentown, Pa.; Fred L. Haller, Washington, and Walter Moultan and Harry 


CATA Hears of Confusion 





By Mel Adams 


Staff Correspondent 


CHICAGO.—Indications are that 


Regulation W will be relaxed and| 


that the Defense Production act 
will be 
days after its scheduled expiration 
date of June 30, Charles J. Farring- 
ton, 


said here last week. 


At a press conference preceding 
his address to the 47th annual 
Chicago Automobiie Trade Assn. 
dinner meeting, Farrington said: 


Deadlines Near 


To File, Post 
Shop Price Data 


WASHINGTON.— All automotive 
service shops are directed to post) 
ceiling price lists in a prominent | 
place in their shops before June 15} 
in compliance with Ceiling Price | 
Regulation 34, according to OPS. 

In general, OPS said, prices con- 
trolled by the regulation are the 
same as those already established | 
under the General Ceiling Price | 
regulation. | 


Members of NADA were ad- 
vised to watch for a form being 
prepared by the NADA which will 
cover the requirements of CPR | 
34. The organization said last | 
week that it had been assured by 
OPS officials that the form sub- 
mitted by the association would 
be approved within the next few | 
days, and that it would be mailed 
to all members soon. 


NADA pointed out also that the 
new regulation does not alter the 
present ceiling prices but that the 
provisions of the General Ceiling 
Price regulation are clarified to| 
make them more specific and un-| 
derstandable. | 

The services controlled are: Re-| 
pair, maintenance, washing, paint- | 
ing, storage, parking, rental, towing | 
and other like services performed 
in connection with automotive ve-| 
hicles and farm equipment and} 
their parts and accessories, and re- 
pairs to tires and tubes, 

The regulation, effective May | 

16, covers the ceiling price of | 

these services at all levels, retail, 





cial, 
The main requirements that au- 


must do to comply with the new 
1. Charge no more than they did 


base period, Dec. 19, 
25, 1951, charge no 


extended for perhaps 90) 


NADA presidential assistant, | 


“It appears impossible to write 


a new Defense Production act or | 


acceptable amendments to the 
present one in the time remain- 
ing before expiration of the pres- 
ent act.” 


In his address, Farrington told 
| the Chicago dealers that “in all my 
38 years ‘on the hill,’ I have never 
seen such confusion as exists in 
| Washington today.” 

He assailed what he termed the 
dangerous fiscal policies of the 
administration, the items in the 
budget slanted toward the continu- 
|ation of “social experiments,” the 


| loopholes which encourage tax eva- 
| sion, the excise tax on automobiles, 
| the 


Defense Production act and 
credit restrictions on automobiles. 

Referring to Regulation W, he 
said that “it is silly to control 
credit on automobiles and at the 
same time allow bank credit to 
go wild, as is the case now. 


“Furthermore, it is strange that ' 


installment credit terms on motor 
vehicles should have been tightened 
in view of the fact that monthly 
payments are higher than they 
otherwise would be for the reason 
that prices of everything have gone 
up sharply in the past year. 

“We are willing to settle on a 
plan of one-third down and 18 
months for the balance,” he con- 
tinued. “Sentiment is growing in 

(Continued on Page 35, Col. 4) 


Relaxation of Reg. W 
Seen by Farrington 


| Spack, both of OPS office of advisory committees. Roy P. Bridges, Birmingham, Ala., was the only committee member not present. 





‘Golden Rule’ Deals Best, 


Minnesota Dealers Told 

MINNEAPOLIS.—When deal- 
ers in a state practice the “Gol- 
den Rule,” legislators in that 
state won’t spend all their time 
thinking up restrictive legisla- 
tion, according to a bulletin sent 
members of the Minnesota Auto- 
mobile Dealers Assn. 

“If every dealer would treat 
the customer as he would want 
to be treated,” the bulletin stat- 
ed, “the legislators will not 
spend all their time until the 
next session thinking of ways to 
get even with the dealer at Po- 
dunk who gave everybody a 
rooking.” 





Klingler to Speak 





As Mass. Dealers 


Meet in Boston 


BOSTON.—Harry J. Klingler, 
group executive of General Motors’ 
ears and truck divisions, will speak 
at the llth an- 
nual convention of 
the Massachu- 
setts State Auto- 
mobile Dealers 
Assn., set for June 
4-5 at the Hotel 
Statler here, 

Klingler will 
address the ban- 
quet on June 5. 

Klingler has not 
revealed the topic 
Harry J. Klingler of his speec h, 
William A. Plunkett, executive 
vice-president, said. 





On the House. . . 


If you’re confused over what’s ahead, you're not alone. . 
(including C. 


makers I’ve talked with lately 


.. All auto 
E. Bleicher, Harry 


Klingler, Don Ahrens, Dave Wallace, George Mason, Henry Ford II) 
are confusingly confused, but are still hopeful IF 


the government lets ’em alone. . 


.. That was quite 


a “coming out” affair Jack Rose threw for Palmer 


Rose 


(son of Louis ‘Rose, 


Detroit DeSoto dealer) 


and his bride. Attendees included numerous Detroit 
dealers handling various makes, as well as Chrysler, 
DeSoto and Cadillac company officials... . 
NADA’s board of directors will gather in De- 
troit tomorrow for a meeting on programs and 


activities. ... 


Wembhoft 


Wood went to the hospital 


OPS is starting to get tough on 


dealers who haven't listed their guidebooks. Plan 
to publish names as the agency in Oklahoma did. 
; . North Carolina association reports alltime 
high of 1,057 members, up 123 over year ago. Also 
providing its members with a form for signatures of persons who 
can’t meet Regulation W terms... 
to present four-letter award to A. C. 


. Ford district manager R. P. 


Ellingson, general manager H. J. Minar Co., Minneapolis. . . . 


dealers June 17-19.... 





more than they would have charged 
during that period for services of- 
fered but not sold. 
2. Keep all records showing prices 
(Continued on Page 34, Col. 1) 


GM President Wilson as “C. E.” 





Since Rep. Burr Harrison of Virginia voted against the excise boost 
on new cars, Johnny Raine is urging Virginia association members to 
thank him; maybe non-Virginia dealers should do so, too. . 
ington (D. C.) dealers will stage outing July 20; New York State 
How to distinguish the two C. E. Wilsons: 
Some auto makers refer to U. S. Mobilizer Wilson as “Charley” and to 


. . Wash- 


—Perte Wemuorr, Editor, 
Automotive News 
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OUR PLATFORM: |. 





Fair and equitable contracts between manufacturers 


a and dealers in motor vehicles, parts and accessories. § 2. A fair profit to 
. ™ the dealer on every used vehicle accepted in partial payment for a new 
£ 7 car or truck. § 3. Every dollar of gasoline tax collected by state or federal 
a governments applied to the building and maintenance of highways. § 4. The 
L elimination of governmental and bureaucratic controls over this industry. 
€ € 1.5. A return to the precepts of independence and the rewards of applied 
R R energy and ability, which made America and gave more of her citizens 


news more of the better things of life than anywhere else in the world. 


Autos No. 1 Whipping Boy: | 





A Repeat Performance | 


HE automotive industry is a pretty vital segment in the 





business. 





nation’s economy—so important, in fact, that it employs 
one out of seven workers in the U.S. 

Perhaps that’s our trouble. For, every time an emerg- 
ency arises the federal government likes to make the auto 
industry its No. 1 Whipping Boy (as was done in World 
War II). 

You think not? Then just look at the record to date: 
* * * 

1. Prices on autos were rolled back some time before 
other industries were affected. And, to date, auto makers 
have been allowed only a token increase—and are still 
under the original “freeze” order, while all other indus- 
tries are now controlled by the Manufacturers’ General 
Ceiling Price Regulation which recognizes post-Korean 
wage and materials increases. 

2. Dealers also were discriminated against when the 
token raise allowed makers did not permit the historical 
retail markup. Other retailers, on the other hand, have 
been treated fairly thus far. 

3. In announcing intentions of cutting auto steel 
usage to 65 percent for the third quarter, the NPA re- 
vealed that all other durable-goods producers would be 
reduced to only 70 percent. Why? 

4. Furthermore, the government seems determined to 
place unit limitations on auto production, despite united 
industry opposition. Auto makers believe they can do a 
better job in producing cars—and keeping thousands of 
persons employed—by being free to get materials as best 
they can, subject of course to necessary materials restric- 
tions. But the NPA continues to press for placing autos 
under the Controlled Materials Program. 

5. The federal government has made quite a plea for 
small business in recent years, yet Regulation W has 
already forced at least two of the independent auto 
makers to shut down because of sales declines. At the 
same time, the stringent credit curbs are forcing numer- 
ous new and used-car dealers out of business. 

* * * 
: everyone else in the auto industry, we’re stumped 
for an answer to all these discriminations. 

It couldn’t be because the industry isn’t doing its share 
of defense production, for already auto companies have 
taken on billions of dollars worth of military orders—and 
are well ahead of schedule on most items. 
Maybe it’s because the auto industry is too 


duction, sales, employment, taxes, profits, etc. 
be for long, if these discriminations continue. 


good in pro- 
ut it won’t 


Auto 
Forum 


Eprror’s Note: Following is one 
of a series of articles written 
especially for Automotive News 
by managers of the various state 
auto dealers associations: 


By Alfred W. Kahl 


Mer., Iowa Dealers Assn. 


EING one of the newest among | 


managers of state automobile 
dealer associations, I would be com- 
pletely out of line if I attempted 
to expound on any subject related 
to the automobile 
business with the 
knowledge 
Solomon. 
ever, 
qualified to give 
you the observa- 
tion of one who 
has been on the 
outside looking in 
and has now been 
on the inside a 
bare nine months 
a busy nine 
months. 


How- 


Alfred W. Kahl 


of a| 


I do feel| 


| 
| 
| 
| 


| 





| 


1, In my opinion, the automobile | 


dealers in Iowa are the finest bunch 
of “down-to-earth” business men 
that a fellow could ask to work for. 


Before accepting the position of 
manager of the Iowa association 
last year, I served as commis- 
sioner of public safety for Iowa 
for nearly four years, In that 
capacity I had, 
duties, the responsibility of ad- 
ministering the Iowa dealers li- 
cense law, and became well 
acquainted with many Iowa deal- 
ers. The Iowa dealers were al- 
ways very cooperative and willing 
to abide by the “rules of the 
game,” providing the rules were 
properly explained to them, That 
brings up my second observation: 
2. An automobile dealer is a busy 
man and needs the simplest, most 
efficient type of “communications” 
to keep him informed on matters 
that pertain to the conduct of his 


* * * 


_— word “communications” has 
won and lost more wars than 
any one operational procedure. And, 
of course, with regulations bom- 
barding the auto dealer today at 
an “ulcerating” rate, the communi- 
cations system of any dealer group 
should be geared and streamlined 
to fit the dealer’s busy program. In- 
formation pertaining to laws, regu- 
lations, etc., can be communicated 
in various ways—by bulletins, by 
verbal discussions at meetings, by 
illustrated slides or movies, and by 
“letting the government do it.” 

The latter method, although 
simplest for the association man- 
ager and probably the least dis- 
turbing to the dealer until the 
“day of reckoning,” certainly is 
not the proper type of communi- 
cations. I have observed that a 
few auto dealers still enjoy the 
“ignorance-is-bliss” attitude on 
this matter of governmental reg- 
ulations; but they fail to appreci- 
ate the full import of that long- 
standing legal axiom: “Ignorance 
of the law is no excuse.” 

So, until some better means of 
communication can be developed, it 
would appear most vital that auto 
dealer members and their associa- 
tion managers take inventory of 
their present communication sys- 
tems with the idea of streamlining 
them into the simplest and most 
effective way to get information 
to the busy dealer. 

(Note:—In this age of modern 
scientific improvement it would be 
wonderful if someone would devise 
a type of capsule that could be 
taken internally and thereby auto- 
matically communicate to the pa- 

(Continued on Page 37, Col. 1) 
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‘Hands Are Unclean...... 


This is an open forum for the discussion of any subject of interest to our 


readers, 


and your letters are welcomed. 


No attention is given to unsigned 


letters but you may sign your name with the assurance that it will not be 


used, if you so request. 


Address Editor, Automotive News, Detroit 26, Mich. 





The Reason? 

I noticed on the editorial page of 
April 23, your remark about: 

“The campaign in several states 
to tax cooperatives has met with 
negative results thus far.” 

Here’s a little observation. Some 
years ago when this work first 
started, “yours truly” was red hot 
with the idea. We had a meeting 
here in town called by some of our 
town’s folks and a number of prom- 
inent men around the state. 

In the course of the meeting, two 
of the men I was visiting with were 
attorneys, and it developed that 
they each had a business organ- 
ized as a cooperative and were 
escaping the tax burden, and it was 
legal. 

I gave up right then, and I sus- 
pect some of the lukewarm part 
comes from the fact that too many 
of the very businessmen who were 
complaining about this unfair situ- 
ation are either like my attorney 
friends or they know that the men 
in the movement do not come in 
with clean hands, and, therefore, 
refuse to have anything to do with 


The Big Story 


Dealer associations throughout the country are rallying behind the 


National Automobile Dealers Assn. in its opposition to the proposed 
20 percent excise tax. The battle is based on a three-point stand—that 
automobiles are not a luxury, that automobile dealers and their estab- 
lishments are essential to national defense through maintaining the 
existing automobile transportation system, and that the tax is not fair 
in that it attempts to serve a dual purpose by raising revenue and 
curtailing sales, Curtailing Sales should be achieved through direct 
limitation of production by Office of Production Management, dealers 
argue. —From the files of Automotive News. 





it, and I suspect the cooperative 
people know that too. 

This is just an observation since 
it seems to be just common sense 


that, under our system, everyone 
should be taxed equally, and this is 
an unfair tax situation which is 
being exploited by smart people 
using farmers, unions, etc., to build 
up their business under the pro- 
tection of cooperative exemption. 


—Mupwest DEALER. 
* * 


What Happens Then? 


In reading over your Apr. 23 
issue, I came upon an article of 
Councilman Irwyn Metzenbaum of 
Cleveland, in which he states how 
he opens his doors with a solenoid, 
after he has taken off the handles 
on his 1950 Buick. 

I think that this is a very good 
idea, and also adds to the looks of 
the Buick, but if the solenoid fails 
to work, how is he going to get the 
hood open? As it has to be opened 
from the inside, and with no 
handles and the solenoid not in 
working condition, a problem might 
arise.— Avery Lesto, service man- 
ager, Franklin Buick Co., Elbow 
Lake, Minn. 


Missed the Show 


In the last several issues of AuTo- 
MOTIVE News you have mentioned in 
Coming Events the after-market 
auto show to be in Atlanta on 
May 17-20. 

The Atlanta papers said the show 
opened May 11 in Atlanta to run 
through Sunday. 

Many of us here had made plans 
to go to the show mentioned in 
the Automotive News on May 17, 
but if there was a misprint some- 
where down the line, lots of dealers 
and salesmen and owners will be 
terribly disappointed. Since every- 

(See LETTERBOX, Page 37, Col, 1) 
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Ads in Country Gentleman Help 











You Sell More Auto Supplies! 
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When a manufacturer puts an ad in Country 
Gentleman, it’s the strongest kind of help to you in 
selling your best rural customers! This has been proved 
in a nationwide survey of men and women heads of 
Country Gentleman homes. Not only do they read 
Country Gentleman more, use it more, like it more than 
the other big farm magazines—but they also... 


READ THE ADVERTISING in Country 


Gentleman... in 96.2% of homes. 


GET BUYING IDEAS from the adver- 


tising in 3 out of 4 homes. 


RECALL DEFINITE BUYING IDEAS in 


over 3 out of 4 of these homes. 


... that's why dealers like you give 
Country Gentleman a lead of nearly 2 to 1 


when voting for the farm magazine that helps most to sell local customers 









TO MOVE PEOPLE 
TO MOVE GOODS 





—————————_——— a 
_——— tats 


That’s why Country Gentleman also rates first with 
advertisers. They invest more advertising dollars in 
Country Gentleman than in any other farm magazine. 
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Changed Market _ 
Delays Chrysler | 


Dealers’ Parley 


DALLAS. Conditions affecting 
the vehicle industry caused the 
postponement of the scheduled May 
25-26 meeting in Dallas of the Texas | 
group of the Chrysler-DeSoto-| 
Dodge-Plymouth Assn., Inc., ac- 
cording to Dick Price, president of 
the nationwide organization of 
dealers in Chrysler Corp. products. 

Price said that one of the most} 
important subjects on the agenda) 
of the meeting was to be a discus-| 
sion of the report of the May meet-| 
ing in Washington of the automo-| 
tive industry advisory committee 
appointed by OPS. This _ report, 
Price said, had not been made} 
public. 

“Along with most dealers,” Price 
said, “we have anticipated that this | 
report would help our Texas mem- 
bership at the Dallas meeting to 
study and understand the situation 
in our entire industry and to take | 
most effective steps to meet the 
situation.” 

Price stressed that most of the} 
vehicles are essential to the success | 
of the nation’s defense program. 

Price, who is also NADA director 
for Texas and is DeSoto represen- 
tative on the industry relations 
committee of the Texas Automobile 
Dealers Assn., said that this general | 
subject likely will be one of the 
main subjects discussed at the| 
NADA board meeting scheduled for 
the first week in June in Detroit, | 
and also at the next meeting of 
the Texas dealer association. 

These reasons, Price said, all 
combined to postpone the Dallas 
meeting of the Texas CDDP dealer 
group until conditions governing 
the production and marketing con- 
ditions for the balance of 1951 and 
early 1952 “are more discernible.” 
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Detroit Region Dealers Meet at Willow Run— 







Kaiser-Frazer dealers and distributors of the Detroit sales region are shown in front of the K-F administration building. The occasion was 


a sales meeting of Michigan, northwest Ohio and northeast Indiana dealers and distributors. 


Morris Plan Founder Calls It Useless Curb... 


Abolition of Reg. W Urged 


NEW YORK. Automobile deal-| dation for Consumer Credit is de- | 
ers should flood their congressmen | veloping a nationwide outfit to fight | 


with letters and telegrams urging| continuance of the credit control, 
eilmination of Regulation W and | yorris said every new and used- 
making it clear that any man | on dealer should make a financial 


Congress who votes for it is “unfit . ‘ ‘ 
for public office,” Arthur J. Morris, contribution to the organization. 


founder of the Morris plan, told) Morris, who is credited with 
the New York Used Car Dealers | originating consumer credit and 


Assn. at a dinner May 26. automobile financing, told the meet- | 


Morris said Regulation W is the |ing that Regulation W is not only 
“unfairest piece of legislation in (interfering with dealers’ business, 
the ae of a and it /but with every other business di- 
“accomplishes nothing. |rectly or indirectly connected with 
He told the members they ae ie auto industry. He added that 


employ their friends and contacts 2 : ’ 
in Washington to act in the public | the regulation is doing “an endless 
interest. Regulation W, part of the |@mount of harm and absolutely no 


Defense Production act, comes up| good.” 

for renewal June 30. He said be- | Consumer credit was started 
tween now and then congressmen | for the sole purpose of “demo- 
should be contacted. cratizing” credit so that anyone 


Stating that the National Foun-| of @ependable character and 


steady earning power could ob- 


AAC Finds More Jobbers fae ca 


Morris said it developed mass 


Interested in Advertising —_iittcth<h,in tur made possi 


NEW CASTLE, Ind.—Jobber in- 
terest in planned advertising has 
increased so greatly in the past year 
that entries in the Automotive Ad- 
vertisers Council’s 4th annual job-| 
ber advertising merit award contest | 
will be at least four times greater | 
than last year, according to S. R. 
Robinson, chairman of the AAC’s 
advertising awards committee. 

The group’s programs of “Care 
Will Save Your Car” and “Get It | 


production. 
samples of all advertising used by| “And mass production is the only 
the jobber from Sept. 1, 1950, toO| explanation of America’s industrial 


Aug. 31, 1951. |supremacy over any nation in the 

Material placed in the envelope | world,” Morris stated. “Mass pro- 
should be segregated into cam-/duction has won two wars and 
paigns if possible. Specific projects|safeguarded American freedom, 
such as house organs, direct mail,] American liberty and American 
newspaper advertising, contests, | life. 


etc. A statement attached to each | “And now, notwithstanding such 
campaign should list the results ob- |a record of achievement, such a 
tained in each case. 'record of industrial power, and the 


Main factors in the judging are|obvious means of mass employ- | 


comprehensiveness of plan, evidence | along and undertakes to kill this| 


From Your Jobber” are —— lof definite advertising budget, evi-| great idea of democratizing credit | 
responsible for the increase, Rob- | aonce of effective use of “Get It| by authorizing Regulation W.” 


inson said. 

The requirements for the prepa- | 
ration of exhibits of a contestant’s | 
advertising program are as follows: | 

Upon receipt of the official entry | 
form, the Automotive Advertisers | 
Council will send each contestant | 
a large envelope in which to put) 


a ; 
rr, . 
H H Entry blanks are obtainable from 
aley eads Zone |'NSPA, MEWA and MEMA. Job- 


From Your Jobber” material, qual- The credit curb cannot reduce 
ity and originality, Robinson said.| jnflation, Morris said, because the 

Robinson emphasized that the | Federal Reserve Board is aiming 
statements accompanying the en- | at only 0.4 percent of total con- 
tries should be as specific and sumer purchasing power. He said 
clear as possible, The whole pur- that is like hoping to convert the 
pose of the competition is to en- | salt water in the Atlantic ocean 
courage down-to-earth planning | into fresh water by using an eye 
and analysis of results, he ex- a ee - 


plained. Ohio Legislature 








bers not belonging to any of these Sends Governor 


In K. ea for Pontiac groups should request entry forms | 


° e 
PONTIAC.—Robert B. Haley has| from Automotive Advertisers Coun- | I nspection Bill 


been named Kansas City zone man- 


cil, 105 Jennings Bldg., New Castle, 


COLUMBUS, O.—A compulsory 


: | Ind. 
ager for Pontiac, General Sales | |vehicle inspection bill has been 


Manager L. W. Ward has an- 
nounced. Haley has been in sales 





will be made in each of the follow- 


: . i y | 
First, second and third awards | passed by the Ohio senate and sent 


o Gov. Lausche. If approved, the 


work for 22 years, except for four|ing four annual volume groups:|_. +. . 
years spent in army ordnance dur- | less than $250,000; $250,000 to $500,- | ge go into effect after Apr. 
ing World War II in both the|000; over $500,000 up to $2,000,000; |” ; 


European and Pacific areas. He 
succeeds Stuart Reeder, who re- 


signed to enter private business. | Of the judges by Sept 1, 1951, 





over $2,000,000. | Designed to follow along the lines 


|of Pennsylvania’s inspection law, 
|the Ohio bill provides for checkups 
|at least once and not over twice a 
| year. 


| Inspection would be made by 
|dealerships and independent ga- 
|rages licensed at a cost of $15 by 
|the superintendent of the highway 
|patrol, which would administer the 
| law. 
The inspection fee would be $1.50 
per vehicle, of which 25 cents would 
be returned to the state to pay the 
necessary expense. The balance of 
the state’s share of the revenue 
would go to the maintenance and 
repair fund of the state highway 
department. 

Failure to meet safety require- 
|ments would be grounds for sus- 
|pension of the owner’s drivers li- 


All entries must be in the hands 


At Battle Creek (Mich.) Auto Show— cense and license plates. The bill 
A free three-day auto show was held by the Battle Creek Automobile Dealers Assn. At-| provides for reinspections of ve- 


tendance, which totaled approximately 1!2,000, 


“far exceeded our expectations," said Henry | hicles after an accident and imposes 


G. Horner, association president. Cars, trucks and accessories were displayed. Entertainment/q $50 fine for failure to have the 


and music was provided and prizes given away. 





required checkups. 


dropper and a glass of fresh 
water. 

Quoting FRB, Morris said that 
families with less than $5,000 an- 
nual income own 70 percent of all 
automobiles in the U.S., and fam- 
lilies with less than $4,000 yearly 
| income own 58 percent of the coun- 
|try’s cars, 

Therefore, he stated, Regulation 
W discriminates against the wage 
earner and farmer who need credit 
| in order to produce efficiently. 

He added that the credit control 
harms the mobilization effort by 
|denying cars to essential workers. 
And by forcing motorists to drive 
|poorer cars it is creating serious 
safety hazards, Morris said. 


% 
* 
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Teague Does It Again— 


| Teague | Scores 
Fourth Triumph 


In °51 Hudson 


| CANFIELD, 0.—Marshall 
| Teague, 29-year-old war veteran, 
drove his 1951 Hudson Hornet to a 
three-lap victory in the annual 
Memorial Day Grand National cir- 
cuit stock car classic here against 
37 other entries. 


Teague finished well ahead of 
Tim Flock, Atlanta, who piloted a 
| 1950 Oldsmobile to second place. 
| Teague’s time for the 100 miles was 
l2 hours, 1 minute and 41 seconds. 
|Some 20,000 people saw the race. 


Some 20,000 people saw the 
stocky Daytona Beach NASCAR 
veteran take the lead after 50 
gruelling laps, passing Tim 
Flock. Flock regained the lead 


only for seconds as Teague’s 
powerful Hudson Hornet passed 
him once more. From that point, 
Teague was never headed, not 
even pausing for pit stop. 

Teague ran into momentary 
trouble on the 198th lap when Lee 
Caldwell of Perrysburg, O., stalled 
on the far turn blocking the track. 
Skillful maneuvering by the Day- 
tona Beach driver avoided a crash, 
however. 


Finishing third in the race was 
Fonty Flock in a 1950 Oldsmobile. 

Teague now has four victories in 
NASCAR competition. He drove his 
Hudson Hornet to victory in the 
160-mile national stock car cham- 
pionship race at Daytona Beach, 
Feb. 11; in another NASCAR 
championship race at Gardena, 
Calif., Apr. 8, and in the Phoenix 


momentarily in the 5lst lap but 


~150-mile championship, Apr. 22. 





’ AG; " Of 3 The Memorial Day grand national circuit stock car race at Canfield, O.. Wednesday was 
perfection of the advertising plan,|ment, this administration comes | won by Marshal! Teague. It was his fourth victory in a Hudson Hornet this year 














——=Coming Events= 





Dealer Conventions 
June 45—I ith annual convention of Masse- 
chusetts State Automobile Dealers Assn., 
Hotel Statler, Boston. 


June 12—43rd annual banquet of Automo- 
bile Merchants Assn. of New York, Wal- 
dorf-Astoria hotel, New York. 


June 15-17—Annual meeting of the Mary- 
land Automobile Trade Assn.. Com- 
mander hotel, Ocean City, Md. 


June 28-July | — Michigan Automobile 
Dealers Assn., Mackinac Island, Mich. 


July &10—Summer meeting of Automotive 
Trade Assn. Managers, Hotel Book- 
Cadillac, Detroit. 


Sons. 13-16 — Federation of Automobile 

ealers' Assns. of Canada, Banff, Alte. 

Sept. 16-18—28th Annual Convention, New 
York State Auto Dealers Assn., Sage 
more Hotel, Bolton Landing, Lake 
George, New York. 

Sept. 16-18—Annual convention of Ken- 
tucky Automobile Dealers Assn., Ken- 
tucky Lake, Gilbertsville, Ky. 

Sept. 24-25—New Mexico Automobile Deal- 
ers Assn. annual convention, Murray 
hotel, Silver City, N. M. 

. 27-28—33rd Annual Convention, New 
ersey Automotive Trade Assn., Hotel 
Traymore, Atlantic City, N. J. 

Sept. 30-Oct. 1-2 — Automobile Dealers 
Assn. of Alabama, Inc., annual conven- 
tion, Buena Vista Hotel, Biloxi, Miss. 
Oct. §-2—32nd annual convention, Minne- 
sota Automobile Dealers Assn., Radisson 
hotel, Minneapolis. 

Oct. 46— Pennsylvania Automotive Assn. 
annual convention, William Penn Hotel, 
Pittsburgh, 

Oct. 5-7—Idaho Auto Dealers Assn. con- 
vention, Sun Valley. 

Oct. 7-8—The South Dakota Automobile 
Dealers Assn. 1951 annual convention, 
Mitchell, S. D. 

Oct. 1416— Tennessee Automotive Assn. 
eonventien, Buena Vista hotel, Biloxi, 

iss. 

Oct. 21-23— Florida Automobile Dealers 
Assn., 1951 Annual Convention, Tampa 
Terrace hotel, Tampa, Florida. 

Oct. 21-23—Georgia Automobile Dealers’ 
Aan. General Oglethorpe hotel, Savan- 
neh, Ga. 





Oct. 29-30—Annual Convention, Ohio Au- 
tomobile Dealers Assn., Dayton Biltmore 
hotel, Dayton, Ohio. 

Nov. 3-6—Texas Automotive Dealers Assn., 
Shamrock hotel, Houston. 

Nov. 14-15—Annual meeting of Oklahoma 
Automobile Dealers Assn., Skirvin hotel 
Oklahoma City. 

Nov. 27-29—Annual convention of National 
Used Car Dealers Assn., Hotel Tampa 
Terrace, Tampa, Fla. 

Dec. 6—Utah Automobile Dealers Assn. 

Jan. 27-30, 1952—NADA convention, Wal 
dorf-Astoria hotel, New York City. 

* PI * 


Aftermarket Shows 


Feb. 28-March 2, 1952—i952 Pacific Auto 
motive show, Pan Pacific auditorium 


Los Angeles. 
. s + 


General 


Sept. 24-26—National Truck Body Manu 
facturers and Distributors Assn., annual 
convention, Haddon Hall, Atlantic City 
New Jersey. 

Oct. 4—12th Anniversary Dinner of Auto 
mobile Old Timers, Hotel Book-Cadil 
lac, Detroit. 


Oct. 8-12—38th National Safety Congress 
and Exposition of National Safety Coun- 
cil, Chicago. 

Dec. 5-7—Annual convention, Motor and 
Equipment Wholesalers Assn., Stevens 
hotel, Chicago. 

a * » 


Engineering 


June 3-8—Society of Automotive Engineers, 
summer meeting, French Lick Springs 
hotel, French Lick, Indiana. 

Aug. 13-15—Society of Automotive Engi- 
neers, West Coast meeting, Olympic 
hotel, Seattle, Washington. 

Sept. 10-13—Society of Automotive Engi- 
neers, tractor and production forum, 
Schroeder hotel, Milwaukee. 

Oct. 29-31—Society of Automotive Engi- 
neers, transportation meeting, Knicker- 
bocker hotel, Chicago. 

Oct. 29-30—Society of Automotive Engi- 
neers, diesel engine meeting, Drake 
hotel, Chicago. 

Oct. 31-Nov. | — Society of Automotive 
Engineers, fuels and lubricants meeting 
Drake hotel, Chicago. 
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In the first 4 months of'51l 
The Philadelphia Inquirer 
published a total of 


a) el lines 


...@Winning margin of 


i Rist & eee 


over the 2nd paper! 








THE INQUIRER’S APRIL LINAGE ALONE 
SMASHED ALL MONTHLY RECORDS IN THE 
HISTORY OF PHILADELPHIA NEWSPAPERS! 


obo. .D eae TT =F 





Here is FIRST PLACE 
STRENGTH in NATIONAL- 
RETAIL-CLASSIFIED- 
and TOTAL ADVERTISING- 


How else can you judge leadership? 


Greatest January-through-April linage ever 
published in Philadelphia! In 1950, 36,000,000 
total lines, a lead of 5,640,000 over 2nd paper! 
™~ You need The Inquirer’s leadership in America’s 
om * 3rd Market! 
Now in its 1th \ 


/ Consecutive Year of Total ) 
Advertising Leadership 
in Philadelphia! 4 


Source Media Records 


Che Philadelphia Mnguirer 


Philadelphia Prefers The Inquirer 






Exclusive Advertising Representatives: ROBERT R. BECK, Empire State Bldg., N.Y.C., Longacre 5-5232; EDWARD J. LYNCH, 20 N. Wacker 
Drive, Chicago, Andover 3-6270; GEORGE S. DIX, Penobscot Bldg., Detroit, Woodward 5-7260. West Coast Representatives: FITZPATRICK 
& CHAMBERLIN, 155 Montgomery St., San Francisco, Garfield 1-7946 +» 1127 Wilshire Boulevard, Los Angeles, Michigan 0578 
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8 ore ss ~XAUTOMO' 


turned over to the legislative draft- 
AUTOMOTIVE WASHINGTON ing room, the bill imposes $2,895,- 
A RR 000,000 in higher levies on individ- 


uals, increases corporation regular 


e e ‘ lene 
House Cuts $3 Billion | gece sess mats toes 


‘new and higher excise taxes. 


Off Truman Request eestor te soe, Was 
q the tax bill framers are accused 

of not having the courage to ig- 

By William Ullman nore the political effect of un- 

t sien Gal 7 popular taxes that hit the great 


Washington Correspondent } ‘ 
mass of consumers, while the ex- | 


| AVING completed tentative action on a 1951 tax bill, the | cess profits tax is widely declared | Mobile | ' Truck 
House Ways and Means committee has in turn given to| #6 likely to have a cs fe oe oe 
. ° ° vo : . +s a u, f y - is office on wheels for ie nventory 
the legislative drafting experts its various decisions on a | posed might encourage wasteful | Co. 6750 Stony Island Ave., Chicago 49, 
measure designed to yield a bit more than $7 billion, or! expenditures and result in higher | aliows the processing of inventory figures in 
about $3 billion less than ‘payment, not.to the full value of| STeCweten conte and prices. one day's time. Prior to use of the mobile 
President Truman asked of ; , the reconditioned | The experts generally believe that | unit, the information was processed at the 
part. The benefit any taxes imposed should take| Chicago office after the actual taking of the 
will not apply to |larger bites out of the income of inventory. It is equipped with typewriters, 
parts turned in to | Consumers who pay little or no| calculators, chairs, counters and shelves. The 
buy new parts lincome taxes, and that taxes on|truck accommodates four girls who complete 
The tax ois. corporations are already “very close | records of the tabulations while a staff of 
dle is expected to the maximum limits that would | men is doing the counting. 
to acamintiitae this | be safe in a temporary emergency.” | ee 
week “(June 5 or | This latter is a recent observation he is extremely worried about ex- 
by the Committee for Economic /tension of the Defense Production 











Congress in a special message 
early in February. 

In ending its tentative voting the | 
committee made some changes in | 
earlier decisions, among them adop- 
tion of a provision to lessen some- | 
what the proposed tax on automo- | 
tive parts. This tax was slated to} 


lg 








be raised from 5 to 8 percent under 6) to consider fin- | 5) Vclopment ; “age 
a previous decision. a he aoe of Ore Meg a a ae hae he oe. 
, weminute acti > i e bill and vote aia ad § * 
Under last-minute action taken, | A DPA Worries Truman tended and in operation by its 





; ea section by section | 7 7 
William Ullman on decisions thus| |RESIDENT TRUMAN confided | June 30 expiration date. 
to newsmen the other day that! The DPA provides the admin- 


where a person trades in a part 
for a reconditioned part, the tax 
will be applicable only to the cash, far listed as only tentative. As| 
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PYRA-PREP seals up scratches fast. 


.»-egives better adhesion, too 





Designed for both touch-up and over-all refinish jobs on passenger 
cars, Du Pont PYRA-PREP primer-sealer works fast to seal up 
scratch marks... prevents “‘striking in” of top coats... assures a 
Leautiful uniform gloss. In addition, it provides maximum ad- 
hesion—with either DUCO Lacquer or DULUX Enamel. 

You’ll like the working properties of PYRA-PREP. It sprays 
on quickly .. . dries in a hurry. Needs only light scuffing with sand- 
paper to remove nibs before applying color coats. 

PYRA-PREP comes in three colors for use under DUCO and 
DULUX ... over lacquer finishes and aged synthetic finishes. Ask 
your Du Pont jobber for PYRA-PREP today! 

E. I. du Pont de Nemours & Co. (Inc.), Refinish Sales, Wil- 
mington 98, Delaware. 





WHITE - LIGHT GRAY - DARK OXIDE 





REG. U, 5. PAT. OFF. 
BETTER THINGS FOR BETTER LIVING... THROUGH CHEMISTRY 








istration’s authority for control 
over wages, prices, production 
| and credit. The President wants 
it extended two years and has 
asked Congress to strengthen 
many of its features. 

Hearings on the subject are now 
|in their fourth week in both houses 
of Congress. They are likely to 
continue for some time. 

There are many Capitol Hill ob- 
servers who believe that they won't 
be finished at the deadline and a 
60-day extension will be voted so 
|that all interests may have an op- 
portunity to be heard, and give 
ithe Senate and House banking 
committees more time to work on 
amendments. 

* * * 

Data for Industry 
HE National Assn. of Manufac- 
turers and the U.S. Chamber of 
|Commerce have joined in sponsor- 
|} ing a research office in Washington 
|to assist industry members of the 

Wage Stabilization Board. 

Purpose is to see that facts 
necessary to decide important 
issues before the WSB are ascer- 
tained and made available to the 
industry members. 

* * * 


|Rearmament Costs Eyed 





-| OW much of the increasing cost 


| of national defense has arisen 
| solely out of price increases which 
|have occurred since Korea? 


| Congress wants to know. 


| Administration leaders have 
been accused recently of exag- 
gerating the effect of inflation on 
| the cost of rearming. 
No exact figures on increased 
procurement costs ever have been 
given by the military, either to the 
armed services committees, the ap- 
| propriation committees, or to the 
|banking groups now engaged in 
|hearings on renewing the control 
legislation designed mainly to damp 
down inflation, according to an in- 
| terested Capitol Hill legislator. 
However, some new figures on 
the matter were handed the Senate 
the other day, and some additional 
ones are expected to be submitted 
to the control hearings soon. 
Undersecretary of Defense Rob- 
ert Lovett gave to a defense 
appropriation subcommittee what 
was said to be the closest overall 
estimate on rising rearmament 
costs due to inflation, He esti- 
mated that $2 billion in buying 
| power had been chiseled away 
from the 1951 defense funds after 
| Korea, 
According to Sen. Maybank, the 
defense establishment lacks interest 
in saving money. 


Chicago Police 
Open Drive on 


Unsafe Cars 


CHICAGO. — Following a report 
by James W. Jardine, public vehicle 
license commissioner, that approxi- 
mately one out of every six cars 
in Chicago is unsafe, the police 
|department has been ordered to 
“clamp down on dangerous auto- 
mobiles.” 

Jardine reported that, based on 
testing lane records, 50,398 of 301,- 
909 cars going through safety lanes 
were rejected as unsafe. 

A breakdown of the safety lane 
figures disclosed that bad lights 
accounted for 41 percent of the 
turndowns; unsafe brakes, 28 per- 
cent; glass defects, 6 percent; un- 
safe steering or wheels, 3 percent, 
and other causes, 22 percent. 





Gar Wood Elects 


'New Executives 


DETROIT. —Executive changes at 
Gar Wood Industries have been an 
nounced by E. F. Fisher, president 

E. R. Leeder, formerly vice-presi- 
dent and a member of the board of 
directors, has been elected execu 
tive vice-president. 

J. W. Considine, formerly assis 
tant to the president, has been 
named secretary and a director, re 
|placing Milton W. Kleckner, who 
; resigned to practice law. Considin: 
|also was elected treasurer to suc 
j;ceed John B. Gray, who resigned 

Angus J. O’Brien, formerly dire< 
tor of manufacturing, was chose 
manufacturing vice-president; R. ( 
Hostetter was appointed director c 
|industrial relations, and John W 
|Corcoran was elected assistan! 
|treasurer. Corcoran also will cor - 
|tinue as credit manager. 
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Trade Mark Reg. U.S. Pat. Off 
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LA LS S.A. A. ap. cay 
Sa pe erengeenraremnperer eet 


censuses 
— 


never “compromising superiority just to save pennies or minutes. 





Constant adherence to the policy of protecting the best interests 
of the New Car Dealer and the Car Manufacturer... 


These are the vital fundamentals which have won for Porcelainize 
the officially established leadership—an award handed down 
by Motordom’s Supreme Court: car owners, new car dealers and car 
manufacturers sitting in judgement on Porcelainize Beauty, Porcelainize 


Durability and Porcelainize Protection. 





An Exclusive New Car Dealer Service 


@ UNCHALLENGED IN MERIT 
@ UNMATCHED IN POLICY 
@ UNEQUALLED IN PROGRAM 


FREEMAN & FREEMAN, Inc. DENVER 3, CoLo. 
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1 Be ee 
Set 250-Mile Race for Detroit— 


Announcing completion of plans for the 250-mile stock-car race at Detroit's state fair- 
grounds track on Aug. 12, are, left to right: Bill France, president of the National Assn. for 
Stock Car Auto Racing; W. O. Briggs jr., chairman of Detroit's 250th birthday festival sports 
committee, and Charles Creedon, committee member. The race, said to be the Number One 
event of the Grand National circuit, will draw top drivers of the stock-car racing world. 


Roady, Hollywood 

. /manager in the Chicago zone. 

Promoted by Buick | Roady held a similar position in the 
FLINT.— Albert H. Belfie, Buick | 
general sales manager, has appoint- 


ed Harry Hollywood and James L. | 


Roady as service engineers to es- ieeed 8. Be Peas? Te 
tablish more direct liaison between | nd, helpful pointers, in, Bob Tinta 
the Buick engineering department | News. 


and the field sales organization. 


Memphis. 


Need a merchandising pick-me-up? You'll 








Hollywood formerly was service 





his headquarters in Flint, Roady in| act, 


| federal 
| ever, 
|handed down in a Louisiana case, 
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U. S. Court Edict Creates Confusion .. . 





State Fair Trade Laws Up in Air 


NEW YORK. — Confusion as to 
the future effectiveness of state 
fair trade laws is disclosed by a 
survey of comment in state capitals 
throughout the country following 
the U. S. Supreme court’s ruling 
that fair trade resale minimum 
price contracts involving products 
in interstate commerce cannot be 
made binding on retailers not sign- 
ing such contracts, 

Now on the statute books of 
all states except Missouri, Texas 
and Vermont, fair trade laws 
permit manufacturers to estab- 
lish minimum resale prices for 
their trade-marked products 
through contracts with retailers. 
Most state laws provide that such 
a contract with one retailer be- 
comes binding upon all other 
retailers in the same trade area. 

Federal legislation enacted in 


Dallas zone. Hollywood will make | 1937, known as the Miller-Tydings 


price pacts under 
fair trade laws from the 
anti-trust statutes. How- 
the Supreme court decision, 


exempts 
state 


held that the Miller-Tydings act 


Hey, Dad, can I have a car 


for the dance? 








SURE! 





MORE THAN 300,000 HOUSEHOLD FAMILIES HAVE 2 CARS OR MORE 


HOUSEHOLD CIRCULATION: over 2,000,000—coast to coast. 


HOUSEHOLD READERS: big, well-to-do families—76% home owners! 


CARS OWNED: 2,049,417 
BOUGHT IN YEAR: 450,176 
2 AND 3 CAR FAMILIES: 326,365 


HOUSEHOLD HITS HOME 


HOUSEHOLD nagicine, 


Capper Publications, Inc. 
Topeka, Kansas 





does not permit the state laws to 
make fair trade contracts binding 
on nonsigners where interstate 
commerce is involved. 

Divergent views were expressed 
in state capitals following the high 
court’s opinion, with indications 
that considerable confusion over 
the fair trade laws will continue 
| pending further interpretation and 
the outcome of anticipated efforts 
|to amend the Miller-Tydings act. 


Meanwhile, the American Fair 
Trade Council declared in a letter 
to its members that the Supreme 
jcourt’s decision did not actually 
invalidate fair trade laws. 


Signed by John W. Anderson, 
| council president, the letter said 
that the decision “clearly says 
that the Miller-Tydings act can 
be restored to its full effect 
simply by adding to it ‘one clear 

Provision’ binding nonsigners.” 

“Any representation that this de- 
cision destroys or disturbs any fair 
trade act, as affecting factors 
within a fair trade state, is totally 
inaccurate,” Anderson asserted. 
“The decision merely means that a 
| manufacturer outside the state can- 
not prosecute, and probably should 
not be a party of any efforts to 
prosecute, violations of the fair 
trade law of the state by a non- 
signer. 
| “Parties within the states, in- 
jured by the price-cutting of the 
nonsigner on a product fair-traded 
within the state, can proceed under 
|the fair trade law of the state to 
j}enjoin the price-cutting nonsigner 
|or to enjoin a price-cutting signer, 
and to collect any damages he can 
prove he has suffered for injuries 
sustained, the same as always. 

“A manufacturer outside’ the 
|state can continue to enforce his 
fair trade contracts within the 
jstate, a right recognized by the 
|Supreme court decision.” 
| Some of the comment on the 
decision in various state capitals 
follows: 

Connecticut Attorney General 
George C. Conway was quoted as 
saying the U. S. Supreme court 
ruling killed the Connecticut fair 
trade law. Among those agreeing 
with him was former State At- 
torney General William L. Hadden, 
who asserted that “fair trade in 
Connecticut is dead for all practi- 
cal purposes.” Hadden added the 
prediction that a secondary effect 
of the decision would be to kill a 
bill pending in the state legislature 
which would make fair trading 
compulsory in the liquor trade. 

Assistant Iowa Attorney General 
Henry W. Wormley said the U. S. 
Supreme court decision has the in- 
direct effect of upholding the Iowa 
fair trade law which, he said, pro- 
vides that fair trade price con- 
tracts are only binding upon sign- 
ers. Wormley further pointed out 
that the decision had no applica- 
tion to the state’s unfair cigaret 








NADA Called On 
To Investigate 


Cooperative Ads 


NEW YORK. — NADA's Industry 
Relations committee should investi- 
gate practices and methods of co- 
| operative advertising between deal- 
jers and factories, NADA’s Region 
|II council has recommended. 

At a meeting here, the council 
said dealers should have a voice in 
|the way their advertising money is 
| spent. 
| Inequities in factory methods of 
|distribution should be probed by 





NADA, another recommendation 
stated. 

A discussion at the parley re- 
vealed that in many instances 


where some dealers are overloaded 
| with cars and cutting prices to un- 
|load them, ‘other dealers in the 
| same area are without enough cars 
|to fill their orders. 

| It also was suggested that dealers 
increase their fight against the 
proposed auto excise tax hike and 
against Regulation W. Dealers 
were urged to emphasize essential- 
ity of autos. 

The meeting, with William L. 
Mallon, NADA regional vice-presi- 
dent as chairman, was attended by 
association officers from connecti- 
cut, New Jersey and New York. 





sales law, prohibiting below cost 
sales of cigarets. 

In Minnesota, Assistant State 
Attorney General Charles E. Hou- 
ston said the decision would have 
little effect in that state. He said 
the Minnesota fair trade laws re- 
lates only to contracts in effect 
between manufacturers, jobbers, 
wholesalers and retailers, and not 
to the conduct of business where 
no pricing agreements are in oper- 
ation. 


Obituaries 


George A. Richards, 62, 


Auto, Radio Figure 


DETROIT.—George A. Richards, 
62, whose success as an auto dealer 
paved the way to ownership of 
three powerful radio stations, died 
here May 28. 





Mr. Richards became head of 
Richards-Oakland Co. (Oakland- 
Pontiac) here in 1921. When De- 


troit’s WJR faced bankruptcy in 
1921, Mr. Richards, one of the sta- 
tion’s first advertisers, took it over. 
He also purchased WGAR in Cleve- 
land and KMPC in Los Angeles. His 
stations have been under fire by 
the Federal Communications Com- 
mission for alleged news slanting. 


In 1911 he was a salesman for 
Firestone Tire & Rubber and a 
year later was appointed branch 


manager in Columbus, O. 
* * . 


Irving R. Ruby 

CHICAGO.—Irving R. Ruby, 54, vice- 
president of Ruby Chevrolet, Inc., said to 
be the nation's largest Chevrolet dealership, 
died May 23 following a heart attack. 
Among the survivors are his brothers, Sam 
and Henry, chairman and president respec- 

tively of Ruby Chevrolet. 

* o * 


Walker E. Lowe 
YAZOO CITY, Miss.—Walker E. Lowe. 
39, Yazoo City Studebaker dealer and 
owner of Lowe Motor Co. at Laurel, Miss., 
died May 21, following injuries suffered in 
an automobile accident. 
2 * * 


Samuel R. Bailey sr. 

AMESBURY, Mass.—Samuel R,. Bailey 
sr., 57, president of Bailey Co., manufac- 
turer of automotive glass run channel, died 
May 14 in nearby Boston, Before organiz- 
ing Bailey Co, here in 1920, Mr. Bailey 
worked for Walker Vehicle Co. and Edison 
Storage Battery Co. 
* * * 


John D. Dehn 

BUFFALO.—John D. Dehn, 74, a South 
Buffalo Buick dealer for many years, died 
May 22. Mr. Dehn operated a Buick deal 
at 2061 S. Park Ave. from 1919 to 1942 
He was a past director of the Automotive 
Club of Buffalo and a leader in fraterna! 
activities. 

* * 7 


William H, Porter 
WAYNESBORO, Va. William Harold 
Porter, secretary - treasurer and general 
manager of Brand Chevrolet, Inc., here, 
died of a heart attack while on a fishing 


trip recently. 
* * 


Robert A. McCord 
MACON, Ga.—Robert A. McCord sr., 69 
automobile dealer and banker, died here 
May 24. Mr. McCord founded R. A. Me- 
Cord Motor Co. in 1935, and acted as chair- 
man of its board. 
* * 


Alfred Couture 

ROCHESTER, N. H. (UTPS) — Alfred 
Couture, 66, operator of Couture Motor 
Sales Co. here, died at his home after a 
long illness. In his early days Mr. Couture 
was a vaudeville performer, appearing with 
such stars as Al Jolson and Ed Wynn. 
He also operated several theaters. 

v * 


William F. Ferman jr. 
TAMPA, Fla.—William Frederick Ferman 
jr.. 46, vice-president of Ferman Motor 
Car Co. (Chevrolet), died recently at his 
home here. His father also was a Chevrolet 


dealer here. 
* * 2 


John A. Koessler 


BUFFALO. John A. Koessler, 80, a 
pioneer in the automobile industry here 
died May 24. He was first associated with 


Kensington Automobile Co., which preceded 
Pierce-Arrow Motor Car Co. Mr. Koessler 
also was general foreman for E. R. Thomas 
Motor Car Co., which turned out the 
Thomas Flyer. He then became president 
of the Atterbury Motor Truck Co., remain- 
ing with that firm until 1926. 


* 2 * 

John C. Mehan 
LOS ANGELES.—John C. Mehan, 43, an 
automobile dealer in southern California 


died here. <A _ former 
Mehan was named on 
teams in the 


for over 17 years, 
football player, Mr 
a number of all-American 
early 1930s. 
* - * 
Joseph E. Dunham 

CHARLESTON, S. C. — Joseph Edward 
Dunham, president-treasurer of Dunham 
Motors Corp. (Dodge-Plymouth), died May 
26 at New Roper hospital here. Death was 
attributed to a heart ailment. 

* * * 
J. Russell Gnau 

DETROIT.—J. Russell Gnau, 50, former 
Ford executive for 28 years, died following 
an emergency operation at Indianapolis 
where he had gone to attend the 500-mile 
race. Mr, Gnau had served recently with 
Gorman and Associates, a Detroit Insur 
ance firm, He was a prominent Detroit 
sports figure. 
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© King Features Syndicate 


Can you name these Battling Belles? 


These are fighting women! 

They fought to change the nation’s morals, its political future, even its 
laws. And what’s more — they won! 

But even though their portraits have appeared in hundreds of history 
books...in countless newspapers and magazines... 

Did you recognize Saloon-buster Carrie Nation? Susan (Votes-for- 
Women) B. Anthony? Famed feminist Lucy Stone? Or did you only 
recognize Jiggs’ strong-minded spouse? 

It’s Maggie, of course! And she’s a battling belle only in the comics! 

Every Sunday morning, some 18 million adults (and their youngsters) 
settle down to follow Maggie’s latest adventure in PUCK, the only national 
comic weekly. 

She’s a Sunday caller that is welcomed warmly, eagerly, week after week. 
And so are Blondie and Dagwood, Tillie the Toiler, Little Iodine, Donald 
Duck (and now Hopalong Cassidy!) and all the other beloved PUCK 
characters! It wouldn’t be Sunday without them! 

It’s hard to measure the warmth of a welcome in cold statistics. But look 
at these proven facts: 4 out of 5 adults read comics. Advertising in PUCK 
gets more readers per dollar. Identical copy gets 3 to 5 times more thorough 
readers in PUCK than in top weekly magazines. (Starch) 


Outstandingly successful firms like General Mills, Inc. Cudahy Packing 
Co., Wildroot Co., Inc. and others have, for years, been consistent users of 
space in PUCK, The Comic Weekly. 


® © Publisher Finds New Market ®°®®®@®0@80280 


& 


29200649 6 @ é 


The name Walter J. Black, Inc. and big mail order book sales are almost 
synonymous. In 1940, when no book advertiser ever thought of Sunday 
comics, Walter J. Black, Inc. sensed the tremendous possibilities in this 
great mass market. The first Black advertisement in Puck broke precedent 
for the industry, brought millions of book sellers’ advertising dollars to 
Puck and made it the most important mail order book selling medium in 
the world. Don't miss hearing Puck’s sensational “Book Story”. 


'3ses3S9°0 


e800: 





The Only NATIONAL Comic Weekly —A Hearst Publication 
63 Vesey St., N. Y., Hearst Bldg., Chicago, 406 Hearst Bldg., San Francisco 
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Canada Oil Seen 
Indispensable if 
War Breaks Out 


CALGARY, Alberta.—The devel- 
opment of the Canadian oil indus- | 
try was cited by Frank M. Porter, | 
president of the American Petro-| 
leum Institute, as a factor which} 
“could well become indispensable in | 
fighting a common enemy” in the | 
future, | 

Pointing out that the “increased | # 
war potential which Canadian oil| } 
gives to the United Nations and our | 
common cause” is extremely impor- | re 
tant to this hemisphere, the API} 


president declared: ° 
war | Dealer Roman Entertains Grads— 





Ra 


Gas Tank Device — 








below-zero night? 


‘out and pull owners out of 
weather, figured there must 


|be some simpler way to get 
the owner’s car into a warm garage 


“A prolonged, full-scale 
would place a serious drain on the! John S. Roman (DeSoto), Beaverton, Mich., recently entertained the graduating class of the| where it could be worked on in 
petroleum supplies of the U. S., and | Beaverton high school with a trip to Detroit. The class toured the Plymouth plant and was|at least a semblance of comfort 


your prolific oil production could | served luncheon before departing for Briggs stadium to watch the Detroit Tigers play ball.| than to pick it up with a wrecker 
well become indispensable in fight- Their hosts at the luncheon were Bruce K. Steele, assistant general sales manager, and D. E.| or make the fix on the road. 


ing a common enemy.” Kilgour, executive assistant He worked on the idea and has 


Editor Way -X ORE ON 


THE ROAD TO BETTER 
POWER BRAKING! 


There's no need to be puzzled about the question of efficient 
power braking for any commercial vehicle. Where the 
preference is for a hydraulic system, Hydrovac, with over 
two and a half million installations, has proven itself the 
undisputed leader in its field. And for vehicles where air 
actuated brakes are the choice, the new Bendix Air-Pak 
air-hydraulic power braking unit is foremost in its field. 


Air-Pak, similar in design and principle to the Hydrovac, 
changes air pressure into hydraulic pressure by means of 
two direct connected pistons, thus combining all the well 
proven advantages of hydraulic brake action with an air 
brake system. 


Products of twenty-five years of practical braking experi- 
ence, these outstanding power braking systems offer 
faster, more positive and better controlled braking. And in 
both the vacuum and the air actuated units, brakes can be 
applied instantly by foot power alone—a safety factor of 
tremendous importance. Remember, regardless of size of 
vehicle or whether your preference is for vacuum or air 
actuated brakes, for the industry's finest power braking 


systems—specify Bendix* Hydrovac* or Bendix Air-Pak. 
*REG. U. 5. PAT. OFF, 


| 
| 
| 
j 
| 


| 








Air-Pak 
air-hydraulic power 
brake unit 


Hydrovac 
vacuum- hydraulic 
power brake unit 


Bendix 
Weak 


BRAKING HEADQUARTERS for the AUTOMOTIVE INDUSTRY ee 
Oivision 


BENDIX: tivision SOUTH BEND 


DIVISION ° 


Export Seles: Bendix international Division, 72 Fifth 
Ave., New York 11, N.Y. « Canadien Seles: Bendix- 
Eclipse of Cenade, Lid., Windsor, Ontarie, Caneda 





aviation coavekation 


Automotive 


by Jack Weed 


a run out of gas late at night, miles from a gasoline 
station, or have your fuel pump klunk out on a nice 





mblings 


Valve-in-Head Engines 





A garage owner and operator in the East, who had to go 


that trouble in all kinds of 


: 


finally came up with a remedy 
that works under all conditions. 

He has developed a gallon gas 
tank with a metering device in 
it that allows the repairman--or 
owner if he carries one 
devices with him—to take 
cleaner off his en- 
gine and slip this 
tank in its place. 

Because the de- 
| vice has the me- 
|tering arrange- 
|} ment on it, it can 
be adjusted so 
| that just the right 
|}amount of fuel is 
| fed into the car- 


of these 
the air 





AA 
5 


|buretor to the 
end that the car- 
| buretor operates Jack Weed 


normally and the car will acceler- 


ate or slow down with normal 
accelerator operation. 
* oa * 


Safe, Compact 
ECAUSE of its construction and 
size, the device is not only 
absolutely safe to carry in a car 
or the cab of a truck, but does not 
take up too much room. It holds 
a gallon of fuel and will enable 
the user to drive just as far as 
one gallon of fuel will take him, 
Garage men who have seen the 
|device are enthusiastic over its 
ltime and trouble-saving possibili- 
ties. Taxi men and over-road driv- 
ers, it is claimed, are only waiting 
|to get one because they can see 
| where, with one of these gadgets in 
their vehicles, they should never be 
held up on the road for any fuel 
line or fuel pump trouble. Service 
men claim that it enables them to 
tune up a car much easier and 
more accurately than when they do 
this operation in the conventional 


|} Manner. 


So as soon as the company 
which has taken over the build- 
ing of these emergency tanks can 
tool up to produce them in vol- 
ume and at a reasonable cost, 
fleet operators, bus lines, taxi 
companies and others who oper- 
ate vehicles on the road for hire 
can cross lost time from fuel line 
and fuel pump failures off their 
cost list. 

At least about 8,000,000 tows, car- 
buretor troubles and “out of gas” 
calls that the AAA answered last 
year can be taken care of by the 
simple expedient of putting one of 
these gadgets on the car in place 
of the air cleaner and having the 
owner drive in to the garage. 

* x + 


Here’s the Right Dope 


(CONFUSION - confounded made 
4 me give out some “info” that 
was correct at the time of writing, 
but Uncle Sam's alphabetical agen- 
cies have so changed the picture 
that I now stand “all wrong.” 

I made the remark a few weeks 
ago that one of the large com- 


| panies which did not have an over- 
| head engine in the line had stopped 


its present engines 
over to two new 
destined 


all testing on 
and had gone 
valve-in-heads that were 
for 1952 introduction. 

Present plans call for two out 
of four lines to get valve-in-heads 
for the coming year—but they are 
the small production lines—one a 
top-flight car and the other an 
alternate engine for the truck 
line. The mass-production car 
lines will have to go along for 
another year with their present 
power plants, according to latest 
information. 

But they are still going along 
testing new devices on the valve- 
in-heads just so that they will be 
that much more prepared to go 
into volume _ production quickly 
when the materials situation clears 


Greer-Robbins Co. 
Dalton Wright has been named 
general sales manager of Greer- 
Robbins (Chrysler-Plymouth), Bev- 


erly Hills, Calif. 
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NPA Warned — 
Against Curb 
On Road Signs 


WASHINGTON, — Highway 
safety signs are doubly important 
during an emergency period in 
which bad roads cannot be re- 
placed, the advisory committee for 
the makers of such devices told 
NPA officials here. 

The committee stressed the im- 
portance to the nation’s defense 
effort of continued supplies of 
highway signs and painting ma- 
terials to warn of danger conditions 
on much-traveled highways, 

Members pointed out that, of ap- 
proximately 5,000,000 gallons of 
paint required each year to replace 
white lines on highways and re- 
paint signs, only about 1,500,000 gal- 
lons contain reflective marking 
made of critical materials such as 
titanium, which is in short supply. 

Representatives of the U. S. Bu- 
reau of Public Roads added that 
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(The opinions expressed herein 
are those of .Columnist Jordan 
and not necessarily those of 
Automotive News.) 


ELL... whadda yuh know? 


I’ve just had a lot of conceit | 
.. being a guy) 
who thought he could remember | 


taken out of me. 


everything that ever happened in 
the automobile industry, 








the close connection between the} A fella handed me a copy of 
defense effort, highway travel and|Harry N. Rogan’s “Tallyho,” the 
highway safety devices would help | “roll call of horseless carriages” on 
establish essentiality of the high-|the 50th anniversary of the auto- 
way signs industry. mobile,” published by the Automo- 











150 


terfect- 
| undereoating 


Jobs 
at the cost 


of 


| “Zentmobile,” 





| bile Club of Michigan. Harry says 
it took almost 15 years to compile 
the list of names of the 2,500 an- 
cestors of the fine cars of today. 
Imagine 2,500 names and 
hundreds of them the names of 


after all, I, the wide awake ego of 
the embryonic days... didn’t know 
everything. And ... when I found 
that the names of 133 cars had 


by hundreds more, al] through the 
alphabet, winding up with five 
under the letter “Z” |... “Zent,” 
“Zephyr,” “Zimmer- 
man” and “Zip,” I was at first 
humiliated Where the heck 
was I when all this was going on?” 
... THEN ... pride overtook me 

. Jordan must have had some- 


grandmothers wouldn’t remember 
his car so ramantically. 

My first thought was to ask 
Alfred Reeves, the brains of the 
Automobile Manufacturers Assn., 
to tell me the names of those he 
remembered. I hesitated, in my 
vanity, because that good old 
timer could perhaps remember 
the wheelbase of the “Cuckmo- 
bile” (1907) ... the piston dis- 
placement of the “Dodo” (1909) 








... the speed of the “Dan Patch” 


30% MORE PROFIT 


WITH CONCENTRATED 


L Mer arse “eae 
OWekorode 
IT’S SIMPLE ARITHMETIC! 


Most ordinary undercoatings 


large percentage of solvent. You spray 
these undercoatings to a 1%” thickness— 
but when the solvent dries out, you’re 


left with about 1%” thickness. 


Lion Nokorode Under-Car Sealer and 
Silencer is concentrated. You spray 
Nokorode to 1%" thickness—and it dries 
to almost 1%,” thickness. There’s no waste- 


ful excess solvent. 


Result: You can do half again as many 
cars with the same amount of Lion Nokorode 
as you’d do with ordinary undercoatings. 


Yet Nokorode costs no more. 


drum, you make 50% more profit with 


Nokorode! Nokorode is uniform, 


application. It’s homogenized — won’t 
clog guns. And it’s guaranteed to give 
complete customer satisfaction. Start 
making money with Nokorode—send the 


coupon below now! 


FREE! 


LION OIL COMPANY, El Dorado, 


Sealer and Silencer. 
Name 


Street or Rouvte_ 


City__ 


cars I never even heard of. Maybe, | 


begun with the letter “A,” followed | 


thing on the ball or so many young | 


Olney Motor Holds Barn Danc 


The new DeSoto dealership in Olney, Iil., 


refreshments. 


|... Or the “Jay-Eye-See” ... 
| the gas mileage of the “Gada- 
bout” ... the “Klink” ... the 
“Klock” ... the “Horsey Horse- 
less Carriage”... the “Rigs That 
Run” ... or the “Seven Little 





Buffalos.” 
Wouldn’t be any fun to ask 





e— 
held a "get acquainted"’ party at its opening 


Old-time dancing was featured. Three thousand persons turned out to receive free prizes and 


I s’pose ... sort of the “last word). 
Of course the names “Reeves Sex- 
to Auto”... and “Octo-Auto” (both 
1911) intrigued me, but hell, I'd 
known Al Reeves long before that 
and I couldn’t picture an old news- 
paper lad picking such names. Must 
be a coupla other fellas. No cheese- 
cake inflections for Al. 





Made Under The Process Of U. S. Patent No. 2,393,774 





mL 
More Money From 
Undercoating! 


Please send me complete details on how | can increase 
my undercoating profits with Lion Nokorode Under-Car 








Brand of undercoating | am now using, if any. 


questions of a man who knows . we 
more than I do. Yet, I was fascin- ° 
Poetic Name 


ated by such names as... “Tillie” 
... the “Tiger”... the “Thresher”| DASSING the “Ps” and the 
. . the “Ultimate” .. . (meaning, “Poppy” car and diving into the 





“Ls,” the name that stopped _me 
was the “Luedinghaus-Espenschied” 
(1919). There’s a name chock full 
o’ romance. What a masterpiece of 
copy composition I could create 
with that rhythmical name, Picture 
these words under a four color 
'“smash” of an autumn night under 
ithe Harvest Moon . . . in Vogue 
magazine ... Wow! 

S-O-O-H, I decided to appeal to 
My Thesaurus ... my archive of 
automobile lore ,.. That’s George 
Robertson, Vanderbilt Cup cham- 
pion, who has been close to the 
business longer than I have, Al 
Reeves might remember them all, 
but with George I could conduct 
a sort of semi-professional mem- 
ory test. 

I said ... “George .. . remember 
those old memory course advertise- 
ments carrying the headline “Why 
... You’re Mister Addison Simms 
of Seattle . . . I remember meeting 
you in Walla Walla in 1873.” 

Then, amazed at such an exhibi- 
tion of memory, the fellow would 






say “Miraculous, how you'd 
remember my name all these 
years?” . . . Then Addison would 


say “I've taken a wonderful mem- 
ory course. I associate every name 
I hear with some important event. 
You see on the day I first met you 
we had “Added-A-Son” to our fam- 
ily.” 

“Nuts” said George. 

“Well, George, you know what a 
dog for honesty and accuracy I am. 
Check this list of 2,500 names and 
tell me truthfully how many you 
actually remember.” 

George put his mark opposite 
exactly 654 names out of the 2,500. 
Of course there are some repeti- 
tions of trade names where differ- 
ent types of cars were produced. 
But, he had to pass up hundreds 

. names like the “Fwick” . , . the 
“Goethemobile” . . . the seven dif- 
ferent “Eagles,” which soared 
| briefly with that name between 1905 
jand 1924, But... he “stopped the 
|}music” as far as I was concerned. 
| * a o 





contain a 







Drum for 






for smooth 







‘Jevver Hear of...’ 
“TTJEY,” said George, “Jevver hear 
| f an ‘Essex Steam Car’ (1901, 
or another ‘Essex’ that was built in 
1906? Ever hear of the ‘Anchor 
... there’s a name for a fast baby 
...- and... ‘Anger’... must have 
been a ‘hot one.’” 

Couldn’t either of us remember 
the “Bugmobile” ... the “Buzmo- 










bile” ... the “Peter Pan”... the 
“Modex-Magic” .. . the “Serpen- 
tina” . . the “O-Key” and the 
“O-We-Go.” 


“What was the ‘Hudson-Frank- 
lin?’” said George . . . “Dunno,” 
said I... “Sounds like an air 
cooled “Super-Six.” 

On they went .. . hundreds more 

. almost ad-infinitum, Then we 

started to guess why so many 
names had disappeared from the 
pages of the automobile industry 

“Well... they ran out of 
money or the money ran out on 
them,” said George. 

“Yes, that was the concluding 
factor,” I agreed, “But .. . I could 
write a big volume about the many 
contributing factors.” 

“Why don’t you do 
George. 

“I have too many old friends,” 
said I, 
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By Leo T. Parker 


Attorney at Law 


_— higher courts hold that a 
‘X% contract is void unless its terms 
are reasonably certain and definite. 
Otherwise the contract is void and 
unenforceable. 

For example, in Ross v. Man- 
cini, 75 Atl, (2d) 540, an automo- 


Lawsuits Affecting Dealers ... 
Court Decisions 








| Kinsey purchased from Elwood Ed- 
| wards Auto Sales a new automobile 
|paying therefor $2,769.39. 

| Kinsey continuously used the au- 
tomobile for business and pleasure 
for nearly a year. Then, after he 
had driven the automobile nearly 
| 4,000 miles he sent a written com- 
|plaint to Elwood Edwards Auto 
Sales, alleging that the automobile 








Foster Furniture 


TAKE ONE 
leweed PEOPLE 
- Regveeree a 
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Connecticut Warns 


Gasoline Stations 


HARTFORD, Conn. — A warning 
notice has been sent by the Con- 
necticut motor vehicles department 
to 4,514 gasoline dealers that they 
must quit luring motorists into 
their filling stations under false 
pretenses. 

The warning was directed partic- 
ularly against retailers who have 
put up signs offering one price for 
gas in large figures, with a small, 





and often illegible figure at the 























ning ile dealer sold a motor truck to |bottom saying, “plus one-cent tax.” 
and i Ross. The — — to "saan litigati th | State Soler Vehicles Commis- 
ss in “gainful” employ- on e Seale a4 ails : 
as va rusk in preference higher court refused to hold in| In the Dog House— og ; oe - ae ee ae 
d to any other truck owner until favor of Kinsey. The court said: | Proclaiming (to the press in advance) that he was ‘in the dog house,"' dealer Raymond lone-cent gas tax in Connecticut 
: ). Ross paid the full purchase price “We conclude that plaintiff (Kin-| Webber, of Webber Nash Service, Dexter, Mo., donned loud pajamas, promptly went to sleep 'Th re - a tate tax is four- ts 
ah of the truck. However, the exact |Sey) under the facts of this case, | in the bed of his Nash Ambassador in the heart of town! Next day he loaded a Rambler cus- AE Kelley Saal nena a ae 
re type or kind of employment, and | lost his right to rescind and recover | tom station wagon with chickencoop, egg crates, cream can, sacks of feed ‘and other goods" pec me a sane By warning will be 
hat wages, were not agreed on in {the full purchase price.” to demonstrate usefulness of the Rambler as a family cargo carrier. Webber attracted a lot of | faced with suspension of their gas- 
wa- detail. ’ ; ™ - ’ attention, said observers. "Floor traffic somehow increased,"' said Webber. shite permits 
‘ust In subsequent litigation the| Search Warrant Needed oe ee a eT a ie sei that a further viola- 
1se- higher court held ne Paget a ENERALLY speaking, a search| manufacturer registrations, has | acts. The new law provides that all ltion now prevalent in Connecticut 
—— vm al paar aa of premises without a search| been straightened out by Attorney-|such renewals become effective as | is the displaying of unapproved so- 
nah promtios bo employment where a is oor ao omen a higher | General Robert E. Smylie. He holds | of Jan. 1, but, at the discretion of | called “circus” signs on state high- 
neither the character of the em-|iaw- a 5 at officers of the | that the latest passed and approved |the commissioner of law enforce- | way property. The warning letter 
the ployment nor compensation aS | rant cy nn eg a Nev's | eeeure automatically becomes |ment, the date may be extended | called for immediate corrections of 
the stated is so indefinite that the laW | garage. sea-car dea ersja law superceding all _former |for 45 days for good cause. | such violations. 
me cannot enforce it.” This court also) For illustration, in People v. Al- 
ed explained that a contract is void |ien, 96 N.E. (2d) 446, it was shown | 
full under which a purchaser agrees tO|one Allen was convicted in the 
, of purchase an automobile, if the pur-| criminal court of receiving a stolen 
ate chase price of the automobile is | automobile, and he appealed to the 
ure indefinite; or the automobile is not | higher court contending that search 
lor clearly identified by motor number, | of his private garage was made by 
der serial number or the like. county officers without a search 
Bue ue ame: | warrant. The higher court upheld @% aga & 
i. Complain Promptly i eee _ pon 
' “The constitutional prohibition 
of CCORDING to a wan a against searches and seizures does \ J 
ge a at a - aanieiin |not extend to all searches and 
n- an automobile ee ae P q Seizures but is intended only as 
he promptly to the seller about alleged |, ouard and shield against. un- 
Al defects, otherwise the court will not | ;,asonable ones.” 
ll, hold the seller liable for breach of | a. & « 
ct . i ceuanee ae Edwards | Stolen Automobile Titles 
Pe Auto Sales v. Kinsey, 225 Pac, (2d) | JT IS well established law that 
ber 59, the testimony showed that one when a person sells stolen prop- 
see a ae — he has - — to it and can- 
"hy i oi not pass good title. — ; 
; For illustration, in Davis v. 
~ War, Peace Gains Gonzales, $36 SW. we 221, one 
yonzales sue avis to recover 
bi- Share Agenda — -— = ca one 
7 ss whic en stolen property. 
As SAE Meets ae oe a — given 
ioe FRENCH LICK, Ind.—Plans for|#, 8° certificate of title, the 
ald peacetime progress in automotive | higher court held that Gonzales 
m- engineering, with overtones of pro- | W4S entitled to recover the money 
me duction in war emergencies, fea- | a fw Davis. an — said: 
ot. ture the 1951 summer meeting pro- |) 51.) a or ee a, 
rou gram of the Society of Automotive “onl ‘ ayer ol — eee CS One 
m- Engineers, scheduled this week at |¢ it was stolen property, the 
French Lick Springs hotel, seller had committed a legal fraud 
Automotive engineers will hear |UPon the buyer and therefore the 
a technical papers and hold round- | /@W of or be applicable 
‘m. table discussion on subjects includ- \ the . ane tae call ” cae 
nd ing automatic transmissions, effects | ° mobic ee a oe oe 
ou of combustion chamber deposits, onHlene — d yr 
methods of estimating fatigue life, | PP nica oy ntgh ama ‘ls a agreed 
ite automotive seating and design and on eee title to the jl 
00. production problems related to|}r%) vaums i oar aie cee 
ti- military vehicles and aircraft. a ee - team ti * gee h es 
ai While sessions generally will be | ine = aoe ees oe a. 
ed open to members of the society and = ae 50 KeoevEr The purcuase 
de their guests, part of the Thursday are. a ae 
he morning and Friday morning S€S-| ¢ Il Ree ° 
if- sions will be closed to all except ~@ler Precautions 
ed those especially cleared by military, ReCaNTLY a higher court held 
105 naval and government agencies. that a seller of an automobile 
he Considerable time will be devoted |may protect himself against a bad 
aA. » — 2 for mili- i by a to o —— 2 js Le 
ary wheeled vehicles, progress in|certificate of title to be withhe s 
the development of automatic|from the purchaser until his check 19 years of leadership 
transmissions for cars and ways of |is paid by the bank on which it e 
ar overcoming the adverse atiunks of |is drawn. back up your judgment when : All 
1» combustion chamber deposits. For instance, in Island Auto Sales h 4 4 “purpose 
in The engineers will consider also|Co. v. Bullington et al., 50 So. (2d) you choose an o- _4-ton capactiy 
or’ methods for evaluating loads and|91, it was shown one Cole sought 
by stresses in machine design, diesel|to purchase an automobile from 2 Take a look at the best known piece of 
ve engine combustion systems, the|one Island Auto Sales Co. and, service equipment in the motor vehicle in- 
relative qualities of frame and|after some negotiation, gave the 3 dustry! It’s the Blackhawk 4-ton Model 
er frameless bodies for automobiles |latter a check in the sum of $2,250 S-4 Hydraulic Jack. It’s the jack that shop 
10- and a new experimental high-speed, |drawn on the Twin City Bank, men have rightfully learned to ¢rust more 
he low-weight diesel engine. The Island Auto Sales Co. at- than any other jack on the market. 
n- ee ee tached the document conveying This b eee a area on 
DR hes Be titeto the check and forwarded te eee 
3 , | same for collection. Payment was | . 72° ee ee eee 
: hOB MIGNCING | etased by the banc and the dis altel oncdindig Getiee vebomors 
” onored check, together wi e ? : ? ' ae 
co Down un Canada | title papers, were returned to the oF pens today, < before, ~ S-4 is the 
OTTAWA.—The Canadian gov-| Island Auto Sales Co. In the a *Your Ble Ih: iy ‘bb = ld ees 
- ernment has released figures. to | meantime, Cole sold the automo- ae odes Ga Jo de ee 
ve how that sales and financing of | — to > Se en one to you — with full confidence! 
new vehicles during March and i n subsequen itigation, e| iv tlonocke! 
ny first three months of this year in. |higher court held that the Island Break Expensive Bottlenecks! 
7 licate a definite drop in the field. Auo Sales Co. could, under ordinary Equip Each Mechanic 
ot In March this year, of 37,886 cars|Circumstances, recover possession | : ’ 
me sold, only 9,811 were financed for|0f the automobile from this third | with His Own Jack 
25.9 percent of sales, whereas a/| Party. 
ng year ee a new cars So 
were sold, of which 7,878 were i i 
= financed for 28.5 percent. In the Idaho Clears License, 
first three months of this year, 97,- Registration Statutes 
la 210 new cars were sold with 22,407| BOISE, Id.—The tangle created 
units financed for 23.1 percent of| by the Idaho legislature in passing Blackhawk Mfg. Co., Dept. J-4061, Milwaukee 1, Wis. 
ss sales, whereas a year ago in same|two conflicting statutes recently, 


period, of 72,462 cars sold, 18,731 
were financed for 25.8 percent. 


both amending the same section on 
motor carriers’ licenses, and dealer 
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Germans 


By George L. Glaser 


Special to Automotive News 


apnea Germany.—Trucks 
played an important part in the 
Frankfort show, the passenger-car 


features of which have already been 
reported in Automotive News. 

A great deal of interest was at- 
tracted by a new power converter 
which makes it possible to op- 
erate heavy units without effort. 

Developed by Zahnrad Fabrik 
Friedrichshafen, it is called the 
Comfort Drive Transmission. 

While not automatic, the unit 
makes it possible to shift within 
the four or six forward speeds with- 
out the use of the clutch except 
when starting from standstill. 

* * a 


HE transmission uses multi-disk | 


clutches for every speed and is 
always in direct mechanical con- 
nection with the driving wheels. 
A shifter worm engages the speeds 


without any chance for noises or} 


damage. The shifting is done by a 
little lever which is moved by a 
fingertip forward and comes back 
to its rest position. 


The speed is indicated by a | 


lamp in front of the driver which 
shows the number of the speed in 
operation. The movement of the 
shifter worm in the transmission 
is performed by the larger units 
through the utilization of a regu- 
lar starting motor. The speed se- 
lection mechanism reminds one of 
the dial system of the telephone. 

I drove the new rear-engined 
Daimler bus which was stationed 
in Bad Homburg and I can state 
that the new transmission im- 


pressed me. I have heard that a| 


large U. S. manufacturer has shown 
great interest in the transmission 
for production in the states, where 
it also could play a role in the 
equipment of units within the de- 


fense program. 
* * a 


EGINNING with the 
priced and most economical 
units for the transportation of 





Precision Welder Moves 


CHICAGO. — Precision Welder 
Mfg. Co. has moved from 5160 W. 
Homer to a four-story building at 
660 W. Grand Ave. The larger quar- 
ters will permit the firm to produce 
six times as many welders as pre- 
viously, reports General Sales Man- 
- ager H. C. Fields. 


HOLLINGSHEAD 


eee Cr vale 
EXCHANGE 


TRANSMISSIONS 


Same day 
chifement for 
OLDSMOBILE 

PONTIAC 

CADILLAC 


LINCOLN NASH 
HUDSON KAISER 
FRAZER 


FOR EXTRA RUSH JOBS 


A Hollingshead guaran- 
teed Hydra-Matic Transmis- 
sion will be shipped before 
receipt of your old one. 
Write, wire or phone imme- 
diately for complete details 
to Dept. N-651. 


lowest | 


Examine Power Converter at Show... 


_Midship Diesel— 


Buessing of Brunswick features a pancake 
diesel six mounted midship. 


| goods, the three-wheeled_ trucks 
|must be mentioned, 

In the North-German lowlands 

this type of small truck has played 
its part for many years and two 
| manufacturers used to get the lion’s 
|share of that particular German 
| business. 
Both firms are in the North Sea 
|region, Goliath being in Bremen 
}and Tempo in Hamburg. Tempo, 
| an independent firm, and Goliath, a 
|member of the Borgward group of 
| plants, are showing their 
| three-wheeled models. 

Tempo drives the one front 
wheel, while Goliath transmits 
the power to the rear wheels. In- 
stitutions such as the Federal 
German Postoffice have lately 
started to utilize these trucks on 


box emptying. 

At this show, a South-German 
contender, the TRIRO, another 
| three-wheeled truck, equipped with 
|}an aircooled engine and rear-wheel 
drive,. appeared. The firm is in 
Moeckmuehl, Wuerttembergia. 

Hard on the heels of the three- 
wheels follow the lightweight trucks 
| which can be considered a German 
| Specialty. 


wagen trucks and buses, the Tem- 
po’s, and, as a matter of fact so 
many, that I have to limit myself 
in order to show here the latest or 
most interesting models. 
x * * 

vex Goliath factory found it nec- 

essary to enter the four-wheel 


















DRIVE 
OVERHAULED 


DYNAMOMETER- 
TESTED 


GUARANTEED 


Save your time and money—avoid 
worry and trouble—give your cus- 
tomers better service — send all 
faulty Hydra-Matic Transmissions 
to Hollingshead for exchange. 


Hollingshead Hydra-Matic Ex- 
change Transmissions are completely 
rebuilt. Worn or damaged parts are 
replaced with new factory parts. 
Every unit is critically inspected by 
specially trained mechanics — then 
Dynamometer-tested (equivalent to 
driving conditions)—and perform- 
ance is guaranteed for 90 days or 
4000 miles, the same as a new unit. 





Get full details now —be ready 
for that next Hydra-Matic job. Com- 
plete information will be furnished 
without obligation. 





HOLLINGSHEAD MOTORS CO. 


Huthorized General MHoters Dealer 


unNntirT 
2550 South Michigan Ave 
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Telephone CAtumet 5-2000 


Divistown 
Chicago 16, Hil 





latest | 


short route services such as mail | 


In this field we find the Volks- | 
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2 . | 
New Transmission for Trucks | 


light truck business for the first 
time. They are using their two cy- 
linder, two-stroke, water-cooled 


»|power plant in a pancake midship 


arrangement while at the same time 
extending the chassis frame far 
ahead to get the driver’s cab before 
the front wheels in order to gain 
more useable loading space. 

Gutbrod, the independent manu- 
facturer from Southern Germany, 
continues in the truck and light 
bus line the rear-engine arrange- 
ment. I have been asked by several 
readers to describe the chassis. 
Gutbrod uses a single tubular back- 
bone frame, independent wheel sus- 
pension for front and rear, The 
engine is a two-stroke, valveless, 
two cylinder with guided pressur- 
ized aircooling. The chassis features | 
also the location for the driver} 
ahead of the front axle. 

In the medium heavy truck and 
bus field, the choice between gas- 
oline engine and diesel-motor is 
given by the fact that firms like 
Ford and Hanomag present me- 
dium, and in the Hanomag case, 
small diesel power plants. 

Hanomag made a hit with a 50 
horse power four-cylinder diesel 
trucks and buses. This engine 
shows a remarkable wide range of 
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|Power Converter— 
In the truck field, a hit of the Frankfort 
| show was a device for shifting without effort, 
| developed by ZF. One of the multi-disc 
| clutches is shown above in partial cutaway. 


{revolutions and smoothness for a 
Diesel. 
Opel, the GM plant here, showed 
a complete variety of truck and bus 
body styles built around the gaso- 
line engine on a 1% tons chassis. 
+ * * 


| i THE big truck and bus field 
one can find an amazing amount 
|of competition. In addition to the 


Postwar Strides 
In Auto Styling | 
Hailed by Wiles | 


FLINT.—More advances in auto-| 
mobile styling and engineering have 
been made in the last six years than 
|in any similar 
| period in the his- 
| tory of the indus- 
| try, according to 
Ivan L. Wiles, 
|'Buick general 
| manager. 

Miles listed the 
|torque converter 
|transmission as 
|the “outstanding” 
jengineering 
|achievement, and 
the hardtop coupe 
|}as the “leading innovation” in 
|styling in the postwar era. Both 
| were introduced by Buick, he said. 
Among the other important ad- | 
| vances, Wiles listed picture window | 
visibility, higher compression en- | 
|gines and development of rustproof | 
| paints. 

| Improvement in paints in the| 
| postwar era keep cars looking bet- | 
jter longer and makes them last | 
| longer, too, he said. Advances made | 
in rustproof paints keep fenders 
and other parts of the body from | 
rusting through. | 

Engine compressions have been 

increased in recent years, with a re- 
sultant increase in horsepower and | 
efficiency, Wiles pointed out. The | 
engine compression of a_ Buick} 
Roadmaster has been stepped up 
from 6.7 to 1 in 1942 to 7.2 to 1. 
Horsepower has been increased | 
from 140 to 152 in the same period. | 





Ivan L. Wiles 











|German firms, 


|The name Graef and Stift will 
| strike some memorial thoughts by 
|those who remember the 


| have a brand new plant in prepara- 


| plants, for the engines come in 


| buses. 





Unusual Chassis— 

The Gutbrod rear-engined chassis for light t 
uses a single tubular backbone frame, indepe 
cab is placed ahead of the front axle. 


the Swiss Saurer, 
represented by the Austrian branch, 
and the Steyr, another well known 
Austrian firm, were on display. 


large, 
custom-made luxury cars from hap- 


pier times for Austria. At this time | 


they had a bus on display. 

Buessing, of Brunswick, has spe- 
cialized in the very heaviest of 
truck equipment. The latest unit is 
the 12-ton job, a three-axle, six 
wheeler. 

Krupp’s Suedwerke in Kulmbach 
is producing the only two-stroke 
diesel engines in Germany. This 
firm is well-financed as a Krupp 
industries enterprise and is said to} 


tion in order to transfer back from 
Bavaria to Essen in the Rhineland 
this successful venture. 


The Mustang and Titan trucks 
by the Suedwerke have the choice 
of many combinations of power 


units of two and three cylinders 
and can be put together into 4 or 
six cylinder units, This feature 
found a lot of interest at the 
show. 

Borgward of Bremen features 
diesel buses in traditional designs, 
and so do numerous other firms, 
but everyone tries to develop a par- 
ticular specialty. 

Here are a few highlights: MAN 
(Maschinen Fabrik Augsburg-Nu- | 
ernberg) had on display a diesel | 
engine equipped with an exhaust 
turbine. This turbine in turn drives | 
the supercharger which blows addi- 
tional air into the cylinders. 

Magirus specializes in air-cooled 
diesel units which go up to the big 
V-8 jobs. Faun featured an engine | 
which can be pulled out for easier | 
servicing. 


* x * 


ENSCHEL showed the bi-motor 
chassis for heavy trucks and 
Two diesel engines are 
mounted across the chassis frame 
in front of the front axle. Each 
engine can be used alone if need be. 


I have been told that every man- 
ufacturer of those heavy jobs has 
sold out his production for at least 
the next 18 months. The export 
share is getting larger. 

Interesting to note was the in- 

troduction of rear-engined buses 
in a far wider application than 
before. Firms like Daimler-Benz, 
Krauss-Maffei, Magirus and 
MAN are entering this field with | 
new models. 

Hundreds of firms displayed ma- 
terials and products which go into 
the manufacturing of cars and 
trucks and many firms displayed 





rucks and buses has attracted much interest. It 
ndent wheel suspension for front and rear. The 


a4 Million Hear 
Story of Oil in 
Ist Quarter, ‘51 


| DENVER.—Oil men engaged in a 
| voluntary program to broaden pub- 
|lic understanding of their industry 
|reached 5,500,000 people _ with 
speeches and films during the first 
four months of this year, H. B. 
Miller, executive director of the Oil 
Industry Information Committee, 
has reported. 

Speaking before the opening ses- 
sion of the committee’s four-day 
meeting, Miller said the total pub- 
lic audience reached through 
speeches and films this year was 
five times as great as during the 
first four months of 1950. 

Millions of other Americans have 
seen the expanded industry adver- 
tising program and heard the 138 
radio broadcasts and 23 television 


| programs during this period, Miller 


pointed out. 


The national committee, spon- 


|sored by the American Petroleum 


Institute, is made up of public re- 
lations, advertising and sales ex- 
ecutives in the industry. During 
the four-day meeting, presided over 
by John L. Dupree, of New York, 
the committee outlined plans for 
Oil Progress Week, Oct. 14-21. 


Advertisement 


American Farms 
an Excellent Source 
for New Car Sales 


Evidence of unprecedented rural 
prosperity is the fact that 5,000 
farm families in the audience of one 
monthly magazine bought Cadillacs 
in the postwar period 1947-49. An 
equal number bought high-priced 
Lincolns and Chryslers. 


These figures were brought to 
light in a survey recently completed 
by Industrial Surveys. The maga- 


| zine was Farm Journal, the largest 


rural magazine in the country. More 
than 600,000 Farm Journal families 
bought a new car in this period. 


The car-ownership trend in the 
country is at a high level, and will 
go higher. Federal Reserve Bulletin 
Reports show that the proportion 
of automobile-owning families is 





accessories, tools, shop equipment 
and rebuilding machinery. 





Won’t Accept Car Gift, 
Conn. Official Says 


HARTFORD, Conn. — Deputy 
Vehicles Commissioner A. Ed- 
ward Sandula last week declared 
he will not accept a new Cadillac 
sedan, which several Bridgeport 
used-car dealers had planned to 
present to him. 

A story, appearing in the 
“Dealer Doings” section of Auto- 
motive News, May 21, told of the 
Bridgeport dealers’ intentions of 
presenting the car to Sandula on 
June 7. Sandula was recently 
appointed to the $7,500-a-year 
state post for four years, 








highest in rural areas. Perhaps that 
is why 81 percent of the nation’s 


dealers are located in towns of less 
than 25,000 population. 


Auto manufacturers believe 
strongly in the influence of maga- 
zines in reaching their huge prospect 
market. Weeklies, so important in 
reaching city customers, fail to do a 
thorough job in the rural areas 
Farm Journal says that in rura! 
America it has twice as many 
families as the largest weekly maga- 
zine, that its families own more thar 
6 million motor vehicles, including 
trucks and tractors, points to its 


7h 


| “Keep ’Em Rolling” features as 


evidence of its big interest in this 
market and in the automotive 
industry. 
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FOB FACTORY 


Postwar Gains Made 
In Press Room 


Eprror’s Note: This is another article in a series on advances 
in auto manufacturing methods made during the postwar period. 


eo recent years, technical progress in the press room 
has moved steadily forward although not as spectacu- 
larly as the gains made in founding, welding and machining. 

Mechanical action of the press is faster. To a limited 





extent, hydraulic presses have replaced mechanical presses. | 


Some of the new press shops’ 


are being built so that press|4s the device is adapted to smaller 
lineups can be changed very | PT®ss°: ge le 


quickly. Much thought has been | Progressive Die Method 
given to designing presses so that 2 oz : 
maintenance work can be per- NE of the most interesting press 
formed more easily. metal developments is the use 
An industrywide effort is being |°f Prostessive dies in which a coll 
made to standardize press sizes. . aoe steel ian Gan a —, 
. : a aa rough an e e series es 
aa ee ae otal [lined up in a single big press. After 
eaee & breakdown occurs. Pre the first operation is performed, the 
ee a : . ‘ h : be ribbon of steel is fed progressively 

a this direction has been (through as many as 8 or 10 dies. 
len ‘i een es Or ‘ae a The last operation cuts the piece 
the press manufacturers. 

Several trends in press operating rc 
techniques are now well estab- 
lished. The tendency to locate press 
metal plants near a steel source 
has been so noticeable as to con- 
stitute almost a “must” for the 
future. 

Fisher Body has opened a large 
blanking plant at Ambridge, Pa., 
and its newest large stamping 
plant is next door to a big Pitts- 
burgh steel mill, the Irvin Works 
of U. S. Steel Corp. 

Ford’s new Buffalo press plant is 
adjacent to the Bethlehem Steel 
works. There are unconfirmed re- 
ports that Ford is planning a large 
stamping plant in the Pittsburgh 
area. Briggs is operating a blank- 
ing plant at Youngstown and Kai- 
ser-Frazer is building a plant in 
the Weirton (W. Va.) area. 





Short Scrap Hauls, Too 


iy ADDITION to efficient press | 
layouts, the savings resulting 
from a short scrap haul—plus the | 
minimum freight charge on the 
raw steel—make the location of a 
stamping plant near a steel mill 
very attractive from an economic 
standpoint. 

Another advantage not often dis- 
cussed is ability to keep the oper- | 
ating unit small and promote de- | 
centralized operations. 

The trend toward automation 
in the press room is evident to 
anyone visting a modern automo- 
bile plant. Presses are arranged 





rectly through the form, trim and 
restrike operations. In some 
plants, the parts then move di- 
rectly into welding presses. 


Iron Hands, a mechanical device 
for removing a stamping from a 
die automatically, have been instal- 
led in many press shops. More than 
350 Iron Hands are now in opera- 
tion in mass production. This num- | 
ber is expected to increase rapidly | 


Railroad Fight 
Urged by Mack | 


ALLENTOWN, Pa.—E. D. Bran- | 
some, president of Mack Trucks, | 
Inc., charged last week that “lobby- | 
ing propagandists” of the railroads | 
are seeking state laws to hamper | 
the trucking industry because | 
trucking today “carries 75 percent 
of all the traffic in the U.S.” 

Speaking before the chamber of | 
commerce here, Bransome asked | 
the city’s support in his company’s 
fight against such unfair legisla- 
tion. Emphatically denying railway 
charges that trucks injure roads 
and cause congestion, Bransome 
urged that America “build its way | 
out of traffic troubles with roads.” | 


in Wy EYES WHEN / 





* (RE MADE RIGHT, 
THEYRE "We SAID "AND THEY TIME AND YOUR MONEY 


MAKE YOUR CAR RUN LIKE NEW. 


Brogan Enlarging 

Brogan Cadillac-Oldsmobile Co., 
Paterson, N. J., is building a new 
building connected with its present 
facilities. The new structure, cost- 
ing approximately $80,000, will be 
used for new-car conditioning, ac- 
cording to T. J. Brogan jr., vice- 
President. 





Put this Mid  — 


advertisement 
‘to work for you 


SHOW TIME 
. 1 GOT TO MY ARMY ee iC FIXED 
so that the stampings move di- Me MGUESS | HAD STARS 


THANKED HiM.- 


ro cir RIGHT. TO 


FORD Division of FORD MOTOR COMPANY 


| 
free from the steel ribbon, the 
part drops into a hopper, and the 
scrap falls into a container. Pro- 
gressive dies are very expensive. 
Because of the cost, few body parts 
are made by this method, which is 
especially adapted to engine stamp- 
ings. 

It is common press practice now- 
adays to form two parts simultane- |! 
ously. This applies especially to} 
bumpers. Nearly all bumpers for} 
modern cars are cold formed from 
low carbon steel. 

Ten years ago, most bumpers 
were Of comparatively simple 
design. The steel specified was 
usually high carbon, spring steel. 
nearly all bumpers were heat 
treated at that time. 

The use of relatively soft zinc ss 
alloy, called Kirksite, for short run | 
stampings is increasing. Many of | Rotodip Process Offered 
the parts of GM overseas divisions | 
are made on Kirksite dies, During | U. S. Auto Industry 
a strike in a supplier plant, an DETROIT.—A process for com- 
independent producer was able to| pletely phosphate coating automo- 
save the day by having emergency | bile bodies, currently being used in | 
parts stamped quickly on Kirksite | several plants in England and one 
dies, i Sweden, is being offered to the 
Kirksite dies are cast-to-shape|U. S. auto industry through R. C. 
and require no expensive Kellering. | Mahon Co., Detroit. 

It has been reported that Ford is| The process, known as Rotodip, | 
proving many of the die designs|involves placing the entire auto 
for its 1952 models in Kirksite. body on a “spit,” and revolving it | 


1 ie lla. 





How the Turbocar Might Look— 
G. Geoffrey Smith, author of ''Gas Turbines and Jet Propulsion,"’ put this conception of the 
| turbine-propelled car of the future on paper. Excellent visibility and commodious body space 
| are made possible by having the power unit spotted over the rear axle. The main air intake 
| for the engine is along the roof.—(Acme photo.) 
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through a series of dip tanks to 
clean the metal, apply the phos- 


| phate coat, and a final dip in a 


chromate rinse before the primer 
coat of paint is applied. 

It is claimed that the process 
reaches parts of the auto body 
normally neglected, and protects 
these danger points from corrosion 
in the later life of the vehicle. 


AUTOMOTIVE NEWS is ‘‘must’’ reading 
every week for the men who make and sell 
the world’s cars and trucks 


Here’s a double-feature 


attraction for more 






BECAUSE HE INTERRIPTED ae 
PIN STARS ON ME, LADY THE aaa 
TO GENUINE FORD PARTS. THEY 


THE JOB SO EASY.” 


"WE ALWAYS USE GENUINE anna 
ON FORDS BECAUSE THEY SAV 


Heres Why: 


Ford owners in your area 
see and read ads like this, 
month after month, in 
LIFE and other publications. 


These appealing, two-color 
advertisements continually 
remind Ford owners that 
Genuine Ford Parts are the 
right parts to save them 
time, money, and to assure 
satisfaction. 








Service Business 





Yes, when you stock Genuine Ford Parts, you offer 

a double-feature attraction for extra Ford service, extra 
profit. First, the famous blue and white sign 

tells Ford owners you're headquarters for the parts that 
keep their Ford all Ford. And second, 

you take advantage of national advertising 

that sends Ford owners your way: 


And they're reminded that 
the Genuine Ford Parts sign 
marks the headquarters for 
service that features the 
right parts for Fords. 


¥%& Order Genuine Ford 
Parts today from your Ford 
Dealer—and ask him how 
you can get the Genuine 
Ford Parts sign that attracts 
extra Ford service, 

extra profit for you. 
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Achieved? 





Reg. W Is 


HARRISBURG, Pa.—The Penn- | 
sylvania Automotive Assn. _ has 
pointed out in a bulletin that Reg- 
ulation W is outdated because: 


1. At the most, it can have a 
restrictive effect on only 0.4 per- 
cent of total consumer purchasing 
power. 

2. NPA now 
materials. 

3. Durable goods are in plentiful 
supply. 

The Federal Reserve Board 
said, when the regulation was 
issued, that its purposes were to 
check inflation by reducing 
credit available for purchase of 
scarce goods, and to save essen- 
tial materials by reducing the 
demand for durable goods. | 

Dealing mainly with Regulation | 
W’s effects on inflation, the PAA 
bulletin said economists agree that 
inflation is caused by the creation 
of new money through extension of 
credit. Consumer credit only dis- 


controls essential 


Outdated, PAA Says 


reducing this by 30 percent (more 
than FRB’s goal) it will have a 
restrictive effect on only 0.4 per- 
cent of total consumer purchas- 
ing power. 

PAA implied that the public, with 
the help of finance companies, 
could control its own credit pur- 
chases. It said that finance firms 
depend on their judgment of the 
risk involved in every installment 
contract and that they will not ac- 


installment sales credit outstanding 
amounted to only 3.85 percent of 
total purchasing power. In 1940, a 
normal year, it was more than 4 
percent, 

“So there were no signs that 
installment credit was getting out 
of hand,” PAA said. 

The controlled portion of this 
3.85 percent under Regulation W 
amounts to only about 1 percent 
of total consumer purchasing 





Requests for Pedal Blok Tops 





15,000— 


power, it was stated. PAA added 
that if Regulation W succeeds in 


Bond Ordered for Will 


‘Of Jones, Auto Pioneer 


SPRINGFIELD, Mass. — Probate 
Judge Thomas H. Stapleton has 
ordered an executor’s bond of $350,- 
000 in allowing the will of John S. 
Jones, one of the three original 


designers of Stevens-Duryea Motor | 


Buggy. 
The automotive pioneer, who had 


cept a contract that will lead a 
buyer into financial difficulties, 
Discussing FRB's point that Reg- 
ulation W saves materials by curb- 
ing demand, PAA said materials 
are being effectively controlled by 
NPA. It added that used cars, 
which are covered by credit curbs, 
do not use essential materials. 
“In fact,” said the bulletin, “they 
(used cars) save materials by di- 
verting demand from new cars. Yet 
| stringent controls on used cars lead 
many people who might buy a good 


tributes the new money that is|been retired for many years and|uSed car to seek a new one, since 





created, the bulletin said. 
It was pointed out that in 1950 


who died last month, left the bulk 
of his estate to relatives. 


SOLVE 
SERVICE 
PROBLEMS 


there is not much difference in 
terms. So this defeats FRB’s own 
| declared purpose.” 

The regulation’s stringent 
terms are creating an oversupply 
of many items, such as television 
sets and appliances, it was stated. 

PAA added that Regulation W 
| discriminates against wage earners 
!and farmers, who need credit. Any- 
one who can pay cash can buy as 
}much as he wants. 

“This approach to the supposed 
shortages tries to solve it by keep- 
ing goods out of the hands of the 
| majority and leaving it freely avail- 
| able to the few,” the 
stated. 


Diesel Popularity 
Stull Climbing, 
Says GMC Aide 


SAN FRANCISCO.—The tren 
toward the use of diesel-powered 


bulletin ‘On U.C, Lots | 


Officials of American Brakeblok leaf through the first month's response of automobile 
repairmen to the company's offer of free Pedal Bloks. Left to right are: G. A. Weller, 
manager of replacement sales; H. M. Siverts, assistant manager, and M. B. Terry, sales vice- 
president. To test brakes with the device, a mechanic slips it under the brake pedal and 
applies the brakes. If the pedal hits the block the brakes are considered unsafe. 





Used-Car Notes 


Garvin Bros. Open 2nd Lot | 4ays, Gelt said. The Mason City 
In F. tevill N.C |sale, which has been in operation 
ae - es n|4% years, is held on Wednesday. 
| ae Oe ull | . & * 

day of free food and entertainment | 
marked the opening of the second) 
used-car lot of Garvin Bros. Caro-| 
lina Motor Co. here. 

Thousands of persons who flocked | 


i sumed more than} 
yy al potnte tale, 10,000 sand-|JUne, July and August, auto deal- 


wiches and an equal number of | erships will close on Saturday 
soft drinks and ice cream cups. |@fternoons. 
Two television sets were given 
away. The firm is owned by Fred 
B. and James A. Garvin. 





Saturday P.M. Closing 
PERU, Ind.— While most retail 
|stores here have decided to close 
on Wednesday afternoons during 


» . 7 


Rent-a-Car Vacations 
ST. LOUIS.—An increasing inter- 
est in the rent-a-car vacation for 


* * * 
. 

Connecticut Court 1951 is reported by the National 

Car Rental System, St. Louis. 


Kills Zone Bans a 


Sartor to Expand 
An addition to an existing build- 
HARTFORD, Conn.—-Local zon-|ing at 801-807 N.E. Sixth Ave., Ft. 
ing ordinances prohibiting the sale | Lauderdale, Fla., for use by Sartor 
of automobiles from open lots are | Motor Co., has been approved by 


invalid, according to the Connecti- 
cut supreme court of errors. 

In a unanimous opinion written 
by Justice Newell Jennings, the 


da high state court ruled that such an 


ordinance in Windsor was uncon- 
stitutional and void. 


the city’s board of adjustment, 
|which stipulated that the addition 
|shall not be used for body work or 
paint spraying. Nearby property 
owners withdrew objections to the 
addition when the restriction was 








LISLE Gaede 


A powerful, permanent magnet 
in the Lisle Magnetic Drain 
Plug pulls loose metal particles 
out of lubricants and keeps 
them out. This saves moving 
in the transmission, 





parts 
crankcase, overdrive or rear 


end from premature wear and 





saves you service expense dur- 
ing the critical break-in period. 
Install Lisle Magnetic Plugs 
as standard equipment. 


Unite for Free 

isle magnetic 
plugs for test- 
ing. State size 
and type of 
Lisle Magnetic 
Plug desired. 


LESLIE (424% 


IOWA 








CLARINDA, 





trucks is continuing at a _ rapid 
pace in 1951 and the future heavy- 
duty field looks predominantly die- 
sel, H. B, Ford, of GMC Truck and 
Coach, told a meeting of the nort 
ern California section, Society of 
Automotive Engineers, here. 


The swing toward Diesels is con- 
trasted against sales in 1938, when 
diesel truck sales totaled only 489. 
edged up to almost 2,000 in 1946, 
then soared to 12,669 in 1950, Ford 
pointed out. He added that GMC 
diesel trucks now lead the entire 
field in sales. 

Ford, director of the GMC diesel 
| Service training school at Oakland, 
| Calif., for several years, told about 
General Motors’ research and de- 
‘velopment of its two-cycle diesel. 


| The design goals of GM diesel] qgitions alone are 


h- display and sell vehicles on an 


*|court said 


agreed upon. 


| 


An attempt by the Windsor zon- | 
ing commission to deny Michelina | 
and Orlando Gionfriddo the right to Auto-Bar 


open lot owned by them had been| == 
attacked by the Gionfriddo’s as a 

violation of their constitutional 
rights. 

Upholding this contention, the 
“the ordinance in ques- 
tion prohibits the display for sale 
of even one new car on the lot. 
It is not apparent how such an act} 
could affect property values or the} 
health, safety, morale or even the| 


esthetic sensibilities of the people | 





Telescoping, aluminum clothes-rod 
fits all cars. So practical! 
So inexpensive! So profitable! 
of Windsor.” | Improved-type Auto-Bar, 





the handsome, 
sturdy clothes-rod “sells itself’ without 
time-taking effort. Popular because: can 
be installed, or removed and stowed-away 
in seconds. Fits any car. Rigid strength, 


“If the last statement is a ques- | 


tion,” added the court, “the answer 
is that in Connecticut esthetic con- 
insufficient so 


jengineers, Ford said, covered these| support invocation of police power.” | holds up to 36 garments. Stock this quick- 


requirements: High power with low 

| weight and small size; efficiency or | 
economy; durability; reliability; 
|ease of driver handling; availabil- 
ity, low cost and ease of mainte- 
nance; clean exhaust; good high al- 
titude performance, and effective 
engine braking on down grades. 

“The first problem of high power 
for small size and low weight re- 
quired new, basic thinking,” he said. 
“The problem was solved by adopt- 
ing the two-cycle principle. 

“The two-cycle principle required 
|fuel injection to every cylinder 
each revolution of the crankshaft, 
thus the injection system had to 
meter, time, build high pressure, 
jand atomize twice as often as a 
|four-cycle diesel at the same! 
speeds.” 

Ford pointed out that GM two- 
cycle diesel engines are low in 
weight. The 6-71 engine weighs 
2,035 pounds and the 4-71 only 1,- 
|675, both being several hundred} 
pounds lighter than other diesels of | 
comparable horsepower. The for- 
mer produces 200 horsepower and 
'600 foot pounds of torque, while 
the 4-71 has 133 horsepower and 
400 foot pounds of torque. 





Canada’s Car Imports Up 

OTTAWA.—Canada imported $8,- 
| 289,813 worth of motor vehicles 
|from Britain during March, 1951, 
|}as compared with $3,550,459 in Feb- 
ruary, according to official sources 
| here. 





* * * 


Randle Branch Reopened 


sale accessory, advertised in Saturday 


| Evening Post. 


LIST PRICE $3.95 


IOLA, Kans. — Randle Motors, 
Chanute, Kans., has reopened its| Less the Following Discounts: 
branch at 303 West St. here. Sam} eS wsncnees au 30% OFF 
Thompson is manager. Harold Hank | Det oi awiee ces 35% OFF 
heads the service department. 12 or more...... 40% OFF 
* * * Place a trial order now. Your purchase 


order will be filled immediately; shipping 


ivette Motors 
Privette Mot charges prepaid by us. Display cards 


MEMPHIS.—Joe Privette, owner included. 
of Privette Motors here, has added} Goode Products Company, Dept. N 
another used-car lot to his other] 7542 Moie Ave. Los A 1. Coliforni 
facilities in the city. The new lot, ae eee ee 
to be managed by Dewey Findley, | —— 
is at 245 N. Cleveland. 


* * * 


M&O Lot Opened 
GULFPORT, Miss.—-M & O Mo-| 
tor Sales, a used-car lot, has opened | 
for business here on 25th Ave., near | 
22nd St. Owners are B. M. McWil- | 
liams and C. D. Ogden. 


* * + 


Budget Adds Service 
SANTA MONICA, Calif.—(UTPS) 
Budget Motors, a used-car firm} 

here, has added a service section, 
announces A. C. O’Brien, manager. 
* * + 


Minneapolis Auction Slated 


By Mason City Operators 
MASON CITY, Ia.—Harry Gelt, 
manager of Lapiner’s Used Car 
Auction here, announced that the 
firm has opened a similar auction 
in Minneapolis. The Minneapolis 
auction will be conducted on Fri- 


Yoo 


QUAKERTOWN PA 


y NAME PLATES 


PRECISION CAST... 
ELIMINATING ALL DIE COSTS 
Quontities as low as 100 may be 
ordered with original design for every 


job! Proof of design submitted for 
approval. Heavily plated. 


| Write for details. 





29th & McKean Sts. 
Phila. 45, Pa., Dept. A 
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Cars Owned by 78 Pet. 


Composite of 15 Consumer Surveys Also Shows 
Two-Auto Families Are 9% Pet. 


MILWAUKEE.—An average of 78 
percent of families in 15 U. S. met- 
ropolitan areas are car owners, ac- 
cording to the tabulations of the 
1951 edition of the Consolidated 
Consumer Analysis recently re- 
leased by the Milwaukee Journal. 
In addition, another 9% percent are 
two-car owners, the analysis re- 
vealed. 

The report is an up-to-date 
compilation of data on product 
trends, buying habits and brand 
preferences as developed in the | 
original consumer analysis sur- | 
veys made by the newspapers in 
the areas they cover. 

The cities and papers represented 
are as follows:: Milwaukee Jour- 
nal, Indianapolis Star and News, 
St. Paul Dispatch Pioneer Press, 
Duluth Herald and News-Tribune, 
Columbus Dispatch - Ohio State 
Journal, Birmingham News and 
Post-Herald, Washington Star, Salt 
Lake City Deseret News, Fresno 
(Calif.) Bee, Sacramento (Calif.) 
Bee, San Jose (Calif.) Mercury- 
News, Seattle Times and the Spo- 
kane (Wash.) Chronicle and 
Spokesman Review. 


Fresno led in the figures for car 
ownership. Figures there showed 
that 90 percent of the families 
owned cars, and 22.4 percent of the! 
families owned two cars. Modesto | 
was second with one-car owners at | 
88.9 percent, and two-car owners at | 
15.5 percent. 

In the percent of families owning 
cars, the survey figures ran as fol- 
lows: Fresno, 90 percent; Modesto, | 
88.9; San Jose, 88.1; Sacramento, 


Export Ovliee | 
Of Willys Hit 
High in Month 


TOLEDO. — Export orders for 
Willys-Overland vehicles reached 
an all-time high during April, Mar- 
cel F. DeMuller, president of 
Willys-Overland Export Corp., has 
announced. 


The backlog of unfilled export 
orders also went to a new peak, 
DeMuller said. As of Apr. 30, the 
backlog was equal to 4% months’ 
shipments at the March rate of 
shipment, he said. 

The March rate of export deliv- 
eries Was reported as the best in 
the company’s history. This was 
made possible by earmarking for 
export delivery a greater than usual 
share of the total production. Ex- 
port shipments in April were just 
a shade under the record March 
figure, DeMuller added. 


“So far in May both new orders 
received and deliveries have sub- 
stantially paralleled the April ex- 
perience, with the result that the 
company is making no dent in its 
huge export backlog,” DeMuller 
stated. 

Indonesian, Brazilian, Swiss, Bel- 
gian, Swedish, Indo-Chinese, Philip- 
pine and Colombian markets were 
particularly active during April, the 
Willys official said. 

Willys-Overland Export Corp. has 
shipped approximately 150,000 ve- 
hicles of all types to world markets 
since January, 1946, it was reported. 


Pay H thes Ashed 


For E ngineers 


FORT WAYNE, Ind.—The urgent 
need for higher salaries for state, 
county and local highway engi- | 
neers, who in some instances are | 
receiving “less than office boys in| 
private industry,” was pointed out | 
last week at a meeting of the board | 
of directors of Fruehauf Trailer | 
Co. held at the company’s Fort | 
W. ayne plant. 

“The public is willing to spend | 
billions of dollars for repairing and | 
building highways,” L. C. Allman, | 
executive vice-president of Frue- 
hauf, and president of the Truck 
Trailer Manufacturers Assn., said 
in a report to the directors, “but 
it is unfortunate that it gives little 
thought to the men who are 
charged with performing the job. 
Young engineers are being offered 
as little as $30 a week by highway 
commissions.” 
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85.4; Salt Lake City, 82.3; St. Paul, 
81.3; Indianapolis, 81.2; Columbus, 
77.6; Seattle, 76.8; Milwaukee, 76.5; 
Duluth-Superior, 76.4; Omaha, 75.6; 
Spokane, 75.1; Washington, 63.1, 
and Birmingham, 50.8. 

For two-car families, the lineup 
was as follows: Fresno, 22.4 per- 
cent; San Jose, 18.9; Sacramento, 
15.9; Modesto, 15.5; Salt Lake City, 
10.3; Columbus, 7.9; St. Paul, 6.2; 
Seattle, 5.9; Omaha, 5.1; Wash- 
ington, 4.9; Milwaukee, 4.3; 
Birmingham, 4, and Duluth-Su- 





| perior, 3.2. 


No figures were presented on| 
two-car families in nT 
and Spokane. 

Corresponding figures for family 
incomes were included in the data. 
It was noted that most of the fami- | 
lies were in the $3,000 to $3,999 
bracket, except in the Washington, 
Fresno, Sacramento and Seattle 
areas, where the highest percentage 
of families were in the $4,000 to 
$5,999 bracket. 


EFINED FROM 


ISYLVANIA 


ENDALL PROC 


PRODUCTS OF AN 


ae ee ie 


Wins Nash Zone Contest— 





Byron Stout Co. (Nash), Wichita, won first place with this exhibit during the Fisherman's 
Window Display contest sponsored by Nash's Kansas City zone. The dealer reports that the 
display "has been stopping traffic and has already been worthwhile in its advertising value." 


Creamer Motor Co., Smith Center, Kans., 


la., took third. 


Take Car, Too 


AAA Says It’s Cheaper 


On European Trip 
NEW YORK.—A family of three 
or more, living west of the Missis- 
sippi, who plan a trip to Europe 
this year, will find it more economi- 
cal to take their own car along, 
according to figures compiled by' 


won second place, while Hibbs Nash Co., Sac City, 
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Vehicle Shipments 
For Month Set 
Canada Record 


OTTAWA.—Factory shipments of 
Canadian-made vehicles continued 
to rise during March, reaching 47,- 
779 units for the highest monthly 
figure on record, the government 
announced. 

This raised the total first quarter 
shipments to a new peak for corre- 
sponding periods, it was pointed 
out. 

This year’s March shipments com- 
pare with 40,592 in February, 30,051 
in March last year, and the previ- 
ous monthly record of 41,901 in 


~ | April, 1929. 


the international travel department 
of the American Automobile Assn. 

The savings effected abroad in 
transportation cost by using their 
own auto, on hotels and food by 
staying at modest wayside inns, 
on baggage transfers, porter and 
other varied services, make the 
trip to Europe with the family car 
more economical in spite of the 
cost of $400 round trip for shipping 
the car, the AAA reports. 


In the first quarter of 1950, 88,- 
705 units were shipped, and the 
previous peak for the three-month 
period was 93,409 in 1929. 


Most of the gain in March and 
the three-month period over the 
1950 figures occurred in shipments 
of cars. However, shipments of 
commercial vehicles rose substan- 
tially in March as well, it was re- 
| ported. 
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t Diary!..Hes ordered our 





N OTICED WHO’S AT THE WHEEL of a lot 
of those new Nash Airflytes? 


That’s right— youth! Because thousands of 
young couples are newly wedded to the 
sound idea that there’s no sense in 

settling for Jess than the Airflyte gives them 
... and they’ve learned that no amount 

of money can buy more, in comfort and 
safety and all-around motoring satisfaction! 


Just as surely as “June” rhymes with 
“moon”, Nash owners—and Nash dealers 





—are glad they’re members of that THE AMBASSADOR + THE STATESMAN + THE RAMBLER 
fast-growing Nash Airflyte family ... the : 

, aie ; The World’s Most Modern Cars 
happiest family in the automobile world! Nash Motors Division Nash-Kelvinator Corporation Detroit Michigan 


This month the Nash poster above will be 
seen by upwards of 75,000,000 people. 


There’s Much of Tomorrow in all Nash Does Today 








Dealer Doings 





|zer), Albany, Ga., has moved to|rage equipment owned by 
larger quarters in that city. combe Motors, Walkerton, Ont. 
* . * * * * 


Brown Named to Head Merriman Wins Election 


St. Petersburg Assn. To Raleigh City Council 


Andy Brown, head of Brown W. W. Merriman jr., Stude- 
Nash Motor Co., is the new head | baker dealer in Raleigh, N. C., 
of the St. Petersburg (Fla.) Au- | has been elected to the city 
tomobile Dealers’ Assn. for the | council. 
coming year. Unofficial returns had given 

Other officers elected at the | the election to Ben Haigh, a mer- 
annual meeting were: Charles | chant, but the certified returns 
Ruebel, vice-president, and Stew- | revealed that Merriman was 39 


x a | art I, Jones, secretary-treasurer. | yotes ahead of Haigh. 
Daugherty-Tanner, Inc. eg ee 


Daugherty-Tanner, Inc., Athens, $30,000 Fire Hits Holcombe Brill Heads Local Lions 
O., has been incorporated by C. A.| Damage estimated at $30,000 was 
Daugherty, D. R. Kincaid and H, O.|caused by a fire which destroyed 
Rauch, a barn, an auto body shop, five 








has been named to head the Lions 
club in Woodstock, Va., starting 
July 1. 





ATTENTION 


Ford and Lincoln-Mercury Dealers 


LET US HELP YOU WITH 
YOUR MANAGEMENT PROBLEMS 
| Atlanta Chevrolet Dealer 


We are now managing Ford and Lincoln-Mercury - ‘ 
Dealerships throughout the United States. Started with Carriages 


Hull-Dobbs Convention 
Held in Memphis 


More than 150 managers and 
assistant managers of the 29 
Hull-Dobbs Co. Ford dealerships, 
have concluded a three-day meet- 
ing at Memphis, 

Discussions of the company 
operations since Jan. 1 were held 
and the outlook for the rest of 
the year as outlined by the 
officials of the company. 

* * 


in Atlanta, is one of the few men 


We furnish manager, business manager and other ; e 
left in the industry who started in 


personnel if needed. 


catnseationtiontnesnte the vehicle business by 
; carriages. 
Our service covers complete management of these [as iether tie ete Oe 


places on percentage of profits basis. Smith, founded a carriage firm in 
itch ape” Atlanta in 1869. The son joined the 
firm in 1895. Shortly after he 
started a “side” business of selling 
“horseless carriages.” During his 
many years in the auto business, 
Smith handled Reo, Chalmers, 
Chandler, Hupmobile, Pierce Arrow, 
Buick and Chevrolet. He is one of 
the founders of NADA, 

* * * 


Short or long term contracts on basis of our producing 
better than average profits. 


We keep your business sound financially and liquid 
with adequate reserves and no used cars over 
15 days old. 


Our staff consists of thoroughly trained personnel in 
every phase of dealership management— 


including traveling auditors. | Dealers in Imported Cars 


‘Unite in Northern California 


The Imported Car Dealers of 
Northern California has been or- 
ganized with headquarters in San 
Francisco. 

Kjell Qvale, distributor of 
British made cars, is temporary 
chairman, with Bob Davis, man- 
ager of Peter Satori British 
Motor Car Co.’s Oakland branch, 
vice-president, and Les Harkins, 
of the firm bearing his name in 
San Leandro, as secretary-treas- 
urer. 


Inquiries are invited and will be held in strictest confidence 
Call, write or wire: L. B. LARY or FRANK GOODWIN 


HULL-DOBBS-OAKLEY 


Supervision Services 
Complete Dealer Management 
Offices — 115 South Third St., Memphis, Tenn. 


We have five trained managers with money to invest in 
the right proposition. 


* * + 


Aid Mich. Institution 


Two Detroit auto dealers have 
held bake sales in their showrooms. 
Proceeds went to the Lapeer 
(Mich.) state home and training 
school. The dealers are Hudson 
Tapert Co, and Park Motor Sales 
(Lincoln-Mercury). 

* * + 
Indianapolis Chevrolet Assn. 


Elects Kuhn President 

The Indianapolis Chevrolet 
Dealers Assn. has elected Paul A. 
| Kuhn president. Kuhn is vice- 
president of North Side Chevrolet 
and East Side Chevrolet in In- 
dianapolis, 

E. J. Voelker, 
Superior Chevrolet, was named 
vice-president, and Abe Wides, 
president of Washington Chevro- 
let Co., was chosen secretary- 
treasurer. 
















! 
Made of luxurious automotive 


fabrics filled with soft flaked 
sponge rubber. Adjustable to 


J 


' y 


your individual contour for 


complete relaxation. president of 


“ 





* + * 
Taxes, Expenses Reduce 


Lee Estate to $8,094,170 


Taxes and expenses have reduced 
the estate of the late Thomas S. 
Lee, heir to an automotive dealer- 
ship, radio and television fortune, 
San Marino, Calif., from $12,726,944 
to $8,094,170. 

Federal estate taxes amounted to 
$4,500,000. From Lee's death, Jan. 
13, 1950, to Apr. 1, 1951, expenses 
were $132,774, it was said. 


A Million of ‘em | 


Buick Salesman Cited 


Perfect comfort while riding whether \ 
the trip is long or short. 
Ideal for napping, as it supports the 


neck and keeps the head from rolling. 


Summer Motor Co. (Kaiser-Fra-|cars, tire stocks and valuable ga- 
Hol- 


John E. Smith, Chevrolet dealer | 


selling |Of the Buffalo Automobile Dealers | 


| 





As AT&T Stockholder 


Brady Denton, a salesman for 
Garber Buick Sales in Saginaw, 








R. Ford Brill, automobile dealer,| Dealer Uses Entire City Block— 


Miller Automobile Co. (Dodge), Sacramento, Calif., spreads over an entire city block, uses 
more than 104,000 square feet to carry out its "One Stop Service" policy. One of the largest 
dealerships in the country, Miller says he can take care of any of the motoring public's needs, 
from the smallest lubrication job to the complete rebuilding of the largest truck. Equipment 
includes two dynamometers, || twin post lifts, three single post lifts, three wheel alignment 
and frame racks, three wheel balancers, brake drum lathe, glass cutting and grinding 
machinery and valve refacer. Miller stocks 16,000 parts. 


— became the millionth stock-|4 Monrovia (Calif.) Dealers 
older of American Teleph & ° 
: Fen ae Take Part in Parade 


Telegraph and was honored at a 
Four automobile’ dealerships 


dinner in New York. 
Mrs, Brady accompanied him at| 8d one service and repair or- 
ganization were represented in 


the affair, which was addressed by : - 

Charles E. Wilson, director of the parade climaxing the five- 

defense mobilization. A T & T is| 4@y celebration of the 65th birth- 

the first firm in the world to fae anniversary of Monrovia, 
alif. 


acquire 1,000,000 shareholders. 
oe Carey E. Hardy, Chrysler-Plym- 
outh dealer; Bud Miller, of Bud 
Miller’s Motorport, used cars; 
Oliver W. Becherer, Becherer 
Buick, Inc., and Edward F. King, 
president of Studebaker Sales 
and Service, participated in the 
parade. 


Lovejoy Joins Assn. 


Lovejoy Motors (Chrysler-Plym- | 
outh, 1297 Bailey Ave., Buffalo, has | 
been accepted into the membership 


Assn, 





* * * 


James Heads Boosters 


For St. Louis Browns 
William F. James, general 
manager of James South Side 
Chevrolet Co., has been named 
fone of the Citizens Com- " 
mittee to Support the Browns 9 . € 4 
Gh. Rete Eaetean “anaes Manty’s Gets K-F Deal 
baseball club). With rumors cur- After several months as an as- 
| sociate dealer under Hutchinson 


Courtesy Motors 
| Courtesy Motors, Inc., St. Paul, 
|has been incorporated by Allen L., 


| Milton Gray and Bette B. Pascoe. 
. + 


rent that the club, now flounder- 
- i Motor Sales, Kaiser-Frazer dis- 


ing in the second division, may : 
be sold and the city deprived tributor at Duluth, Manty’s Mo- 


of one of its major league clubs, | ‘07s, Cloquet, Minn. has been 
the move to relieve the financial granted a dealer franchise. 
distress of the organization 7. 2 


sprang up several weeks ago. 

James’ job will be to encour- 
age the sale of tickets to home 
games of the Browns in suffi- 
cient numbers that the club will 
be able to finish the season in 
the black. 


McLean to Parts Manager 
Wentworth & Irwin, Inc., Port- 
land, Ore., distributor of GMC 
trucks for Oregon and southern 
Idaho, announces appointment of 
M. J. McLean as zone manager of 
its parts and accessories division. 
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Highways & Safety... 


50% Cut in 


Road Toll 


Possible, Damon Says 


By Tom Hewitt 
Staff Writer 
HE annual traffic toll could be 
cut in half within five years if 
the full potential of public opinion 
would be mobilized behind the safe- 
ty effort, 


Norman Damon, vice- 
president of the 
Automotive Safe- 
ty Foundation, 
has told Michigan 
safety leaders. 

Speaking’ to 
the 2ist annual 
meeting of the 
Michigan safety 
conference in Grand Rapids, Da- 
mon said the appalling accident 
record in the U. S. reflects an in- 
credible amount of public apathy 
and indifference. 

He said the public should con- 
tinue to demand uniform and sensi- 
ble traffic laws and constructive 


enforcement of them. 
* * + 





T= meeting also was told that | 


all states should have compul- 


sory vehicle inspection laws and | 
safety education directors for) 
schools. 


Elliott F. Daniels, assistant direc- 
tor of the New Jersey vehicle in- 
spection bureau, said the forced in- 
spection plan in his state has re- 
duced traffic fatalities 40 percent 
in the 10 years the plan has been 
in operation. 

Dr. Wayne O. Reed, assistant 
commissioner of the U. S. Office 
of Education, said special safety 
directors for schools are needed 
because principals seldom have 
the time to give safety instruc- 
tions. 

A humorous speech by Paul 
Jones, public information director 
of the National Safety Council, 
pointed out that dangerous drivers 
are like zoo exhibits—even though 
it may be unfair to the animals. 

* + * 

ONES described some of the in- 
J mates of his “modern highway 
zoo” as: 

“The chimpanzee, who hangs 
onto the roof of his car with his 
left hand while he drives with his 
right. This leads to all sorts of 


Foreigners Study 


American Roads 


Administrators and engineers, 
from highway departments of 23) 
countries are studying U. S. high- | 
way construction and maintenance | 
practices in a course conducted by 
the Bureau of Public Roads. The 
course will continue until Sept. 7.| 

The foreign officials will study in | 
Washington and will tour various | 


states. | 
from Australia, 


Delegates are 
Austria, Belgium, Brazil, Burma, | 
Dominican Republic, Egypt, El) 


Salvador, France, Germany, Great | 

Britain and colonies, Greece, Haiti, | 

Ireland, Japan, Liberia, Nether- | 

lands, Norway, Panama, Peru, 

Philippines, Thailand and Turkey. 
* * * 


Inspections Urged in N. Y. 

New York motorists have been 
urged by Thomas R. Ryan, state 
safety director, to have their cars 
safety inspected. 


Tips on Maintenance 


NEW YORK.—aAn extensive dis- 
cussion of recent developments in 
problems of plant maintenance, 
“Techniques of Plant Maintenance 

1951,” has just been published by 
Clapp & Poliak, 341 Madison Ave., 
New York 17, the management of 
the Plant Maintenance Show held 
in Cleveland last January. The new 
volume is a companion piece to 
“Techniques of Plant Maintenance 

1950,” and contains the proceed- 
ings of the plant maintenance con- 
ference held in conjunction with 
the show. | 


On Reducing Freight Loss 

OMAHA.—Completion of its sec- 
nd motion picture within three 
years aimed at freight loss and} 
iamage prevention is announced by | 
Union Pacific Railroad. Entitled 
Do Right by Our Nell,” the new 
picture is a 16-millimeter sound- 
color film with a running time of 
33 minutes. 


monkey business in traffic. 

“The ostrich, who believes that 
if he ducks his head behind the 
wheel and pays no attention to 
anything, nothing can harm him. 

“The jackrabbit, who zigs and 
zags through traffic like a fright- 
ened bunny. Too often he is fat and 
couldn't waddle 100 yards in 10 min- 
utes, but behind the wheel of his 

ear he’s the shiftiest, most swivel- 
hipped jerk on the road.” 

Strangely enough, said Jones, few 
motorists can be compared to the 
horse. 

“This would require horse sense, 
a very tough traffic achievement 
these days,” he added. 

* * * 


Detroit Tough on Drunks 
In the one year that Detroit has 
j}been using a “get tough” traffic 
| policy on drunken drivers, 961 have 
| been sent to jail. Only 221 were sent 
|up the previous year. 









@ SECTIONAL UNIT CONSTRUCTION —Permits unusual flexi- 


of arrangement to fit 
Sturdily bul Quickly, 


© COMPACT, FUNCTIONAL DESIGN—Ccompletely assembled 
Merchandiser measures only 53%” high 7%" long by 32” 
wide at bench. And nearly every cubic inch is useable storage 


or working area space! 


oS CONVENIENT CENTER TOOL PANEL— Perorated to hold 
8 aluminum curtain wi 
and eecmnas ane available a3 optional equipment.) 
G LARGE WORKING SURF ACE— measures full 4” long by 30° 
eapiiie cover, Pontoas sound! ss 


© COMPLETELY ENCLOSED WORK BENCH —48" x 32” x 34”, 
i for optional 


Plenty of storage space 


inside with provisions 
END E CABINETS— 
Leones ar ss Ba pectotates 


Oe ee 


RT ae MSR 


PACKED WITH 


~PLUS-VALUE” FEATURES! 


by Alfred P. Sloan, head of the 
| Foundation. 

| Royce G. Martin, Auto-Lite presi- 
| dent, said: “We feel that by making 
| it possible for millions of viewers in 
|28 key city areas to actually see 
|the presentation of the Automotive 
| Safety Foundation awards, we can 
help make the nation more alert to 
the staggering toll in lives taken 
by accidents every year.” 


I Out ut 3 in Ky. 


Feared in Peril 


Every third child born in Ken- 
tucky may become a traffic victim, 
the Kentucky highway safety con- 
ference education committee esti- 
mates. 

The calculation was based on the 
; | present rate of highway accidents 

‘ ; in the state. 
jthis year to keep the highways | At a meeting of the conference, 
jclean. Last year 500 men had to|Goy. Wetherby called for “a high- 
be hired for the job. way safety action program” to re- 
duce the high traffic toll. 

* ++ x 
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Perry Chevrolet Loans 2 Cars— 

Presentation of two driver-training cars has been made by Wesley Perry (right), dealer | 
in Towanda, Pa., to Towanda high school and Sullivan county schools, which includes several 
high schools. Guy Wilcox, of Lackawanna Motor club, is standing at left. Presentation of the | 


cars marks the first time driver training has been made available in any of the schools. 





W, hat Happens 
To Cigar Butts? 


» 
Z | Safety Foundatio ) 
| A new Massachusetts law, impos- f y ee 


|ing heavy penalties on persons who | Presented on TV Show 

[throw rubbish on highways, has| Automotive Safety Foundation 
| reduced maintenance costs, accord- | awards were presented on “Sus-|catur, Ill, has been named presi- 
| ing to Public Works Commissioner | pense,” the CBS-TV mystery pro-| dent of the newly-organized Illinois 
| William F, Callahan. gram sponsored by Electric Auto-| traffic safety council. Formation of 


| No extra workers have been hired | Lite Co. The honors were presented | local units is planned. 


* 


Heads Illinois Council 
B. B. Burns, auto dealer in De- 





pi mMEvIATE DELIVERY 


KENT-MOORE SELECTIONAL 


SERVICE MERCHANDISER! 
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Good news for Dealers who want to snap up the appear- 
ance of their Service Department and improve shop efficiency to 
handle a greater volume of departmentalized service operations! 
Now, for a limited time only, you can get immediate delivery on 
Kent-Moore’s new low-cost “Selectional’”’ Service Merchandisers! 
No waiting, no delays. Because your equipment order is ready to 
ship from stock! 


Smartly styled and ruggedly built, these modern service mer- 
chandising units are functionally engineered to give you complete 
flexibility of arrangement. Advanced sectional unit construction 
lets you select the sections you need to fit your exact service area 
requirements! Compact design saves shop space, yet there’s 
plenty of built-in storage capacity. Large work bench surface area 
is completely protected by durable tempered Masonite to deaden 
sound and facilitate cleaning. Made of heavy gauge metal through- 
out to stand up in use, take lots of abuse. And you have a choice of 
colors, too, in gleaming baked enamel finish: White with chinese 
red trim; dove grey with red trim; or 
smart new vista green trimmed in black. 
So act now to “dress up” your shop. 
Remember, immediate delivery for a 
limited time only ...and at a price you 
can’t afford to miss! 


Kent-Moore 


ORGANIZATION, Inc. 


GENERAL MOTORS BUILDING @ DETROIT 2, MICHIGAN 


t particular service department. 
ly assembled. 





Engineers and Manufacturers of Special Automotive Service Tools and Equipment 
Sales and Service Engineering Representatives in Principal Cities Coast-to-Coast 








24 





Two-Tone Buicks 
Triple in Sales 


Since Year Ago 


FLINT.—Sales of cars painted in 
two-tone color combinations have 
increased more than three-fold this 
‘ > year, according 
*® to Albert H. Bel- 
' fie, Buick general 
sales manager. 
Two-tone sales 
amount to 41 per- 
cent of all cars, 
excluding black, 
Belfie said. Last 
year at this time 
the figure was 11 
percent. 
Black still is 
the leading indi- 








A. H. Belfie 
vidual color choice throughout the 


nation, Belfie reported, and_ is 
nearly twice as popular in the east 
than in the west. Barton grey is 
first choice in the west. 

Black car production at Buick’s 
Flint plant runs 13.7 percent of 
total output. Other Buick assem- 
bly plants produce black cars in 
the following proportions: Linden, 
N. J., 27.2 percent; Wilmington, 
Del., 24.2; Framingham, Mass., 30.7; 
Atlanta, 17; South Gate, Calif., 6.4, 
and Kansas City, 9.5. 

Green is also popular this year. 
Buick offers three shades of green 
among its 16 color options. Two of 
these also are available in two-tone 
combinations. These five options 
run more than 34 percent of total 
production. 

Buick has introduced four new 
colors to its line for summer, Belfie 
reported. These are sky grey, previ- 
ously used only as a second color 
in two-tone effect, Calumet green, 
Venetian blue and Galena blue, All 
are offered in solid colors or as a 
base color on two-tone combina- 
tions. 


L-O-F Alkyd Molding 


TOLEDO.—A third type of alkyd 
molding compound has been an- 
nounced by the plaskon division, 
Libbey-Owens-Ford Glass Co. The 
new material, designated plaskon 
alkyd 422, is described as a flame- 
resistant compound with improved 
electrical properties. 








John O. Munn’s Dealers Tell Me and J. B. 
Van Tassel’s column are regular AUTO- 
MOTIVE NEWS columns which no forward- 
looking dealer can afford to miss! 
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Fred Litsinger, 


Ford's Top Midwest Parts Seller— 


president of Litsinger Motor Co., Chicago, is congratulated by James 
McClowry, Ford district field representative, who informed Litsinger that his dealership has | 





- © 


become the largest parts dealer in the Midwest region. Litsinger said his organization sold 
nearly 1,000,000 car and truck parts in a four-month period. Harry C. Miner is manager of the 


parts department, which has 16 employes. 


In the Hopper 


Delaware’s senate has passed a|ing the measure because it was not 
bill which would empower all in-| backed by the state judicial council, 
corporated cities and towns in the|the state bar association nor the 
state to create boards to operate! courts of the state. 


off-street parking facilities. 
* * * 


Workers Liable to Draft 


Protected in New Jersey 


Gov. Driscoll has signed a bill 
amending New Jersey’s anti-dis- 
crimination law to prevent preju- 
dice against any person because 
of his liability for service in the 
U. S. armed forces. 

Under the law, employers are 
barred from refusing to hire indi- 
viduals because of his liability for 
service, or from discharging or dis- 
criminating against them for the 
same reason. Labor unions are pre- 
vented from excluding from mem- 
berships any such persons. 

* € a2 


Gov. Roberts Vetoes R. I. Bill 


Recording Conditional Sales 

Gov. Roberts of Rhode Island 
vetoed a bill passed by the legisla- 
ture which would have required 
recording conditional bills of sale 
and powers of attorney with town 
clerks. 


The governor said he was reject- 





. . . the Evening Field in Automotive 


Advertising! 


The BUFFALO EVENING NEWS is first among 
all Evening Newspapers in the United States 
in AUTOMOTIVE ADVERTISING. 


SELL the News Readers and 
You Sell the WHOLE Buffalo 
Market of over 1,400,000 people. 


BUFFALO EVENING NEWS 


EDWARD H. BUTLER 
Editor and Publisher 





KELLY-SMITH CO. 


National Representatives 


WESTERN NEW YORK’S GREAT NEWSPAPER 


* * * 


Delaware Bus Insurance 


A bill to require compulsory in- 
surance for buses_ transporting 
children to and from public schools 
has been given final passage by 
the Delaware legislature and sent 


to the governor for signature. 
* + + 


Pa. Solons Pass Bill to Hike 


Corporate Income Tax 1% 


A bill boosting Pennsylvania’s 
corporate net income tax from 4 
to 5 percent, to raise $44,000,000 in 
additional annual revenue, has been 
passed by the iegislature and sent 
to Gov. Fine for signature. 

Also given final legislative ap- 
proval were bills reenacting “emer- 
gency” taxes on cigarets, alcoholic 
beverages and gross receipts of 
utilities, and continuing postpone- 
ment of manufaeturers’ exemption 
from the capital stock tax. 

The Pennsylvania senate, how- 
ever, defeated the house-approved 
administration bill proposing a new 
% percent state flat income tax on 


individuals. 
= * J 


Vermont House Rejects 


Bill for 1% Sales Tax 


Vermont’s house has rejected a | 


bill proposing a 1 percent sales 
tax without exemptionss. The 
sales tax measure was designed 
to raise $7,200,000 in additional 
revenue for the next biennium. 
After defeating the sales tax 
measure, the house gave tenta- 
tive approval to a measure pro- 
viding for a 20 percent surtax on 
personal and corporation incomes, 
* . 


Maine Mediation Board 


Gov. Payne has signed into 
Maine law a bill creating a state 
board of mediation for industrial 
disputes. 

* * . 


Vermont Surtax Bill 
A bill providing for imposition of 
a 15 percent surtax on state in- 
come tax payments was given final 
passage by the Vermont legislature 


and sent to the governor for signa- 


ture. 
* * - 


New Maine Overload Fines 
Run from $20 to $500 


Gov. Payne has signed into Maine 
law a bill providing a sliding scale 
of fines for violation of truck 
weight laws, from $20 to $500, de- 
pending on amount of overload. 

Meanwhile, the Maine house de- 
feated a bill which would have 
created a state public utilities com- 


mission inspection staff to enforce | 


trucking laws. 
7. * 7 


Missouri House Group 


Kills Inspection Bill 
A Senate-passed bill providing 
for safety inspection of motor 
vehicles was killed in committee 
in the Missouri house. 
. * * 


Florida Inspection Bill 
Alarms Miami Officials 


City officials of Miami, Fla., have 
expressed alarm over a bill before 





ithe legislature to put auto inspec- 
tions under control of the state 
vehicle department, 

George Shaw, city finance direc- 
tor, said $160,000 is budgeted for 
the coming year as income from in- 
spections and the amount must be 
replaced if the bill passes. 

The measure would place inspec- 
tions on a semi-annual basis and 
would fix the fee at $1. Of this, the 
state would get 15 cents, 40 cents 
would go to the police retirement 
fund, 40 cents to the station making 
the inspection and five cents to the 
department of education for a state 
police training school. 

© * * 


Calif. Studies New Setup 


For Vehicle Bureaus 


Among the many recommenda- 
tions made in a report of some 
365 pages recently handed to the 
California state legislature by an 
assembly interim committee on 
governmental reorganization was 
one to place under a new depart- 
| ment of public safety the de- 
partment of motor vehicles, the 
highway patrol, the state fire 
marshal and the office of civil 
defense. 

Chairman James W. Silliman 
of the committee stated: “This 
report indicates that state gov- 
ernment today has become a 
relic of the past, and drastic 
structural changes are badly 
needed, so that its overall effec- 
tiveness can be compatible with 
modern times.” 

* 





* * 

Missouri Bill Would Hike 

| Truck Tag Fees 50 Pct. 

A bill proposing a 50 percent in- 
| crease in registration fees for com- 
|mercial vehicles has been intro- 
duced in the Missouri legislature. 
The measure would set up a scale 
of fees of from $15 to $300 for 
eommercial vehicles of from 1,500 to 
44,000 pounds. 

Imposition of registration fees of 
from $15 to $100 for local eommer- 
cial vehicles, operating only within 
a city and its surrounding dis- 
tricts, also is preposed by the bill. 
Present fees for local trucks and 
buses is one-third of the fee for 
commercial vehicles, which is from 
$10 to $100. 


> = +. 
| Denver Continues Ban 


On Sunday Auto Sales 


The Denver city council has 
| killed a bill to allow car sales on 
Sundays and holidays. The meas- 

ure to repeal the long standing 
| ban against Sunday sales died 
after more than an hour’s debate. 
Those selling new cars spoke in 
favor of the ban, while used-car 
dealers asked for its repeal, The 
new-car dealers contended that 
“our employes just don’t want to 
work seven days a week.” Used- 
car dealers asserted that the ban 
gives unfair advantage to dealers 
outside the city limits who may 
stay open on Sunday. 
* + + 


Billion-Dollar Road Bill 
Considered in California 

The senate transportation com- 
mittee has given recommendation 
to a billion dollar plan to provide 
superhighways for California. The 





| 
| Advertisement—__ 


The Federal Reserve Bulletin 
reveals that more than half of all 
the families in the 12 largest cities 
of the United States and their 
suburbs do not own an automobile! 
In fact, nearly 60 percent of the 
families in cities of more than 
50,000 population do not own an 
automobile. 

In the past, market analysts 
have always detected a close rela- 
tion between income and auto- 
mobile ownership. But where peo- 
ple live seems to be more impor- 
tant than income alone. 


The Federal Reserve Bulletin 
points out that the proportion of 
automobile-owning families is 
nearly 4 higher in the smaller 
cities than in those over 50,000, 
and that in rural America it is 
highest of all. 

Even lower-income rural fami- 
lies own more cars than the higher- 
income families in big cities. 


Recent surveys conducted by 





FIVE GALLONS FOR 
THE CAR; ONE 
GALLON FOR ME 


Automotive News 
Ane 


A midwestern professor claimed 
a few years ago that whiskey 
could be made from petroleum 
and that the drink would contain 
no fusel oil. Fusel oil, he added, 
is the ingredient that causes 
hangovers. 
measure will be considered next by 
the finance committee. 

Sponsor of the bill, Sen. Randolph 
Collier, said the program would be 
financed by a 3 percent sales tax 
on gasoline, elevating the excise tax 
on diesel fuel two cents a gallon 
and increasing the property tax on 
j}autos from 2 to 2% percent. 

+ * 


Side Mirrors Sought 


All motor vehicles would be re- 
quired to be equipped with an out- 
side mirror under terms of a bill 
introduced in the Pennsylvania 


legislature. 
> o o 


Wis. Considers Investigation 


Of Sales Finance Firms 


A resolution proposing an in- 
vestigation of all installment 
sales finance companies has been 
introduced in the Wisconsin leg- 
islature. 

The measure asked that the 
state legislative council study 
means of regulating such com- 
panies and recommend controls 
to the 1953 legislature. 

7 o * 


Oregon Truck Bills 


Opposed in Petitions 


Referendum petitions have been 
filed against house bills 462 and 
465 of the recent Oregon legislative 
session, which would increase truck 
taxes, reduce load limits for log 
trucks and provide more drastic 
penalties for overloading. 

House bill 465 increases truck 
taxes approximately $1,600,000 a 
year. No referendum is proposed 
against a companion bill which 
would reduce the license plate fees 
for trucks about $600,000 a year. 

+. * * 


California Tire Bill 


Use of pneumatic tires with metal 
in them will be permitted on Cali- 
fornia’s highways as result of ac- 
tion taken by the state legislature. 
The new-type tires have fine wire 
woven into their treads, and re- 
portedly are longer wearing. 








Nearly 60% of Big-City Families Do Not Own a Car 





Car Ownership Depends on Where People Live 


| Farm Journal, America’s largest 
rural magazine, emphasize the 
tremendous size of the rural mar- 
ket. Farm Journal readers own 
more than 3,000,000 cars, more 
than 6,250,000 motor vehicles, 
including trucks and tractors. In 
the postwar period 1947-49, 
600,000 Farm Journal families 
bought new cars. Five thousand of 
these were Cadillacs! 

Recognizing the indispensability 
of cars and mechanized equip- 
ment on the farm, Farm Journal 
has initiated an editorial program 
| to bring home the importance of 
better maintenance. ‘“‘Keep ’Em 
Rolling,’ as the program is called, is 
now a regular feature of the publi- 
cation. Dealers who want to tie in 
with ‘“‘Keep ’Em Rolling” in their 
own local territories can do so with 
the merchandising material Farm 
| Journal makes available. The next 
| editorial appears in the July issue 
of Farm Journal, in the hands of 
readers on June 18. 
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By George Deery 
Associate Editor 


John P. St. Clair, Detroit repre- 
sentative of Life, has been elected 
president of the Adcraft Club of 
Detroit. Other 
officers are: first 
vice-president, 
Ben R. Donald- 
son, director of 
advertising and 
sales promotion, 
Nash - Kelvinator; 
treasurer, Robert 
G. McKown, busi- 
ness Manager, 
Brooke, Smith, 
French & Dor- 
rance, and secre- 
tary to the board, Warren D. 
Devine. Harold M. Hastings con- 
tinues as secretary-manager, a post 
which he has held for 25 years. 

Serving with the above officers 
are the following directors: Clay- 
ton P. Armitage, manager, Detroit 
office, Farm Journal; Hil F. Best, 
publishers’ representative; Charles 
W. Bishop, assistant to vice-presi- 
dent, Chrysler Corp.; William I. 
Denman, Denman & Betteridge; 
Paul L. Penfield, advertising man- 
ager, Detroit Edison; John W. 
Southworth, division manager, 
Shell Oil; Norman H. Strouse, vice- 
president and Detroit manager, J. 
Walter Thompson Co., and the re- 
tiring president, Henry G. Little, 
executive vice-president, Campbell- 
Ewald. 

Elected to the board to fill va- 
cancies for a one-year term are: 
Duane A. Jones, advertising man- 
ager, United Motors Service, and 
Lester Laidig, publicity director, 
Peoples Outfitting Co. 


* * * 


Heads Michigan Group 

Carl Georgi jr., vice-president and 
media director of D. P. Brother & 
Co., has been elected chairman of 
the Michigan 
council, American 
Assn. of Adver- 
tising Agencies. 
He succeeds 
Frank W. Towns- 
hend,_ vice-presi- 
dent of Campbell- 
Ewald, who 
served as Michi- 
gan council chair- 
man until his re- 
cent promotion to 





J. P. St. Clair 





Cari Georgi jr. 


Affecting Factories and Dealers... 
Auto Advertising 





manager of Camp- 
bell- Ewald’s New York office. 
Georgi has been with D. P. Brother 
since its inception of 1934. Previ- 
ously, he was associated with 
Campbell-Ewald and MacManus, 
John & Adams. 

Other new officers are Elliott E. 
Potter, vice- president of Young 
& Rubicam, vice-chairman; and 
George Richardson, vice-president 
of J. Walter Thompson Co., sec- 
retary-treasurer. Tod Reed, vice- 
president of Ruthrauff & Ryan, was 
elected Townshend’s successor on 


the board of governors. Blount 
Slade, vice-president of Brooks, 
Smith, French & Dorrance, also is 
on the board, along with the 
officers. 

* * * 
Joins M-E 


Frank S. Hedge, Detroit public 
relations man and former news- 
paper reporter, has been appointed 
director of the department of public 
relations in the 
Detroit office of 
McCann-Erick- 
son, ad agency. 

Hedge, who for 
the past five years 
has been public 
relations director 
»f Brooke, Smith, 
French and Dor- 
rance, assigned to 
the Hudson ac- 
count, is a former 
member of the 
staffs of the Detroit Free Press and 
the Detroit bureau of the United 
Press. 





Frank Hedge 


* * * 


Art Laurels 

Twelve Detroit ad agencies 
Were given 16 blue ribbons for 
first awards and 13 white ribbons 


for honorable mention awards in 
the Third Annual Exhibition of 
Advertising Art sponsored by the 
Art Director’s club of Detroit, 
Two agencies, J. Walter 
Thompson (Ford), and Campbell- 
Ewald (Chevrolet), won three 
first awards for their exhibits. 
Winning two first awards apiece 
were Ford Motor Publications 
(Lincoln - Mercury), Kenyon & 
Eckhardt (Lincoln-Mercury), and 
Ross Roy (Dodge trucks). 
Brooke, Smith, French & Dor- 
rance (Hudson), Ceco Publishing 
(Chevrolet), MacManus, John 
and Adams _ (Cadillac), and 
Young & Rubicam (Packard), 


each won a first award. 
* * * 


Sites Joins AAR 


James N. Sites has_ resigned 
from the Detroit bureau of Busi- 
ness Week to join the publicity 


department of the Assn. of Amer- 










Alemite ““Magnet-Plan” Services 
Only Alemite Gives You All 11— 
Fully Tested, Fully Proved! 


1. Counsel and concrete assistance from 






AUTOMOTIVE NEWS, JUNE 4, 1951_ 


PONTL. PONTIAC 


FS « SERVICE 


DEALER 


lh taal i 3 


DEALER 


WAME HERE 








| 
| 


| 
| 


| 








Pontiac Dealers’ Outdoor Ads— 


Repetitious Impact is what Pontiac expects of its 8,400 signs on U. S. highways. National 
Advertising Co. makes the signs. Lee Larson, National sales vice-president, greeted B. B. 
Kimball, Pontiac's ad manager, and Steve Lukacs, director of the Pontiac cooperative fund 
at MacManus, John & Adams, ad agency, on their recent visit to the outdoor company's 
Waukesha (Wis.) headquarters. Left to right: Larson, Kimball and Lukacs 


become one company, subject to 
approval of stockholders and the 
Federal Communication Commis- 
sion, it was announced last week 
by Edward J, Noble, ABC chair- 
man, and Leonard H, Goldenson, 
United Paramount president. 
President Robert Kintner of 


ican Railroads in Washington. He 
was formerly on the staff of the 
Chrysler employes’ magazine. 


* + + 


ABC Merger 


American Broadcasting and 
United Paramount Theaters will 


can you increase your 
lubrication sales $7,461 a year? 


cies, according to 


25 
ABC will be president of the 
ABC division, and Goldenson will 
head American Broadcasting- 
Paramount Theaters. 

* oa a 


Admen Honor Campbell 


Trueman F. Campbell, vice-pres- 
ident of D. P. Brother & Co., ad 
agency, has been appointed a mem- 
ber of the na- 
tional standing 
committee on ex- 
aminations for 
advertising of the 
American Assn. of 
Advertising Agen- 


Louis N. Brock- 
way, chairman. 

Campbell more 
recently served as 
1951 chairman of 
the examinations 
committee of the 4A Michigan coun- 
| cil of the American Assn. of Adver- 
tising Agencies. Aspirants for ca- 
reer jobs in advertising are given 
supervised examinations by the 
committee and results are fur- 
nished to association members and 
other potential employers. 

At the agency, Campbell directs 
the program for products of AC 
Spark Plug. 





T. F. Campbell 


wer: Thayer Motor Company DID! 


In just one year their lubrication volume shot from $5,402 to a $12,863 total! 
Reasons behind such success: (1) complete modernization of their lubrication 
department with genuine Alemite equipment, and (2) tight control over all car 
purchasers with Alemite “Magnet Plan” features. Well pleased with the results 
—and with Alemite’s Business Expander Follow-Up System in daily use —this 
Clearwater, Florida Dodge-Plymouth dealer is well prepared for a continued, 


steady build-up of customers... a steady bujld-up /of’ profits/too! 


No magic formula, the Alemite “Mag- 
net Plan” employs the good common 
sales-sense of not stopping with the 
sale of a $1.50 grease job... but going 
far beyond it to the sale of profitable 
parts and service business in every 
department. Your lubrication depart- 
ment is the customer-attracting ““Mag- 
net.” To give it maximum “pulling 
power” Alemite provides you with the 


one of the 300 Alemite Service Promo- 


tion Specialists. 


2. Powerful Alemite National Advertis- 
ing—year after year—pre-selling lu- 
brication prospects for you. 

3. ‘Business Expander” follow-up sys- 


tems. 


4. “Prescribed Lubrication’ program. 

5. Sales-building seasonal campaigns. 

. . to build motor oil 
sales at the service bay. 

7. ‘Sales and Service Security Plan” in- 
cluding the 30,000-mile guarantee for 
new and used cars and trucks up to 


6. “Gusher Plan” . 


1 ton. 


8. Monthly Analysis Sheets, to prove in- 


creased service sales. 


Alemite Equipment for— 
9. Specialized Lubrication Service. 


10. Electro 


11. Underbody Coating Service. 





nic Wheel Balancing Service. 
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ALEMITE’S 


‘ 


A consistent source of ‘extra’ 


ALEMITE “MAG? PLAN” 
will show you how! 


ideas and services that will help you 
build more regular business and pro- 
duce more repeat business year after 
year. Find out how well these “Mag- 
net Plan” features fit your needs, your 
manner of operation and your desire 
to get more good-paying service busi- 
ness more often! Call your Alemite 
Distributor or write Alemite, 1826 Di- 
versey Pkwy. 


, Chicago 14, II. 


Tatas eh et S300) 7 
hundreds of dealers. Features the new Stewart-Warner Elec- 
Te ol ee Cet Sela ee 
invented! Enables you—in minutes—to check all wheels, in true 
running position, RIGHT ON THE CAR. Today, with current tire 
restrictions and shortages, an opportunity you can’t afford to 


miss. Ask your Alemite salesman! 
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Car-Truck Cost Perens Urged . 


N. J. Study Cites Need 
For Scientific Roads 


TRENTON, N. J.—A_ realistic 
study could establish a proper rela- 
tionship on what proportion of 


highway costs should be borne by| and three times higher on heavy 


cars and trucks, according to the 
New Jersey Society of Professional 
Engineers. 

“Larger axle loads and larger 
numbers of heavy truck registra- 
tions,” the society concluded after 
a study of New Jersey highways, 
“require the designer to plan 
highways of greater cost than 
would be necessary if only pas- 
senger cars and light trucks were 
to be accommodated.” 


| 
| 


Rule of thumb design roadways, | 
the society said, must be replaced | 
by scientific methods. Failure of | 


roads due to traffic could not re- 
sult from design if such design 
were based on statutory allowable 
loads, it was added. 

While finding that heavy con- 


centration of truck traffic contrib- | 


utes to road damage, the society's 
report said there was further need 
for research to determine the ex- 
tent of such damage and construc- 
tional means of preventing it. 

The report recommended rigid 
enforcement of New Jersey’s new 
axle load limits and recommended 
a state policy of non-diversion of 
automotive tax revenues “in order 
to provide adequate highway facili- 
ties.” 

Also advocated was the con- 
struction of a test road in New 
Jersey to determine the lasting 
qualities of Portland cement con- 
crete and bituminous concrete. 

It was said that such a road 
should be designed from top to bot- 
tom to carry loads allowable under 
existing law, and tests should be 
equal in duration and intensity to a 
test made in Maryland on a simi- 
lar basis. 

The New Jersey engineers said 
that a report on the Maryland test, 
due in December, “should be await- 
ed with interest and studied with 
an open mind,” but with the reali- 
zation that the road used in Mary- 
land cannot be compared with New 
Jersey highways. 

“The test in Maryland,” the re- 
port said, “was not conclusive, ex- 
cept to demonstrate the necessity 
for additional tests and research.” 

Besides recommending that 
New Jersey load limits and speed 
laws be rigidly enforced, the re- 
port urged that the state’s 1950 
load limit law be amended “so as 
to remove the discriminatory pro- 
vision allowing overloads by 
trucks licensed as ‘contractors,’ 
which licenses should be made to 
conform to axle load limitations 
required by this law.” 

New Jersey's 1950 law set a limit 
of 22,400 pounds for single axles 
and 32,000 pounds for tandem axles 
—limits which the report said “just 
about meet the test effect in Mary- 
land.” 


It was added, however, that tan- | 


dem axle loads of 32,000 pounds do 
less damage to highways than sin- 
gle axle loads of 22,400 pounds. 

The law gave New Jersey-li- 
censed truckers five years in 
which to comply, but provided for 
immediate enforcement against 
out-of-state trucks. However, 
such enforcement has been lim- 
ited. 

These other findings were report- 
ed: 


1. Overloads result in damage | 


which will be progressive. 


2. All bridges in New Jersey, | 


when rebuilt, should be designed to 


carry single vehicles weighing up to 


Allis-Chalmers 


Buys in Canada 


MILWAUKEE.—Purchase of all | 


the physical assets of Canadian 
Allis-Chalmers, Ltd., Lachine, Que., 
by a new wholly-owned subsidiary 
of Allis-Chalmers Mfg. Co., Milwau- 
kee, has been announced. 

The new subsidiary is also known 
as Canadian Allis-Chalmers, Ltd. 

The Canadian firm, which em- 
ploys approximately 525 people, will 
continue the production of heavy 
machinery. M. C. Lowe, formerly 
vice-president of Canadian Allis- 
Chalmers, has been named presi- 
dent of the new Allis-Chalmers sub- 
sidiary. 
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| 
20 tons, the maximum allowable for | 


single units. 
3. Maintenance costs are two | 





wise tavy tad toe CE, White's Program Presented in Los Angeles— 
4. There has been an increase in The Emergency Service Corps of White Motors is explained by, left to right: R. W. Cochran 
truck loading practice and “there | Los Angeles branch manager; Tom Grizzel, business manager; Harry Greve, service manager 
and William Kostelecky, parts manager. Every White truck in the U. S. is being registered so 


also has been an increase in illegal 
loads.” that scarce parts will be allocated to where thry are most needed 
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ilt is promoted to car 
owners from coast-to-coast in 
Bolta’s full-color national ads in 
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Continental Sets 


Plant Expansion 


DETROIT. — Continental Motors 
is starting construction of an addi- 
tion to its Detroit manufacturing 
| plant on Algonquin Ave. to provide 
greater manufacturing facilities and 
|a new administrative and engineer- 
jing building, C. J. Reese, president, 
has announced. 

The building, increasing the De- 
troit division’s floor space approxi- 
mately 25 percent, is necessitated 
by expanding production of single- 
cylinder air-cooled engines for civil- 
ian and military use. 

Continental's orders for small en- 
‘gines are at an alltime high level 
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post as director of the Norge Elec- 


Dr. E. A, Irvin, medical director 


















tors ae 
ddi- = m= |of Cadillac, has been elected presi-|tric Range and Water Heater divi- 
ring dent of the Industrial Medical Assn.|sion of Borg-Warner, He started 
vide He served on the board of direc-|to work for Norge as a regional 
and tors and executive committee of the | manager in January, 1937. 
eer- a | association for the past eight years. ci. var 
ent, we Pe 'Thermoid Elects Cox 
a | Borg-Warner s Holbrook | Senior Vice-President 
oxi- Heads NPA Division | Lester F. Cox has been elected 
ited Harry J. Holbrook, of Borg-| senior vice-president of Thermoid 
gle- ° e Warner Corp., has been appointed| Co. 
vil- Winner of Martinsville (Va.) Race— ldirector of NPA’s Consumer Dur-| Cox will be in charge of all 

This Oldsmobile 88 won the 200 mile race at Martinsville, Va., according to John Eanes, | able Goods division. Thermoid plants and manufactur- 
en- owner of the Eanes Motor Co., Christiansburg, Va. Curtis Turner was the driver. Holbrook is on leave from his| ing operations, according to Fred 
vel, a — _ ————————— — — eS oo ee ~ $$$ —__—__—_— ——$__—_—__—_— —_—____—_- —_——_—— 
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7 . e 
It’s exclusive! Only Bolta-Quilt brings you this exciting 
new Crossroads pattern for auto seat covers! 

hree-loyer 


h’ 
i by our 
sion 


sealed 


It’s a brand new Bolta-Quilt pattern made with specially formulated, automotive- 


grade Boltaflex for extra durability. 
It comes in many striking colors and finishes to set off Saran weaves to perfection! 


It’s tough: washable: resists staining and fading: won't chip or peel; perfectly 
bonded by our High-Fusion process. 
Get your sales aids now! We have window streamers, counter cards, newspaper 


mats, tie-ins with national ads... all the help you can use to make more 


money faster on seat covers trimmed with Bolta-Quilt! 


BOLTA PRODUCTS SALES, INC. 


Lawrence, Massachusetts 


Branch Offices and Warehouses: New York, 45 West 34th St.; Chicago. Space 211 American Furniture Mart: 
High Point, N. C., 513 English St.; Philadelphia. 230 Arch St.: Los Angeles, 3544 East Olympic Blvd.; 
Cleveland, Ohio. 7300 Wade Park Ave.; Miami, Fla., 121 N. East 9th St. 
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Schluter, president, Cox formerly 

was rubber manufacturing vice- 

president. He joined the company 

in 1930 as a production planner. 
* * * 


Goodrich Ups Schroeder 


Charles H. Schroeder has been 
appointed technical manager of 
textiles in the industrial products 
division of B. F. Goodrich, succeed- 
ing the late Clarence W. Brees, 

* * + 


Chrysler Elevates Tomkins 


To Loofbourrow Post 

James C. Zeder, engineering vice- 
president of Chrysler Corp., has an- 
nounced the appointment of Steph- 
en J. Tomkins as chief engineer of 
the Chrysler division’s Jefferson 
and Kercheval plants in Detroit. 
Tomkins, body engineer at the Ker- 
cheval plant for the past three 
years, succeeds Alan G. Loofbour- 
|row, who has been made assistant 
| chief engineer of the Central Engi- 
neering division’s chassis design 
| section. 

Tomkins has been associated with 
Chrysler Corp. since 1937, when he 
entered the Chrysler Institute of 
Engineering as a graduate engi- 
|neering student. 

s + 


Promotes Wilson 

Glen E. Wilson has been named 
director of employe relations, a 
newly-created post of B. G, Good- 
rich Chemical Co., announces W. S. 
Richardson, company president. 
Wilson joined Goodrich in 1928. 

* +. * 


| 


Townsend Names Brown 


Appointment of Edward T. Brown 
as special representative of Town- 
|send Co., with headquarters in the 
'general office, New Brighton, Pa., 


|}has been announced. 
> + - 


| Fisher Body Names 

Wyte for Promotion 

Charles Wyte, senior engineer in 

|charge of tool planning, plant con- 
tact and electrical design in Fisher 
Body’s production engineering sec- 
tion, has been promoted to assist- 
ant director of the section, it is 
announced by E. J. Hanson, gen- 
eral manufacturing manager. 

| Wyte joined General Motors in 

|1935 as a chassis and sheet metal 

jdesigner for Chevrolet. He trans- 

|ferred to Fisher Body in 1938 as a 

|machinery and fixture designer. 

|After a series of promotions he 
became senior engineer in charge 
of tool planning in 1946. 

” as > 


Tucker Joins Toledo Steel 


| Toledo Steel Products Co. an- 
nounces the appointment of L. G. 
| Tucker as district sales representa- 
|tive for Iowa and parts of Ne- 
braska, Kansas, and Colorado. Prior 
to his new appointment, Tucker 
|served as district manager for a 
| piston ring company, 
7 * * 


Kline Elected Chairman 

Of Chicago SAE Group 

| The Society of Automotive En- 
gineers, Chicago section, has 
elected J. E. Kline, Standard Oil 

Co. (Indiana), as chairman to 

succeed T. A. Scherger, Stude- 

baker Corp. Others elected with- 
out opposition included: Robert 

C. Wallace, Diamond T Motor 

Co., vice-chairman; Lloyd F. 

Overholt, International Harvester 
| Co., secretary, and David C. Pe- 
terson, Stewart-Warner Corp., 
treasurer. 

Eight activities vice-chairmen 
were voted in, as follows: A. J. 
Volz, Bendix Products division, 
aircraft; E. J. Tompkins, Central 
Steel & Wire Co., engineering 
materials and production; Jack A. 
| Nelson, Standard Oil Co. (In- 

diana), fuels and lubricants; Hal 
B. Drapeau, Dole Valve Co., parts 
| and accessories; M. P. deBlumen- 
thal, Studebaker Corp., cars; Mer- 
rill R. Bennett, International Har- 


vester Co., tractors, industrial 
power and diesel engines; A. 
| Walter Neumann, Willett Co., 


transportation and maintenance, 
and Edward H, Gustafson, White 
Co., trucks and buses. 

+. s * 
Timken-Detroit Retains 


Bixby as Consultant 

Timken - Detroit Axle Co. an- 
nounces that it has retained the 
services of Bixby Management and 
Engineering Counsel in a consult- 
ing capacity. 

Leo Bixby, head of the organiza- 
tion, recently resigned as _ vice- 

(Continued on Page 28, Col. 2) 
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Slaps Wage Index | 4 


For Ignoring 
Quality Gains 


WASHINGTON.—Cars are better 
than ever, but the government’s 
widely used Consumer Price Index 
fails to acknowledge improvement 
in quality. 

This was cited last week in an 
attack upon some of the methods 
used by the U. S. Bureau of Labor 
Statistics (BLS) in determining the 
index, which governs cost-of-living 
bonuses paid to nearly 1,000,000 
auto workers. 

Critic of the index was Dr. 
George Cline Smith, spokesman for 
the U. S. Chamber of Commerce 
and chairman of the BLS business 
advisory subcommittee on the 
index. 

Dr. Smith classified quality bet- 
terment, inclusion of taxes in index 
computations and overemphasis on 
food prices as “upward bias” fac- 
tors affecting the index, 

“An automobile costs more, for 
instance, than it did some years 
ago, but the buyer gets more for 
his money,” he said. “Although the 
same thing holds true for many 
other things, the index takes ac- 
count only of rises in prices and 
not of improvement of products.” 

Testifying before a House Labor 
subcommittee, Dr. Smith warned 
that inclusion of excise and sales 
taxes in the index will cause the 
wage barometer to go up in the 
event these levies are increased. In- 
come taxes are not included in the 
index. 

“Therefore,” he said, “the burden 
of increased taxes will be borne by 
those workers who do not have 
such (escalator) clauses,” he added. 

“Upward bias” factors, he ex- 
plained, make the index rise more 
rapidly than warranted. 
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Elected by Delaware Truckers— 
At the annual meeting of the Delaware Motor Trades Assn. at Dover, the following were | C ommercial Credit Opens 


elected to serve until April, 


1952: Left to right, front row: Edward D. Biter, 


county; Paul J. Roney, executive secretary; William D. Luke, president; Isadore Keil, treasurer: 
J. Harry Gallagher, director, New Castie county. Back row: J. Kenneth Fleetwood, director, 


Sussex county; J. R. Fader, third vice-president; Irwin G. Burton, first vice-president; George | pPene 


T. Purnell, second vice-president. 





Auto Personnel 


(Continued from Page 27) 


president of Clark Equipment Co.| vice-president and E. E. Stevens 


to establish his service in Niles, 
Mich. Bixby joined the automotive 
field with Cadillac in 1915. 
‘ + x 
Johnston to New Offices 
H. Glenn Johnston and Associ- 
ates, manufacturers’ agent, an- 
nounces it has moved to new offices 
at 18933 James Couzens Highway, 
Detroit. Offices were formerly in 
the General Motors building. 
+ * * 


Mansfield Tire Announces 
Executive Changes 

An expansion of executive per- 
sonnel in line with the broadening 
operations of Mansfield Tire & 
Rubber, Mansfield, O., was an- 
nounced last week. The board re- 
elected G. W. Stephens, chairman; 
H. B. Soulen, president, and J. S. 
Wainright, vice-president. James H. 
Hoffman has become _ executive 


oko oil 


. offers 30,000-mile new car guarantee 
. has Liquid-Phase refining 


. ideal heavy duty oil for hydraulic valve lifters 
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sales vice-president. Hoffman has 


been secretary-treasurer and Stev- | 


ens, general sales manager. 

E. P. Stephens is now secretary 
and Boyd Weaver treasurer, Steph- 
ens has been assistant secretary 


and Weaver has been controller. 
* * * 


Hoffman Gets Variety Clubs’ 


Humanitarian Award 


Paul G. Hoffman, director of 
the Ford Foundation and former 
head of the government’s ERP 
program, was presented the In- 
ternational Variety Clubs’ Hu- 
manitarian award at its annual 
convention held here recently. 

Winners in other years have 
included Cordell Hull, Sister 
Elizabeth Kenny, George Wash- 
ington Carver, James F. Byrnes, 
Herbert Hoover and Bernard M. 
Baruch. 


* * * 
L-M Fills 3 Top Posts 


In Gas Turbine Plant 


Appointment of three men to key 
positions in the new gas turbine 
plant of Lincoln-Mercury has been 
announced by L, K. Marshall, man- 
ager of defense production opera- 
tions. 

Owen L. Marsal has been named 
manufacturing manager for the 
plant, which will produce J-40 jet 
engines for the Navy. He has been 
general superintendent of manufac- 
turing operations for the Lincoln 
plant in Detroit, having joined L-M 
in 1949. 

R. E. Busey will be chief product 
engineer on the J-40 program and 
will head the product engineering 
department. Busey joined Ford in 
March, 1949, as chief engineer for 
Ford International, 

H, F. Roberts has been desig- 
nated purchasing agent and will be 
responsible for all procurement 
under present and future defense 
contracts. A senior buyer with L-M 
since 1947, Roberts has been with 
Ford since 1920. 

* * * 


Goodrich Appoints Sweatt 
Los Angeles Plant Head 


James F. Sweatt, manager of the 
B. F. Goodrich Co, tire plant at 
Oaks, Pa., has been named man- 
ager of the company’s Los Angeles 
tire plant, it is announced by J. E. 
Gulick, general manager of tire 
manufacturing. 

Sweatt succeeds Laurence R. 
Keltner who on June 1 became 
director of Goodrich employe rela- 
tions with headquarters in Akron. 
Sweatt joined Goodrich in 1923 as 
a factory employe. 

as * 


O’Donnell Replaces Morisette 
As Top Chrysler Mechanic 


M. T. O’Donnell, supervisor of 
central estimating for Chrysler 
Corp. since 1946, has been appointed 
general staff master mechanic to 
replace Frank J. Morisette, who 
retired last week after 28 years 
with the company, it has been an- 
nounced by Carl J. Snyder, operat- 
ing manager of the corporation. 

O’Donnell began his career with 
the Chrysler Corp, in 1936 as a tool 
engineer at the DeSoto plant. In 
1940, he was transferred to central 
estimating until he was made as- 
sistant master mechanic to the 
company’s atom bomb project in 
1943. 
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Briggs Mfg. Promotes 


Three Top Executives 


Briggs Mfg. Co. has promoted 
three top executives, announces 


director, Kent | 





Walter O. Satan, board chairman, 
and W. Dean Robinson, president. 
George W. Drysdale, manufactur- 
ing manager, was named manufac- 
turing vice-president; C. B. Doty, 
chief engineer, was elevated to en- 
gineering vice-president, and Alex 
D. Blackwood, secretary and comp- 
troller, now becomes _ secretary- 
treasurer and comptroller. 


Drysdale has been with the com- 
| pany since 1927, Doty since 1926 
|and Blackwood since 1924. 
* + * 


Office at Mt. Vernon, Ill. 


Commercial Credit Corp. has 
d an office at Mt. Vernon, IIl. 
P. Rohilman is manager and R. 
IP Gehring, assistant manager. 
Facilities have been expanded to 
take care of an increased volume 
of business in this area for both 
dealers and consumers. 
* * * 


|General Promotes Seven, 


Creates New Division 

Seven members of the General 
| Tire and Rubber Co.’s sales execu- 
tive staff were given promotions 
and new assignments recently. The 
changes provide for the creation of 
a new northeastern division and 
jalso name new managers in the 
|Portland, Denver and Boston 
branches. 
| Joseph Peixotto assumes direc- 
| tion of the new division, and James 
| Haggerty is promoted to the manu- 
|facturers sales department. Earl 
Schaub will be Boston manager, 
while David G. Gehring is pro- 
moted to the Akron sales depart- 
ment. 

Peixotto’s post is to be filled by 
Robert G. Magnuson, and Charles 
A. Briggs is promoted to the Den- 
ver branch. A. J. McPherson will 








branch. 
| * * * 


Lauzon Heads Officers 
|For Buckeye Tools 


Buckeye Tools Corp. has named 
Albert G. Lauzon president, and 
Hal O. Gummere vice-president and 
general manager. Ervin Reeves 
was named treasurer and Earl 
Hamilton, secretary. 

At the same time, E. B. Meynard | 
was appointed sales manager and | 
Dave Thomas, plant superintendent. | 


The corporation manufactures por-| 


table air and electric tools. 
* * 7 


Du Pont Promotes Scheer 


In Antifreeze Sales 


Richard D. Scheer, assistant sales 
promotion and advertising manager 
in the Du Pont Co. polychemisals 
department, has been made assis- 
tant sales manager of antifreeze 
sales, it has been announced here. 

The position formerly was held by 
H. L. Corkran, who has been made 
assistant manager of the depart- 
ment’s export and transfer sales. 

* * 7 


All Directors Reelected 


At Stewart-W arner 

All incumbent directors of 
Stewart-Warner Corp. were re- 
elected at the annual meeting of 
the firm’s stockholders. More 
than 79 percent of the company’s 
outstanding stock was represent- 
ed at the meeting, according to 
James S. Knowlson, president and 
board chairman. 

Directors are Thomas H. Bea- 
com, John F. Fennelly, Irving S. 
Florsheim, Henry T. Heald, Frank 
A. Hiter, James S. Knowlson, 
George L. Meyer jr. and William 
A. Patterson. 


* Ed ® 


Roleson Assistant Chief 
Of Nash Marketing 


Appointment of N. F. Roleson as 
assistant manager of Nash Motors’ 
marketing and analysis department 
has been announced by H. C. Doss, 
sales vice-president. 

Roleson, who joined the company 


in 1948, formerly was traveling 
auditor for the Nash auditing 
department, 

+ * * 


Bishman Mfg. Co. Appoints 


6 Sales Representatives 

Bishman Mfg. Co. has appointed 
six new sales representatives. 

They are: Henry C. Babcock, 
Denver, who will cover the Rocky 
Mountain states; Ben Sears, Dallas, 
southwestern states; Harry Tre- 


vathan, Orlando, Fla., Florida, 
Georgia and Alabama; Newell B. 
Phillips, Greensboro, N. C., Vir- 


be truck tire man for the Boston) 


ginia, North Carolina and South 
Carolina; Harlan Hawkins, Port- 
land, Ore., Washington, Oregon and 
western Idaho, and Dan Ayd, St 
Louis, southern Illinois and eastern 
Missouri. 





* * * 


C.1L.T. Names Branch Heads 


In Pontiac, Temple, Tex. 

Universal C.I.T. Credit Corp. ha 
appointed new branch managers i} 
Pontiac and Temple, Tex. 

William J. Winters was name 
to the Pontiac post, and Dale R 
Weaver to the Temple position. 

* x * 


Stewart-Warner Picks Botts 


For Chicago Wholesale Post 


Edgar C. Botts jr., with Stewart 
Warner Corp. since 1939, has beer 
sale 


named Chicago wholesale 
manager for the 
lubrication equip- 
ment and instru- 
ment division of 
the company. 

He will be re- 
sponsible for sales 
to car and truck 
manufacturers, 
farm implement 
manufacturers 
and other original 





equipment users 

of his company’s E. C. Botts jr. 
products, George Zahn, head of 
original equipment sales for the 
division, announced. Botts was 
formerly in cost estimating and 


time study work and in the office 
of the plant manager, 


* * * 


Ford Ups Reineking 
| W. Fred Reineking has been ap- 
pointed controller of Ford’s assem- 
bly plant in Buffalo. He has been 
in the controller's office in Dear- 
born where he developed and su- 
| pervised the cost system now widely 
|used by the company’s assembly 
| plants throughout the country. 
* * * 


| Souder Promoted 

Lawrence H. Souder has been ap- 
pointed executive vice-president of 
National Foam System, Inc., West 
| Chester, Pa. 








| Small-Town Dealers 

| Make More Than Half 

| The Parts and 
Service Sales, 
Survey Shows 


Industry sur- 
veys among 
auto parts re- 
tailers have 
turned up 
some rather 
startling fig- 
ures for the 





year 1950. 
Parts and 
service, for 
instance, are 
a $6 billion 
business an 
nually. 


More than half of this business is 
done by dealers in  farm-trade 
centers — towns of 10,000 popula- 
tion and less. 

Graham Patterson, president of 
Farm Journal, the leading farm 
publication in the country, offers a 
very logical explanation for these 
figures. Says ‘ee. Patterson: “It’s 
not surprising that most of the 
service business in America is done 
in these small towns. After all, more 
than half the people in the United 
States live in small towns or on 
farms. Among these people car 
ownership is far above average. I‘’s 
the highest in the U.S.—and at thie 
highest level in history. In addition 
to cars, rural America buys most of 
the trucks and all the tractors in 
the country. 

‘Readers of Farm Journal alone 
own more than 3 million cars—-more 
than 644 million motor vehic!:s, 
counting trucks and tractors. In fa:t, 
that’s one reason for the astoundig 
success of our ‘Keep ’Em Rolling’ 
program. It’s really done an 0: t- 
standing job promoting better ma n 
tenance on the farm and bet er 
business for those dealers who h: ve 
tied in with it.” 
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New Passenger Car Registrations, 31 States for April, 1951-1950 


Car registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals | 
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{matic standard on 400, optional at $185 
on other models.) 

PLYMOUTH—Concord —2-dr. sed $i, 
Th : | 547.50; bus. cpe., $1,422.85; Suburban 
d factory handling charses, and. denier | $1,905.75 (Savoy, $2,014.23); Cambridge 


sary eo oc att Current Prices on New Automobiles : 


delivery and handling charges. They do | cpe., $2,388.15; Traveler, $2,646.42; New- | $1,584.25; 2-dr. sed., $1,535.57; bus. cpe., | Traveler, $2,381.12. (Hydra-Matic optional | Cranbrook -—4-dr. sed., $1,687.51; cl. cpe., 


The following advertised-delivered prices 
are based on factory retail prices at the 
factories, including spare tires, as estab- 
lished by the Office of Price Stabilization. 





NOT include transportation charges, state 795 « ‘ o . neo g 
S, port, $2,725.34; conv., $2,833.47; 8-pass. | $1,454.60. Custom Deluxe 8—4-dr. sed., | at $158.61 on all models.) 1 $1,660.35; conv., $2,050.29; Belvedere 

or — sales taxes or optional equip- | sed., $3,149.38; lim., $3,279.03. New York- | $1,678.53; 2-dr. sed., $1,629.85; cl. cpe.,| DINCOLN—4-dr, sed., $2,639; cl. cpe., | $1,951.59. 

ment. er-—4-dr. sed., n.a.; cl, cpe., n.a.; Town | $1,635.48; conv., $1,998.28; stat. wag.,|§2591; Lido, $2,790.50. Cosmopolitan—| poNTIAC—Chieftain 6—4-dr. sed., $1, 


BUICK — Special — 4-dr. sed., $1,991.51 |& Country wagon, n.a. Newport, n.a.; | $2,161.21; Victoria, $1,974.70 (Ford-O- | 4-4 : . 4 
ae aos : , 7 i ees eke SS ’ : halal -dr. sed., $3,320.50; cl, cpe., $3,266; § 88. : Q-dr. s 39 
(del., $2,034.56); 2-dr. sed., $1,937.20 |conv., n.a. Imperial—4-dr. sed., n.a.; cl. |Matie optional at $168.20 on all models.) | capri, os 403" conv., $4,048.50. dom: Ver ase.00);’ ig ade eo vanes 


(del., $1,981.25); cl. cpe., $1,904.41; bus. |cpe., n.a.; conv., n.a. Crown Imperial—| FORD OF BRITAIN—4-dr. sed. (Pre- | 74.25 0 ) 2 ° 9 
cpe., $1,850.10;' Riviera del., $2,072.48; |8-pass. sed., n.a.; lim., n.a. (Fluld-Matle | fect), $1,022; 2-dr. sed. (Anglia), $1,004. -— eee ea oe 91 a ret on eee: Pea = > 
. fe. $2,385.09. Super—4-dr. sed., |optional at $120.90 on Windsor, standard | (Delivered in New York.) gs'canbe, hontorsy te ae 7: $2.178 80. Streamliner 6—sed cpe., $1,- 
cpe Leos TT: a siisens oe = oe a saeae — | FRAZER—4-dr. sed., $2,359; Vagabond, | 475; stat. wag., $2,627. (Mere-O-Matic op- | 717.47 (del., $1,814.86). Catalina 6—del 
$2,539.59; stat. wag., $2 916.77. Re big | York roa oo a * id. on New | $2,399. Manhattan—Conv., §3,075; Vir-| tional at $168.50 on all models.) $2,053.74 (Super del., $2,113.21). Chieftain 
ter — 4-dr. Riviera,’ $4,835.41; Riviera, | Hydra-Guide standard on Crown Imperial.) |Si%&, $3.075. (Hydra-Matie standard 0m) was Rambler Super—Suburban, §1,- |8-1-GF. ,s0d., $1,861.01 (del. $1,968.40) 
on oat —_ Ps $3 ents. a eee ydra- es — = oe mperial.) | Manhattan, optional at $158.61 on other | 279 30 cael aNeabana Cane $1 386 40: |2-dr. sed., $1,809.73 (del., $1,907.12); cl 
$3'521.08. (Dynaflow aied an nee | ieee ba Not avaliable, : models. ) aA | stat. wag., $1,886.40 iad cue Deluxe—. | CPe., $1,809.73 (del., $1,907.12); stat. wag 
master optional ‘at $169.20 on Spect ane CROSLEY. Bus. cpe., $915.50; stat. HENRY J 4—2-dr. sed., $1,333.70 De- | Bus. ae $1,755.50. "Waadeanene Super— | $2,394.12 (del., $2,475.12); bus. cpe., $1,- 
D> -Gaman , voanrer we was., ose Hotshot, goat. Gunes -2-dr. | luxe 6—2-dr. sed., $1,467.21 cae eel OL kaos Se ae $1,837.40; 683.62; conv., $2,248.53. Streamliner 8 
sed., 003; stat. wag., .046; conv., . i . 5O7 roe? a , Se ae : moe a aoe Te ; 788.2 ,885.59). © - 
& HILLMAN MINX t-dr. sed., $1,597; | sed. cpe., $1,860. Statesman Custom—4-dr. a _ ee eee ‘ oo _ o- 





CADILLAC—61—4-dr. sed., $2,938.79; cl. | t1 005.40. 8 es 
pe., $2,831.27. @8—4-dr, sed., $3,315.61; | 92:005-50: Super Sports, $999 
l, epe., $3,229.59; conv., $3,746.69; Coupe | 


conv., $1,849, (Delivered in New York.) sed. 026.10; 2- sed., $2,000.40; sed. | 
DeSOTO—Deluxe—4-dr. sed., $2,059.05; HUDSON — Pacemaker Custom — 4-dr. = See Pe i> wt ye tan 
De Ville, $3,612.54. 60 Special—4-dr. sed., | cl. epe., $2,048.27; Carry-All, $2,268.95; | sed., $2,144.68; 2-dr. sed., $2,101.54; bus. | sed. $2,219.80; 2-dr. sed., $2,194.10; sed. 
$3,892.84. 15—7-pass., $4,887.76; lim., $5,- | 8:Pass._sed., $2,766.70. Custom—4-dr. sed., | cpe., $1,963.90; cl. cpe., $2,144.68; conv., | cpe., $2,215.70. Ambassador Custom—4-dr. | STUDEBAKER—Champion Custom—4-dr 
981.17, (Hydra-Matic optional at $174.25 | $2251.53; cl. cpe., $2,233.07; Sportsman, | $2,642.33. Super 6 Custom—4-dr. sed., $2,-| sed. $2,382.80; 2-dr. sed., $2,357.10; sed. |sed., $1,614.29; 2-dr. sed., $1,581.67; cl 
on 61 and 75 standard and on 62 and 60 | $2,574.97; conv., $2,667; 8-pass. sed., $2,-| 287.07; 2-dr. sed., $2,238.29; cl. cDe.. |cpe.. $2,378.70. (Hydra-Matic optional at} cpe., $1,608.65; bus. cpe., $1,511.27. Cham 

959.42; Suburban, $3,283.90; stat. wag., | $2,287.07; conv., $2,826.76. Commodore 6 | $158.50 on Statesman and Ambassador.) pion Deluxe——4-dr. sed., $1,693.91; 2-dr 


Special.) 

CHEVROLET — Styleline Special—4-ar., | $2-898.46. (Tip-Toe Shift standard on Cus- | Custom—4-dr. sed., $2,480.01; cl. cpe., $ OLDS! W.E—88—4-dr. sed. 2 029. sed., $1,661.29; cl. cpe., $1,688.27; bus 
sed., $1,489.04; aa sed.. $1,439.85: ce}. | tom, optional at $120.90 on Deluxe.) 455.10; conv., $3,010.97. Commodore 8 oo teens, a a oF oro es epe., $1,590.92. Champion Regal 4-dr 
pe., $1,444.98; bus. cpe., $1,363.98. Style- DODGE—Wapyfarer—2-dr. sed., $1,801; | Custom and Hornet 6—4-dr. sed., $2.-| (del. $2,050.48), Super 88 Deluxe—4-dr. | S€d., $1,775.07; 2-dr. sed. $1,742.71; cl 
ine’ Deluxe—4-dr. sed... $1,570.04: 2-dr. | bus. cpe.. $1,671.32; Sportabout, $1,790.26. | 568.32; cl. cpe., $2,543.42; conv., $3,099.28. | coq $2,190.93; 2-dr. sed., $2,132.47; cl. | CPe.. $1,769.68; bus. cpe., $1,672.33; conv., 
sed., $1,521.84; cl. epe., $1.538.24; Bel- | Meadowbrook—4-dr. sed., $1,914.80. Coro- | (Drivemaster optional at $98.67 and Super-| one g§2.089.41; Holiday, $2,407.25; conv., | $2,088.68. Commander Regal—4-dr. sed 


Air, $1.787.36; conv., $1,896.02; stat. wag., |net—4-dr. sed., $1,995.80; cl. cpe., $1,-|Matle optional at $158.30 on Pacemaker | $2,515.91. 98—4-dr. Holiday del., $2,456.45; toes as _—. Rosee eet Pon -_ 
. S382 . amander * je-—4-ar sed., 


183.93). (Hydra-Matic optional at $158.50 
on all models.) 


























$2,046.74. Fleetline Special—4-dr.  sed., conv., $2,407.95; stat. wag., $2,- | and Super. Hydra-Matic optional at $158.30 | Froliday, $2,446.19 (del., $2,711.70); conv. 

$1,489.04; 2-dr. sed., $1,439.85. Fleetline | ; &-pass. sed., $2,704.19; Diplomat, | 0m Commodore and Hornet.) |del., $2,846.03. (Hydra-Matie optional at | $1,991.19; 2-dr. sed., $1,958.58; cl. cpe 
Deluxe—4-dr. sed., $1,570.04; 2-dr. sed., .299.75. (Gyro-Matice optional at $94.60 KAISER—Special—4-dr. sed., $2,165.45; | $158.50 on all models.) $1,985.54; conv., $2,304.81. State Land 
$1,521.84. (Powerglide optional on Deluxe jon all models except Sportabout. ) 2-dr. sed., $2,114.10; cl. cpe., $2,093.55; PACKARD—200—4-dr. sed., $2,417.37; | Cruiser—4-dr. sed., $2,126.80. (Automatic 
models at $158.50. ) FORD—Deluxe 6—4-dr. sed., $1,508.41; |bus. cpe., $1,949.79; 2-dr. Traveler, $2,-|2-dr. sed., $2,366.04; bus. cpe., $2,253.84, | OPtional at $201.25 on all models.) 
OHRYSLER—Windsor—4-dr. sed., $2,-|2-dr. sed., $1,459.73; bus. cpe., $1,365.95. | 216.80; 4-dr. Traveler, $2,268.18. Deluxe | 200 Deluxe—4-dr. sed., $2,561.08; 2-dr. WILLYS-OVERLAND—4 Jeepster, §1.- 
209.81; cl. cpe., $2,189.32; Town & Coun-|Oustom Deluxe 6—4-dr. sed., $1,597.56; |—4-dr. sed., $2,278.43; 2-dr. sed., $2,-| sed., $2,509.75. 260—conv., $3,320.58; May-/505.38; stat. wag., $1,722.32 (four-wheel- 


‘*~ wag, $9 825.78: 8-pass. sed., $2,049.27. | 2-dr. se4.. £1.548.88; cl. cve., $1.548.88; | 227.08; cl. cpe. $2,247.62; bus. cpe., $2,-/| fair, $3,166.59. 300—4-dr. sed., $2,971.51. | drive, $2,136.44) 6 —Jeepster, $1,612.91; 
Windsor Deluxe—4-dr. sed., $2,409.68; cl. ‘stat. wag., $2,080.24. Deluxe 8—4-dr. sed.,/114.10; 2-dr. Traveler, $2,329.78; 4-dr. | 400 Patrician—4-dr. sed., $3,586.25. (Ultra-|stat. wag., $1,803.38 




















Shows Slight 


(Continued 


ers reveal that sales increases are|the 


being achieved only by aggressive, 
hard-hitting advertising and sell- 
ing. 

A glance at the used-car ads in 
newspapers from virtually any city 
bears out this contention, Dealers 
are using plenty of space to lure 


buyers, and the approaches run the | 


gamut from price cuts to “special 
credit consideration.” 

In Los Angeles, for example, 
one dealer listed current prices 
for several models in one column, 
and right next to them listed the 
prices the same cars commanded 
in February of this year. 


Reductions, according to the fig- | 


ures, _ranged from _$150 to $500, and | 


Texas Tightens 
State Law on 


Bad Checks 


AUSTIN, Tex.—An almost air- 
tight bad-check law went on the 
Texas statute books recently when 
signed by Gov. Allen Shivers. 

It provides penalties for both 
passers of worthless checks, and 
victims of the practice, who, after 
presenting a complaint, request 
that the case be dismissed. 

The law provides that a worth- 
less check be prima facie evidence 
of intent to defraud if the person 
passing it fails to make it good 
within a 10-day period after he 
receives notice that the check 
“bounced.” 

A fine of $100 to $500 can be 
levied against persons who give 
evidence in bad check cases, or 
who sign a complaint and later ask 
dismissal of the case. , 

Penalties for those passing 
worthless checks are: 

First conviction for a check of 
$5 or less, up to $200; for $5 to $50, 
up to $1,000 and a jail term of 30 
days; and for a check of more 
than $50, a prison term of two to 
10 years and a fine of $5,000. 

Second offenders for passing 
checks under $50 can be sentenced 
to from 30 days to two years in 
jail and a fine up to $2,000. Third 
offenders can get a prison term of 
two to 10 years and a $5,000 fine. 


Insurance C hief 


Of Ohio Upheld 


COLUMBUS, O.—Ohio’s superin- 
tendent of insurance again has 
been upheld on his refusal to re- 
issue licenses to automobile-insur- 
ance agents who write insurance 
mostly on cars they sell, The 
licenses already have expired. 

The court of appeals here has 
refused to continue an injunction 


issued by the common pleas court, 
but later set aside by that court, 
which would enjoin the state sup- 
erintendent of insurance from 
fusing to reissue the licenses. 


re- 





Hartz Still Rolling— 


Harry Hartz, formerly a racing ace, 
sales engineer for Studebaker and a repre- 
sentative of the National Safety Council, is 
still rolling around America on unique tours. 
By driving on certain routes, he "wrote'’ the 
word ‘'Studebaker'’ across America's map in 
1948 (see map behind him), then followed by 
writing "Drive Safely'’ and ''Be Courteous." 
This year, starting at South Bend, he has been 
following the nation's rim with a 1951 Stude- 
baker R-5 pickup. Currently he's somewhere 
in the Pacific northwest. He is shown with 
C. K. Whittaker, vice-president of Studebaker, 
at the firm's West Coast assembly plant in 
Vernon, Calif 


now 





U. C. Market Stronger 


Wholesale Prices Holding Firm as Retail 
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Improvement 
from Page 1) 


list covered models ranging 
from $49 to $2,599. 
* 

NOTHER Los Angeles dealer 

advertised: “Absolutely nothing 
down plus $100 cash (with satisfac- 
tory trade-in) to spend on your va- 
cation.’ 


Still another claimed that his 
“must be the best deal in town, or 
I will give 7 the car absolutely 
free.” 

While there was perhaps more 
| restraint in other sections of the 
| country, dealers were still rely- 
| ing heavily on ads to pep up 
| trade, 

| Dealers in Milwaukee reported 
|that used-car volume picked up 
| midway through May, after having | 
| been very dull since February. 

* * * 


| Aucrions in Virginia, New 
York and New Jersey noted an 
| upward trend in retail sales. Deal- 
|ers in Detroit also reported an im- 
| provement in retail volume. 


One Detroit dealer said that 
May was the “best month I’ve had 
in eight months.” Another said 
he would be satisfied if he could 
be sure that the market will be 
as good this summer as it was the 
last two weeks in May. 


The same could probably be said 


by Cleveland dealers. Used-car sales | 
in Cleveland in the week ended 
May 25 totaled 3,469 units, one of 
the five highest weeks of the year | 
and a weekly total which was ex-| 


New dnaitiiien & Chiefs 


Officers of Miami Dealers Assn.— 

| Jack Zeder (standing), newly-elected president and a Chrysier-Plymouth dealer, points out 
a highlight in the annual report of Ernest E. Price (Hudson), retiring president. Listening t 
| the report are Tom Caldwell (left), a Studebaker dealer and a new director, and Marion Ross 
(Chevrolet), vice-president. Others elected were Bob McGahey (Chrysier-Plymouth), director, 
| and William Coggins (Chevrolet), alternate director. 








ceeded only twice during all of! 
1950. 

In Akron, used-car sales hit 736 in | 
the week ended May 19, the third | 
straight week in which sales ex-)| 
ceeded 700 units. The total for the| 
three weeks was 2,175, compared | 
with 1,888 for the same weeks last | 


year. 
* 


+ * 
SED-CAR sales in Akron have! 
improved with each month 
since March, when 2,766 units were 
sold. The total in April was 2,819, 
against 2,606 in April, 1950. 

The reports weren’t all good, 
of course. Toledo, O., listed 2,498 
used-car sales in April by dealers, 
against 2,756 in March. 

Iola (Kans.) dealers said oan 
used-car sales last month were) 
down compared with the same) 
month a year ago. 

A San Francisco used-car op- 
erator said the market there was a 
little stronger, but he added that 
there “are a lot of used cars in the 

area.” He also complained that 
“wild trading” is making it tough 
to deal in the region. 


A pril Traffic Toll 
Declines After 
16-Month Rise 


CHICAGO.—After 16 consecutive 
months of climbing traffic death 
tolls, auto fatalities in April 
dropped 3 percent as compared 
with the corresponding month a 
year ago, the National Safety 
Council reported last week. 

However, the death toll in April 


last year was considerably higher 


than the normal seasonal trend 
would indicate, council analysts 
pointed out, and the lower death 
toll in April this year may be 
merely a return to the seasonal 
pattern. 

Traffic deaths for the first four 
months of 1951 totaled 10,460—an 
increase of 7 percent over the 
comparable period last year. For 
April alone the total was 2,560. 

The death increase still is keep- 
ing pace with the gain in motor 
vehicle travel, the Council said. 
Mileage for the first quarter of the 
year was up 10 percent, identical 
with the increase in deaths for the 
same period. April mileage is not 
yet available to extend the com- 
parison another month. 

Of 46 states reporting in April, 
23 had fewer deaths, 21 had more 
deaths and two had no change. For 
the first four months of the year, 
14 states reported fewer deaths. 
They were: South Dakota, Wiscon- 
sin, Rhode Island, Colorado, Ken- 
tucky, Illinois, Connecticut, South 
Carolina, Idaho, Tennessee, Florida, 
Massachusetts, Alabama and Mis- 
sissippi. 





At Annual Rhode Island Dinner Meeting— 


Elected at the annual dinner meeting and election of the Rhode Island Automobile Dealers 


in Providence were (left to right): Harry Sandager, director and editor of the associa- 
Frank J. Kohl, reelected rene. and Harold A. samen treasurer. 


Assn. 
| tion's bulletin; 





| Wallace said, 


Wallace Fears 


High Car Taxes 
‘Will Hurt Market 


INDIANAPOLIS.—David A Wal- 
lace, president of Chrysler division 
expressed fear last week that taxes 
on essential transportation may 
reach “a point where the law of 
diminishing returns comes into ef- 
fect and people can’t afford to buy 
what they need.” He spoke before 
{the Rotary club here last Tuesday 

“The result of such a condition 
would obviously have far-reaching 
|consequences which none of us 
wants,” Wallace declared. 


In the federal tax picture, Wal- 
lace said that 15 percent of the 
|total federal income tax, or $800,- 
000,000, was paid by the manufac- 
‘turers of motor vehicles in 1949, 
and that in the first nine months 
of 1950, the percentage climbed to 
16% percent, or to a figure of over 
a billion dollars. 

In addition, he pointed out that 
25 percent of the selling price of a 
new car goes to the government in 
taxes. 

“Special taxes paid by the owners 
and drivers of American automo- 
biles, including federal excise taxes, 
have been estimated at almost 4% 
billion dollars for the year 1950,” 
“nearly 2% times 
their total for 1940. And the amount 
is still rising.” 

“The essential nature of our pri- 
vate automobile transportation has 
been shown in a number of surveys 
disclosing that 95 percent of our 
cars are used wholly, or in part, as 
essential tools,” he added. “More 
than half the mileage traveled by 
our cars, these surveys show, is for 
necessary purposes and more than 
three-fourths of all auto trips are 
mare for essential reasons. These 
include trips of a business nature, 
travel to and from work, trips to 
|school, shopping centers and other 
necessary errands.” 





ene Denies It Was Trying to Freeze Dealer Profits . . . 





OPS Kills ‘Total Realization’ 


(Continued from Page 2) | The price limitations set forth in 
on other terms when so requested |this regulation shall not be evaded, 
- writing by the purchaser.” whether by direct or _ indirect 
. es methods, in connection with an 
LSO deleted from Section 3 of | Offer, solicitation, agreement, sale, 
SR 5 is the requirement for delivery, purchase, lease of, or re- 
reasonable value” on tradeins, but | lating to, a new or used automo- 
this is carried over into Paragraph | bile, alone or in conjunction with 
3 of the new Section 7, which con-|@4y Other commodity or service; or 
tains the eight tabooed dealer|>Y Way of commission, service, 
practices. transportation, | or other charge, 
Only a close reading of text of discount, premium or other privi- 
Amendment 3 to SR 5 revealed|!ege; or by tie-in agreement or 
deletion of the “total realization”|Other trade understanding; or 
clause. Nowhere does the repealing 
paragraph mention the _ phrase, 
“total realization,” crux of the 
sentence wiped out of SR 5. 
As to the vague “reasonable 
value,” still not specifically de- 
fined by thrice-amended SR 5, 





otherwise. 

“(b) Specific practices. The fol- 
lowing practices are _ specifically, 
but not exclusively, among the 
practices prohibited by paragraph 
(a) of this section and are itemized 
here only to lessen the frequency 


dealers currently are using j|of interpretive inquiries which ex- 
tradein allowance values com- |perience indicates are likely to 
mensurate with whatever is re- | be made under the general evasion 
quired to consummate a-new-car | provision: 


“(1) Requiring a purchaser of 
@ new or used automobile to buy 
any equipment, accessories, parts, 
repairs, or any other commodity 
or service as a condition of the 
Sale or transfer of the new or 
used automobile. 


sale, 

Until the market reversed itself 
in March, dealers generally were 
allowing 75 percent of resale value 
on trades. Under this method, the 
dealer would collect a 25 percent 
markup, varying either way in tune 


with model, demand, equipment, “(2) Requiring either the pur- 
ete. chaser or any other person to 
. 2. 2» tradein, exchange or transfer to 

ERE, in full, is the new Section|the seller or his designee any 


vehicle or commodity as a condi- 
tion to the purchase of a new or 
used automobile, regardless of 
whether such tradein, exchange or 
transfer is part of the same trans- 
action or is a separate transaction. 

“(3) Giving an allowance or com- 
pensation for the tradein, exchange 
or transfer of an automobile which 
is less than its reasonable value to 
the dealer. The reasonable value of 
a used automobile to the dealer 
must bear a reasonable relationship 
to the seiling price of the used 
automobile as established by sec- 
tion 4 of this regulation. 


“(4) Requiring the purchaser to 
buy on credit as a condition of 
the sale or transfer of a new 
or used automobile. 

“(5) Requiring the purchaser to 
finance a new or used automobile 
through any particular lending 
agency. 

“(6) Establishing terms or condi- 
tions of sale more onerous to pur- 


7 of SR 5, the Section listing 
eight practices barred to dealers: 
“Sec. 7. Evasion — (a) In general. 
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At Outdoor Parley— 

N. F. Lawler (left), Nash director of adver- 
tising and sales promotion, was one of the 
speakers at Outdoor Advertising, Inc.'s na- 
tional sales session, during the regional 
meeting of outdoor men at White Sulphur 
Springs, W. Va. With him is the chairman of 
the session, Kerwin H. Fulton, president, Out- 
door Advertising. 


|chasers than they have customarily 


been, except to the extent allowed 


| by this regulation. 


“(7) Requiring any person to 
pay a purchase commission or 
fee, if the sum of the commission 
and the purchase price exceeds 
the ceiling price. 

“(8) Renting or leasing a new or 
used car with an option to pur- 
chase, where the sum of the rental 
and the sale price exceeds the ceil- 
ing price established by this regu- 
lation for the sale of an automo- 
bile.” —Mac Gorpon 


McCormick Quits 
As I-H Chairman 


After ‘Demotion’ 


CHICAGO. — Fowler McCormick 
resigned last week as board chair- 





F. McCormick 


J. L. McCaffrey 


man of International Harvester be- 
cause the board, at a special meet- 
ing, stripped him of the powers of 
chief executive officer of the firm. 
He will continue as a director. 


The board changed the bylaws so 
that the I-H president, John L. Mc- 
Caffrey, received top managerial 
powers. 

McCormick said in a statement 
that he resigned because he was at 
odds with a majority of the board 
members “on certain organizational 
matters. 

No one has been elected to suc- 
ceed McCormick as board chair- 
man. The next meeting of the 18- 
man board is set for June. 21. 

McCormick’s resignation leaves 
the company without a McCormick 
in its top management for the first 
time since 1831. 

McCormick was elected president 
in 1941 and chairman in 1946. 
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Attack Gains Support in Congress... 


Hope for Easing Reg. W Rises 


(Continued from Page 1) | than those advocated in Costley’s 


contended, and, apparently, the | remarks. 
committee members agreed. | “I’m in favor of having credit 

No witnesses testifying before the terms liberalized so downpayments | 
two congressional committees at)|of only 25 percent will be required | 
any time against the prevailing |and buyers can have 21 months for | 
drastic credit regulations, and ask-| repayment,” Patman said. 
ing for relief from them on the! Appearing for the National 
basis of the harm done to their’ Foundation of Consumer Credit 
respective businesses, got a more, and the Retail Credit Institute of 
sympathetic hearing than the car! America, former U, S, Sen. Fran- 
dealer representatives. | cis Myers urged the termination 

‘ of all credit controls. 

PEAKING in behalf whan Shame Myers charged that “the factory 
7 Costley saved some of his blows | . rier cannot enjoy household ne- 
with which to lash out at the cut) oo csities since he is unable to make 
dealers had to take in their tradi-| +}, required downpayments, while 





tional discounts when OPA author- 
ized makers to raise car prices by 
3% percent on March 2. He asked 
protection against such action again 
—for retailers of all commodities— 
through an amendment to the De- 
fense Production Act guaranteeing 
dealers their profit of May 24-June 
24, 1950. 

Costley urged that any extension 
of the Defense Production act also 
require the Federal Reserve Board 
to allow at least 18 months for pay- 
ing off autos bought on the install- 


|the rich can buy five refrigerators 
if they wish.” 

| Costley told the committee that 
Regulation W fails to recognize the 
automobile as an essential com- 
modity. He pointed out that 74 per- 
cent of all urban transportation is 


done in passenger cars. 
* * 


* 
1H SAID the 11 million wage- 
earners who operate prewar 
| cars cannot replace them with mid- 
dle-aged cars because of the pro- 
|duction gap in World War II. 
“There are no middle-aged cars,” 


ment plan. He said the FRB should 
also be restrained from requiring | said Costley, “and they cannot af-| 
downpayments of more than one-/forg to buy postwar cars because | 


lation W, Costley said the meas- 
ure adds to the nation’s safety 
problems. He said the tendency 
of most owners of old cars is to 
put off repairing them in the 
hope they can soon purchase a 
new or later model used car, 

“Because of the limitations placed 


|on buying new cars under Regula- 
|tion W,” he said, “the large per- 


centage of old cars being operated 
in an unsafe condition cannot be 
replaced with new ones or 
model used cars because of the un- 
necessarily high payments required 
from the average wage earner.” 


late | 


Costley pointed out that U. S. De- | 


partment of Commerce 
show that inventories of dealers 
have climbed steadily during the 
past few months. 
* * * 

667 P.HERE are those,” Costley said, 

“who contend that the prices 
of automobiles would rise without 
credit controls. They overlook the 
fact that automobile prices are 


figures | 
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Europeans Visit K-F Plant— 


Twenty production experts representing |! European countries studied materials handling 
methods at the Willow Run plant of Kaiser-Frazer last week as one phase of their six-week 
cross-country tour of U. S. industry sponsored by the Marshall European Recovery Program. 
Inspecting transmission storage tiers (left to right) are H. Kagel, of Hans Still Co., Hamburg, 
Germany; 8. Hugot, chief engineer of the Ministry of Industry, Paris; C. Musso, of Acieries 
du Nord, Loire, France; Lloyd Olafson, K-F materials handling engineer; and P. de Backer, 


frozen under current OPS rulings.” | of La Manutention Automatique, Machelen, Belgium. 





third of the purchase price of new | 
or used cars. 

He told the House committee, 
which is holding hearings on the 
Administration’s bill to extend the 
DPA, that Regulation W’s present 
limit of 15 months on auto bal- 
ances has slowed down automo- 
bile sales by discriminating 
against wage earners. 

“Regulation W,” Costley declared, 
“creates class buying. The wage 
earner, the defense worker, all 


workers are forced to give up all | 


hope of purchasing a new car or 
late model car, while his more for- 
tunate neighbors have purchased 
new vehicles or traded in automo- 
biles less than a year old.” 

7 * 


CONSISTENT critic of Regu- 
lation W, Rep. Patman said he 
favored even more liberal terms 





Roswell Dealers 


Hold Successful 


of Regulation W. We believe that 
it is of the utmost importance to 
make postwar cars available to the | 
nation’s workers for dependable 
|and adequate transportation.” 
Regulation W, he charged, sin- 
gles out automobiles to bear the 
brunt of credit controls in a man- | 
ner far out of proportion in rela- | 
tion to other durable goods. A 25 
percent downpayment is the max- 
imum required under the regula- 
tion for most other durable goods. | 
Costley told the committee that} 
|Regulation W fails to curb infla-| 
|tion, for although auto credit | 
|dropped sharply between October, | 
/1950, and April of this year, con- 
| sumer credit generally rose by more 
ithan $46,000,000. 








® * 


667 ESS than 2 percent of every 
dollar for installment sales 
jeoaees can be considered a result of 
| automobile purchases,” he said. 
| ‘““Such a small percentage of the to- 
|tal disposable income would have 
jan inconsequential effect on infla- 


Costley said he didn’t believe it 


Car, Truck Show | was the intention of Congress to 


ROSWELL, N. M.—The Roswell 
Automobile Dealers Assn. has 
stamped a “success” rating on a 
“Fashion Parade and Truck Exhi- 
bition” staged here May 18. 

Roswell dealers obtained the co- 
operation of the city fathers and 
roped off two full blocks in the 
heart of the city’s business section 
in which to stage the event. 

A parade included nearly 100 new 
ears and trucks. An old fashioned 
street dance wound up activity in 
the evening. 

A special program set forth the 
names of the sponsoring dealers, 
giving pertinent data on their in- 
vestment in the community, their 
employment figures, equipment for 
service work and other subjects. 

Writing about the exhibition in a 
bulletin from the New Mexico Auto- 
mobile Dealers Assn., William Ran- 
dolph, NMADA manager, cited it 
as “an example of what can be ac- 
complished by dealers through ef- 
fective local cooperative activity.” 
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DEALERS: 
The Modern Service Identification 
Emblem—Plus Advertising Value. 


Write TODAY for beautiful full-size 
FREE SAMPLE... Yours to keep and 


compare! 
@ NO OBLIGATION @ 
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allow a manufacturer to increase 
prices to cover increased costs, 
but deny a retailer the same priv- 
ilege. 

“Even so,” he said, referring to 
the 3% percent increase in new-car | 
prices allowed recently, “that is ex- | 
actly what the OPS did on March 
1, This action reduced the dealers’ 
historic discount and, we believe, 
was directly contrary to the intent 
of Congress that the imposition of 
price control should not disrupt | 
prevailing customs and practices | 
|within a given industry.” 
OPS'’s discount action, said Cost- | 
| ley, requires dealers to collect from | 
every new-car purchaser an addi-| 
tional amount of money and pass 
|it in to the manufacturer. 

+ * * 
| 66 AS A matter of fact,” he said, 
| +i “we must pass it along before 
we collect it ...in some cases many 
|weeks, even months before it 
|reaches us. That’s true because 
;}manufacturers receive their pay- 
|ment for their cars before they are 
| delivered to the dealer. 

“Obviously, collecting and hand-| 
ling this money requires additional 
operating capital. This is especially 
burdensome at times when much of | 
the dealer’s operating capital is 
frozen in new and used-car invento- 
ries.” 

Costley said the cut in dealer’s 
| discounts as embodied in OPS’s 
| March 1 price action, “if not re- 

stored promptly,” was large 
enough to spell the difference 
between operating at a loss or a 
| profit for many dealers. 
| Costley complained that OPS ae-| 
|nies the principle of dealers’ his- 
|toric discounts with one hand and 


recognizes it with the other. 
| * * + 





| oP HIS,” he said, “was glaringly 
illustrated a few days ago 
|when OPS required the dealer to 
| use his historic discount in deter- 
mining the price reduction to his 
customer from the elimination of 
the spare tire.” 

As part of his attack on Regu- 





They shout for attention. They spotlight your 
specials. Effective day and night. Illum- 
inated by floodlights, spotiamps, gooseneck 
reflectors or fluorescent tubes for powerful 
selling. A PERMANENT investment that goes 
on to make money for you long after the 
cost is forgotten. 


Wagner plastic or aluminum letters are 
quickly mounted directly on the background 
so that the sales message of today can be 
quickly changed to a new and freshly inter- 
esting message for tomorrow. The exclusive 
patented slotted method of mounting pre- 
vents freezing to the sign. Wagner letters 
are furthermore the lowest priced on the 
market. 





ie CARS 
HARPER CLIFFORD 


LINCOLN - MERCURY CO. 
SAFE BUY SPECIAL 
49 WASH UM 1514 


USE 


WAGNER STEEL PANEL 
ta ise ia 
"inti 1 


(Pat. 2224069. Other patents pending) 


The openings between the panels permit 
high velocity winds to pass through with 
safety. 


Wagner Steel Pane! Assemblies consist of a 
series of stamped steel panels, with galvan- 


ized metal uprights and attractive metal 

border. 100% machine-produced for finest WAGNER PORCELAIN ENAMEL STEEL 

quality at unbelievably low cost. PANEL ASSEMBLY — Porcelain guaranteed 
for ten years against cracking, crazing, 

Available in any length, in multiples of five chipping or discoloration by reason of the 
elements. 


feet, and in any height in multiples of seven 
inches, starting at twenty inches. WAGNER BAKED ENAMEL STEEL PANEL 
ASSEMBLY — Costs only two-thirds of the 
price of porcelain panels. Will last for years 


and can always be repainted. 


No channeled bars or other obstructions to 
catch the dirt and result in streaking the 
face of the sign. Water and soot drain to Sold everywhere through dependable dealers 
the rear of each panel, Practically self- who plan each job and supervise the 
washing, and always of uniform cleanliness. installation. 


OTHER WAGNER ATTENTION-COMPELLING BUSINESS BUILDERS 
for increasing your volume on SALES - SERVICE - PARTS 


Shape) 


(Any 
COLORED PLASTIC LETTERS (4'', 6", 


and WAGNER TRANSLUCENT 


8", 10" and 17" 


REAR ILLUMINATED CHANGEABLE COPY DISPLAYS 
Any Size or 


sizes in red, green, blue, amber and black). 








RAILOCK ALUMINUM LETTERS 


for attractive signs on building faces. Many sizes, styles, colors 


WAGNER SIGN SERVICE, INC. 


| 
| 421 S. Hoyne Avenue Chicago 12, Illinois . 
| 
| 


| Please send details and prices on Wagner 
| Changeable Copy Display Panels and Letters. 
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Anspach's Dealers Auto Auction, | 


BUICK —'50 


Used-Car Auction Prices 





Market Trend 


After two weeks of increases, the wholesale used-car market slowed 
up somewhat last week as the overall average drifted down $1 to a 
median of $926. A good jump in the price of prewars kept the market 
from slumping even more. 

The big losers were ’47s and ‘50s, which dropped $26 and $25, 
respectively. The price of ’51s slumped $18, while the rest of the 
postwars continued to gain slightly, The best advance was $6 for 
46s, while '49s rose $3 and ’48s, $1. 

Prewars were the surprise as ’42s jumped $33 and ’41s gained $20. 
Improved weather brought out a much better selection of the older 
models, auction operators noted. 

The market continued to show signs of strength during the week. 
The percentage of cars sold at auction hit 70 percent for the first 
time since early in March. 

Of 1,802 units offered last week at 12 representative auctions, 1,260, 
or 70 percent, were sold. In the preceding week at the same auctions, 
1,261 units, or 67 percent of the 1,880 offerings, were sold. 

Prices marked with an * indicate a unit equipped with 


automatic transmission or overdrive. 


4-dr., $1,875*. ‘49 Super 4-dr 


ALBANY, N. Y. | Sa’ Gaee; Gener Bee.. 


4-dr., $1,330°. '48 RM 4-dr., $1,025°. 


Monday, Prices are for sale of | RM 4-dr., $600. 


| CADILLAC—'48 (61) 4-dr., 


(Improvement in retail has brought coupe, $1,990*%; (62) 4-dr., 
higher demand for wholesale units. Some (61) 4-dr., $1,275*. 
dealers estimated prices were up $25 to | CHEVROLET--'51 '4-ton pickup, 
$50. Sold 107 units out of 118 offerings.) SL Deluxe 2-dr., $1,820*; 


Special 4-dr., $1,560; Super 100°; 4-dr., $1,950*. '50 SL Deluxe 4-dr., | PONTIAC —'49 SL (6) 2-dr., $1,250. ‘47 
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$1,390, $1,230; 
‘49 FL Deluxe 2-dr., 
4-dr., $1,130. 
$1,000, $900. 
club coupe, $300 


CHRYSLER- 
"50 Custom station wagon, 


‘49 Windsor 4-dr., $1,280°*. 


-50 Meadowbrook 4-dr., 
"49 Coronet 4-dr., 


club coupe, 


pickup, $650; van, $520. 


coupe, $320. 
HUDSON—'51 4-dr.. 
(8) 4-dr., $910 
‘49 Traveler 4-dr., 


$1,170*. '46 4-dr., $580 
| NASH—'50 Statesman 2-dr., 


Ambassador 2-dr., 

$580. 
OLDSMOBILE 

(66) 2-dr., $700. 


Deluxe club sedan, $950*. 
PLYMOUTH—’51 Cambridge 4-dr., $1,725, "46 (98) conv., $1,.000*. 


$1,700. '50 SD 4-dr., $1,385 





$1,550*, $1,380, $1,400; Bel-Air, $1.700°; | SL (8) sedan coupe, $850 
club coupe, $1,460, $1,285; 2-dr., $1,340, | STUDEBAKER—'49 Champion 2-dr., $980. $1,245. '48 SD 4-dr., $1,050. '46 SD 4-dr., 
"48 $750. 


Special 2-dr., | WILLYS—'51_ station wagon, 


FL Deluxe 4-dr., $1,390.| ‘%-ton pickup, $560, $575. 
2 at $1,175; SL 
Deluxe « conv., | I , 
Deluxe conv. MANHEIM, PA. 
'48 FL 4-dr., $880, $860, 2 (Manheim Auto Sales & 


$1,060; 2-dr., 2 at $800. a , $130 
station wagon, | CHRYSLER—'50 Windsor 4-dr., $1,720*; | CADILLAC—'48 (62) 4-dr.. 
station wagon, $900;| club coupe, $1,560. ‘48 Royal 4-dr., 
'47| 060; NY 4-dr., $1,000; club coupe, $920. 
SD (8) club coupe, $650. '41 SD (8) club | DeSOTO—'50 conv., $1,.890*; 
| coupe, $1,600. ‘48 4-dr., $1,170. 


$2,150. '49| luxe club coupe, $830. 


'48 Commodore | DODGE—'51 ‘\%-ton pickup, | 
47 Commodore (8) 4-dr., Coronet 4-dr., $1,600. '49 Coronet 4-dr., 
$1,350. 
$600. | FORD—'51 Custom (8) 2-dr., 
$2,000°. ‘49 4-dr.,| luxe (6) 2-dr., $1,530. ‘50 Custom 
2-dr., $1,385. ‘49 Custom 
$1,240; 4-dr..| $980; 2-dr., $975. ‘48 2-dr., 


$1,020*. ‘48) 4-dr., $700. 


'46 (600) 4-dr., | HUDSON—'48 (8) 4-dr., $790. 


| KAISER—'51 4-dr., $1,700; 


49 (76) 2-dr., $1,120; (98) | 4-dr., $1,115. "48 4-dr., $575. | LINCOLN—'4 
4-dr.. $1,370, '47| LINCOLN——'49 Cosmopolitan 4-dr., $1,125, | MERCURY--'50 2-dr., $1,400. 
NASH—'49 Ambassador 4-dr.. 
$1,270. '48| OLDSMOBILE—'50 (88) 2-dr.. 


(68) 4-dr., $945. ‘47 (76) 


"48 SD 4-dr., | PACKARD—'51 (200) 4-ar., 
4-dr., $735 





The sales job that begins after the sale 


S every car maker knows, selling a car is 

a two-part job. First — making the in- 

itial sale. Second—keeping the customer sold 

on the make of car he has bought. Even when 

cars are in short supply, that second sales 

job has to be done. And it isn’t easy—espe- 

cially with customers giving their cars longer, 
tougher service before turning them in. 


How to clinch that second sale? The value 
that’s built into the car helps you do it— 
helps keep the car sold, just as it helps make 
the sale in the first place. Especially in the 
moving parts—the “vital zone’’— value in- 
sures the long life and good performance that 
keep customers well satisfied. 


In buying parts for the ‘“‘vital zone’’, this 
simple guide to value may be helpful: 


en quality + service + public acceptance 
price 

It shows that price is only one factor in value, 
and must be weighed in relation to the factors 
above the line. Timken® bearings give you far 
more above the line than any other tapered 
roller bearing (see chart at lower right). And 
in terms of value features, Timken bearing 
prices are lower today than they’ve ever been. 
So by this formula, or any other, your best 
value in tapered roller bearings is Timken 
bearings! The Timken Roller Bearing Com- 
pany, Canton 6, Ohio. 






How TIMKEN® bearings give you value where it counts most... in the “vital zone”: 





ings is assured by wide area contact between the roller bearings on the pinion 

roller ends and the rib of the cone. This principle tive bearing application. It’s proof of the prefer- 
developed through years of design leadership ence for ‘Timken bearings where value counts 

is one big reason for the precision, long life and the most 


low frictional characteristics of Timken bearings. ing gears—the 


its TIMKEN for VALUE 


TRADE-mate #1G U S Par 


TAPERED ROLLER BEARINGS 





POSITIVE ROLLER ALIGNMENT in Timken bear- ALL BUT TWO makes of cars have Timken tapered 
toughest automo- 


in pinions, wheels, differentials, steer- 
vital zone” of the car. 





ONLY TIMKEN BEARINGS 
GIVE YOU 
ALL THESE VALUE FEATURES 


QUALITY 
1. Design leadership 
2. Steel made in our own mill 
3. Precision manufacture 
4. Rigid quality control 
5. 50 years experience 


SERVICE 
6. Unequalled engineering service 


7. Unequalled research and devel- 
opment facilities for your use 


8. Installation service in the field 
9. Widest range of sizes 


10. Most dependable source of supply 


PUBLIC ACCEPTANCE 


11. First choice throughout industry 
12. Best-known name in bearings 
13. Widespread advertising 


é 
NOT JUST A BALL CD NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER C— BEARING TAKES RADIAL @) AND THRUST --@)= LOADS OR ANY COMBINATION — 





Cus b 
st Tne | 2-dr., $1,095, $995. "48 4-dr., $810; Car 


De- 





47 


| PLYMOUTH—'51 suburban, $2 095, ‘50 De- 


luxe club coupe, $1,270. ‘49 SD 4-dr 


PONTIAC—'51 (8) Catalina, $2,350°. ‘50 
(6) club coupe, $1,685*. ‘48 (8) conv., 
$1,010*; station wagon, $900. ‘47 (8) 
station wagon, $620. 


Inc. | STUDEBAKER—’'51 Champion conv $1. 
at $855, $850; aerosedan, $970; FM conv., Sale every Friday. Prices are for sale of 890. ‘50 Champion 4-dr., $1,175, ‘48 
'47 FL 4-dr., $790; SM 4-)| May 18.) 
$620. ‘41 MD} (Sold 62 units out of 137 offerings.) 


Commander 4-dr., $800. ‘47 Champion 
business coupe, $580. 


| BUICK—’51 RM Riviera coupe, $2,690*, | WILLYS—'47 Jeep, $410; ‘'4-ton pickup, 
| $2,525. '50 Super conv., $2,000*; Special| $600. 
$1,- | 4-dr., $1.485; sedanet, $1,380. '49 Super 
’49 Custom conv., sedanet, $1,300. '48 Super sedanet, $1,120. | , 
'47 Custom 4-dr., $800. CADILLAC—'50 (61) 4-dr., $2,- | DETROIT 

$1,400. | 850. '48 (61) club coupe, $1,790". (Aptco Auto Auction. Sale every Wednes 

$1,260, $1,310*, $1,-| CHEVROLET—'50 SL Deluxe 4-dr., $1,- | day. Prices are for sale of May 23.) 
’47 Custom 4-dr., $800. 585*; conv., $1,530; club coupe, $1,395; | Pri ales improvi Sold 50 

2-dr., $1,725;| SL Special 2-dr., $1,285. '49 SL Deluxe| unite set af 69 offering 
"50 Deluxe (8) 2-dr.,| 4-dr., $1,250; FL Deluxe 2-dr., $1,100. | one , 910* 1.760 
'49 Custom (8) conv.,| ‘48 FL aerosedan, $850. '46 FM 4-dr., | BUICK—'50 Super 4-dr., $1,910*, $1,76 


"38 4-dr., $180. 
$1,900, $1,745 


a6 ‘46 (60) Special 4-dr., $1,180 


| CHEVROLET —'50 SL Deluxe 4-dr., $1,405 
| FL Special 2-dr., $1,275. '49 FL Deluxe 


dyall suburban, $660. ‘47 4-dr., $810 


‘50 | $680. 46 2-dr., $665, $635; '-ton panel 
$380. 

| DeSOTO—'46 business coupe, $675; conv 
| $730. 

| DODGE--'49 Coronet conv., $1,400; club 


| coupe, $1,240. 46 4-dr., $640, $605 


46 | FORD-—'51 Victoria, $2,035; (commercial) 


2-dr., $1,560, $1,550; 4-dr.. $1,595. “50 
CD (8) conv., $1,355; 2-dr., $1,330. ‘49 

| 2-dr., $975. $950. ‘41 2-dr., $215 

| LINCOLN—'49 Cosmopolitan 4-dr., $1,290 


NASH—'48 4-dr., $855. 


14g | OLDSMOBILE—'50 4-dr., $1,545. ‘48 (98) 


4-dr., $1,125; (76) 4-dr., $900. ‘47 2- 
dr., $680. 
PLYMOUTH—’50 Deluxe 2-dr., $1,119. ‘49 
SD 4-dr., $1,040. ‘47 4-dr., $750 
PONTIAC—-'51 (8) conv., $2.400*. ‘SO «S) 
Catalina, $1,960*; conv., $1,970*; 2-dr 
$1,615. '49 2-dr., $1,210. 
| STUDEBAKER—'50 Champion club coupe 
| $1,400. 48 conv., $1,060. "47 4-dr., $645 


VALDOSTA, GA. 


‘Tom Hewitt Auto Auction, Sale every 

Friday. Prices are for sale of May 18.) 
(Sold 171 units out of 227 offerings.) 

BUICK—'51 Special 2-dr., $1,950. '50 Super 
Riviera coupe, $1,925*; Special 4-dr.. 
$1,550*, $1.290; 2-dr.. $1,375, $1,450"; 
Super 4-dr., $1,550, §1.800*, ‘49 Super 
i-dr., $1.400*, $1,175, $1.200, $1.250; RM 
2-dr., $1.250. '46 Super 2-dr., $775, $509 
$600, $675. 

CADILLAC—'50 (61) 4-dr.. $3,250* “40 
(62) 4-dr., $2,500*, ‘48 (62) 4-dr., 
$1.710*. 

CHEVROLET—'50 SL Deluxe 4-dr., 2 at 
$1.400, $1,450. $1,375, $1.325: club conre 
$1,275, $1,375; 2-dr., $1,325, $1,400* 
Bel-Air, $1.585; %-ton pickup $1,000 
$910. '49 FL Deluxe 2-dr., $1,055; '%-ton 
pickup, $775; SL Deluxe conv., $1,200; 
4-dr.. $1,160, $1,205; club coupe. $1,150 
‘48 SM club coupe, $1.000. $960, $875 
‘47 %-ton pickup,. $575. '46 SM 2-dr., 
$700; FM 2-dr., $575. 

CHRYSLER—’'49 NY 4-dr., $1,350; Wind- 
sor club coupe, $1,215. '48 NY 4-dr., $935 
"47 Windsor 4-dr., $750. 

DeSOTO—'48 Custom club coupe, $875. ‘46 
Custom 4-dr., $690. 

DODGE—’'48 %-ton pickup, $625. ‘47 '4- 
ton pickup. $500. ‘41 Deluxe 4-dr., $275: 
Custom 2-dr., $175. 

FORD—'51 Custom (8) club coupe. $1,700 
2 at $1,800; Victoria, $2,025: station 
wagon, $1,925; conv., $1,775. "50 CD (8) 
{-dr., $1,300; Deluxe (8) 2-dr., $1,300 
$1.160, $1,290, $1,200. '49 Custom (8) 
1-dr., $925; 2-dr., $970, $1,025. $1,060 
$875, $900; club coupe, $1,050; Standard 
(8) 2-dr., $955, $1,125. '48 SD (8) 2-dr 
$730, $880, $780; conv., $910; '%-ton 
panel, $765. ‘47 SD (8) 4-dr.. $875; SD 
(6) 4-dr., $700, $670. '46 Deluxe (8) 
4-dr., $695, $660; SD (8) club coupe 
$900; 2-dr., $550; conv., $750. '41 Deluxe 
(8) business coupe, $200; SD (8) 2-dr., 

| $325. 

| FRAZER—’'49 4-dr., $700. 

| HUDSON—’'50 Pacemaker 4-dr., $1.225 
LINCOLN—’'50 4-dr.. $1,550. ‘49 Cosmo- 

| politan 4-dr., $1,350. 

| MERCURY—’'50 conv., $1,550. ‘49 4-dr.. 

| $1,140. 

NASH—’48 (600) Super 4-dr., $700. 
OLDSMOBILE—'51 (98) 2-dr.. $2.575*. ‘50 

| (88) 2-dr., $1,760*; (88) 4-dr., $1,650 
"48 (78) 4-dr., $790. '47 (68) club coupe, 
$805*. 

| PLYMOUTH—’50 SD conv., $1,450, $1 
400, $1,365; 4-dr., $1,400, $1,300. ‘49 
SD 4-dr., $1,175. $1,200, $1.175; club 
coupe, $1,105, $960. ‘47 SD 4-dr.. $725 
PONTIAC—'51 Chieftain 4-dr.. $2,300*; 

| Catalina, $2,400*, $2,330. '50 (8) Cata- 
lina, $1,975*. °49 (8) conv., $1,475. ‘48 
Torpedo (8) 4-dr., $1,110; SL (8) 4-dr 
$1,105; conv., $1,000. 

| STUDEBAKER—'50 Champion 2-dr.. $1,- 

| 150, $1,160, $1,050; 4-dr., $1,175. "49 % 

| ton pickup, $600. '48 Land Crultser 4-dr 
$945 


| WILLYS—'50 station wagon, $1,200. ‘47 
Station wagon, $650. 


CONCORD, MASS. 


(Concord Auto Auction, Inc. Sales every 
Monday and Friday. Prices are for sales 
| of May 18-21.) 

(Sold 164 units out of 249 offerings.) 
BUICK—'50 Special sedan, $1,410; sedanet 

$1,535. ‘49 RM sedan, $1,275*; Super 

sedan, $1,365; sedanet, $1,325. '48 Super 

sedan, $1,060; RM sedan, $900* ‘47 

Super sedanet, $860; RM sedanet, $885; 

conv., $850; sedan, $850. °46 Super 

sedan, $735, $750. '41 Super conv., $275 
$205. '40 Special club coupe, $290; sedan, 
$225. '39 Special sedan, $210, $200 

CADILLAC—'50 (61) sedan, $1,050*; (62) 
sedan, $3,200*. '42 (60) Special sedan, 
$545*. ‘41 (61) sedan, $485*. '39 limou 
sine. $170 

CHEVROLET—'51 Bel-Air, $2,150*. ‘50 

SL Deluxe sedan. $1,375, $1,525; SL Spe 

cial sedan. $1.225, $1,250, $1,295; FT. 

Deluxe sedan, $1,320. $1,535*; FL Spe 

cial sedan, $1,345. '49 SL Special sedan, 

$1,185, $1,050, $1,150; SIL Deluxe conv 
$1,400, $1.215. $1,310. $1,250, $1,280 
sedan, $925. $1125. FL Special sedan 
$1,050; FL Deluxe sedan, $1,200, $1,250 
$1,285. °48 %-ton pickup, $800; FM se 
dan, $985. ‘47 FL aerosedan, $915; FM 

station wagon. $890; sedan, $880. ‘46 

FM sedan, $765, $725; sedan, $675. '42 

SD club. coupe, $385, $430; sedan, $410 

‘41 FL sedan, $400; SD sedan, $255; club 

coupe, $375. ‘40 SD sedan, $165; club 

coupe, $195 


| CHRYSLER—'49 Windsor sedan, $1,555: 


Highlander sedan, $1,575. ‘46 T & C 
conv., $960. ‘42 limousine, $28) "40 
Royal sedan, $195. 


y 


| 
CROSLEY—'48 station wagon, $175 


DeSOTO.—'50 Deluxe sedan, $1,520 19 
(Continued on Page 33, Col. 1) 
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Used-Car Auction Prices 
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wagon, $690. 


NASH—’48 (600) sedan, $760. 


(Continued from Page 32) | OLDSMOBILE—'51 


Deluxe club coupe, $1,215, $1,250. 


DODGE—'50 Wayfarer sedan, $1,380; Coro- 
net club coupe, $1,500. '49 Coronet sedan, 
$1,350, $1,190. '47 1-ton pickup, $450. 
'42 sedan, $135; %-ton panel, $140, ‘41 


sedan, $130. 


FORD—’'51 Victoria, $2,100, $2,050; Cus- 


tom (8) sedan, $1,690. ‘50 Deluxe (8 


) 


sedan, $1,195, $1,305; Deluxe (6) sedan, 
$1,050; CD (8) sedan, $1,445, '49 Deluxe 
(8) sedan, $870; Custom (8) club coupe, 
$1,080*; sedan, $1,075*; station wagon, 
$1,320. ‘48 SD (8) station wagon, $875. 
'47 SD (8) sedan, $650, $660; Deluxe 


(8) sedan, $725. '46 SD (8) sedan, $675 


Deluxe (8) sedan, 2 at $600, $625, $700; 
SD (8) club coupe, $680, $630. '41 sedan, 
$260; club coupe, $345. '38 conv., $185. 
HUDSON—'50 Pacemaker sedan, $1,260. 
'49 Super (6) sedan, $1,135, ‘47 Com- 


modore (6) sedan, $525. 
LINCOLN—'49 sedan, $1,180*; conv. 
$1,350*. 


MERCURY—'50 sedan, $1,685. '49 sedan, 
$1,205. '46 club coupe, $750, $625, '39 


conv., $170. 


NASH—'48 (600) sedan, $620. '46 (600) 


sedan, $450. '42 (600) sedan, $215. 


OLDSMOBILE—'49 (88) sedan, $1,365*; 


(76) sedanet, $1,205*. '48 (76) sedanet, 
$950*. 47 (76) sedan, $860. '41 (76) se- 
dan, $230*, ‘40 sedan, $230, $200. ‘37 


sedan, $70. 
PACKARD—'40 (160) sedan, $165. 


PLYMOUTH—'50 Deluxe sedan, $1,325; SD 


sedan, $1,410, $1,510. ‘49 SD sedan 
$1,190, $1,110, $1,200. ‘47 SD sedan 
$850; station wagon, $915. ‘42 conv. 
$300. '39 sedan, $135. 

PONTIAC—’50 SL (8) Deluxe sedanet 


, 


$1,575". ‘49 SL (8) sedan, $1,450*; De- 


luxe sedan, $1,440; Chieftain (8) sedan 
$1,290, $1,275. ‘48 SL (6) sedan, $1,060 
'47 Torpedo (8) sedan, $850; (6) sedan 


$885; SL (6) sedan, $910, ‘41 (8) se- 


danet, $150; (6) sedan, $290. 
STUDEBAKER—'49 Commander = sedan 

$1,105*. ‘47 Champion club coupe, $835 

'41 Champion sedan, $215, $200. 
WILLYS—’'49 panel, $690. 


MISCELLANEOUS—'48 Prefect sedan, 


$350, '42 GMC %-ton pickup, $265. 


N. PLAINFIELD, N. J. 


(Lebanon Auto Auction, Sale every Wed- 


nesday. Prices are for sale of May 23.) 
(Market on the upgrade, Sold 96 units 
out of 115 offerings.) 


BUICK—’51 Super sedan, $2,550*. 50 RM | 


sedan, $1,680*; Special sedan, $1,350. '49 


Super sedan, $1,410*, $1,385*, $1,375*, | 


$1,350*, ‘48 Super conv., $1,120*. ‘47 


Super conv., $1,070; Special sedan, $905. 


CADILLAC—’50 (62) sedan, $3,300*. '49 
(62) conv., $2,675*; sedan, $2,390*, ‘48 


(62) sedan, $1,950*. '47 (62) sedan, $1,- | 
375*, $1,350*, $1,275*. ‘41 (62) sedan, 


$550, $520. 


CHEVROLET—’'50 Bel-Air, $1,750, $1,730; 
SL Deluxe, $1,570*%, 3 at $1,560"; conv., 
$1,600; FL Special sedan, 2 at $1,350, 
$1,300. ‘49 SL Deluxe sedan, $1,180, 
$1,150, $1,135; FL Special sedan, $1,050, 
$1,040, $1,035, 2 at $1,025. '48 FL sedan, 


$950, $915. '46 FM sedan, $720. 


CHRYSLER—'50 Windsor sedan, $1,810*. 
'49 Windsor club coupe, $1,465*, $1,450*. 


'48 Windsor sedan, $1,120*. 


DeSOTO—'50 Custom conv., $2,160*. ‘49 | 


Custom conv., $1,550*; sedan, $1,450", | 
$1,430*, $1,410*, $1,400*. ‘48 Custom 


sedan, $1,085*. 


DODGE—'50 Wayfarer roadster, $1,375. °49 | 


Coronet sedan, 2 at $1,425*, $1,415, $1,- 
385, 2 at $1,375, $1,330; Wayfarer road- 


ster, $1,080. '47 Custom sedan, $895. 


FORD—'50 CD (8) conv., $1,575; Deluxe 
(8) club coupe, $1,275. '49 Custom (8) 


station wagon, $1,300, $1,075; sedan, 
$1,090, $985. '48 SD (8) station wagon, 
$910. '47 SD (8) sedan, $800. 


KAISER—’51 Henry J (6) 2-dr., 2 at 


$1,060. 
MERCURY—’51 sedan, $2,175. °49 sedan, 
$1,300. 
NASH—’50 Statesman sedan, $1,190. 
OLDSMOBILE—’'49 (88) sedan, $1,435"; 


(76) sedan, $1,365*, 2 at $1,350*, $1,- 


300°, °47 (76) sedan, $845*. ‘46 (76) 
sedan, $685*. 
PACKARD—’'50 sedan, $1,150. 
PLYMOUTH—’50 SD sedan, $1,450, $1,400; 
Deluxe sedan, $1,350, ‘49 SD sedan, $1,- 


200, $1,180, $1,170. '48 SD sedan, $865. | 


’41 SD club coupe, $340. 

PONTIAC—’49 Chieftain (8) Deluxe sedan, 
$1.450*. °48 Torpedo (8) Deluxe sedan, 
$1,075*, $930*,. '47 Torpedo (8) sedan, 
$785. '46 SL (6) sedan, $720. 

STUDEBAKER—’50 Champion Deluxe se- 
dan, $1,220°. 


DANVILLE, VA. 


(Danville Auto Auction, Sale every Wed- 
nesday, Prices are for sale of May 23.) 
(Good retail sales have buoyed whole- 
sale market, Sold 60 units out of 83 of- 
ferings.) 
BUICK—'46 Special 4-dr., $700; Super 4 
dr., $670. '41 Special 4-dr., $320. 
CHEVROLET—’51 conv., $1,890. ‘50 SL 
Deluxe 2-dr., $1,310. '49 SL Special 2- 


| 


dr., $965; FL Deluxe 2-dr., $1,170; SI | 


Deluxe 4-dr., $1,060, $1,190; 2-dr., $1,- 
140; business coupe, $810. ‘48 FL aero- 
sedan, $980, $925. ‘47 sedan delivery, 
$360; FL 4-dr., $810; SM 4-dr., $760; 
2-dr., $680; club coupe, $700. ‘46 SM 
4-dr., $510. ’42 conv., $500. ’41 MD 2- 
dr., $200; SD 2-dr., $370. '40 SD 2-dr., 
$355, $330. 

DeSOTO—'46 4-dr., $700. 

DODGE—'48 %-ton pickup, $500. ‘41 %- 
ton pickup, $225. 

FORD—’51 conv., $1,850, $1,800; Custom 
(6) 2-dr., $1,460. '50 CD (8) conv., $1,- 
380; 2-dr., $1,200, $1,455; club coupe, 
$1,400; 4-dr., $1,320. '49 Custom (8) 
4-dr., $900, $910; Custom (6) 2-dr., 
$800, '48 SD (8) club coupe, $825. ‘47 
SD (8) club coupe, $810; 2-dr., $830, 
$820; 4-dr., $700. ‘41 (8) 2-dr., $381. '40 
(8) 2-dr., $164. '38 %-ton pickup, $165. 

MERCURY—’50 2-dr., $1,210. ‘42 4-dr., 
315. 


PLYMOUTH—’50 Deluxe 4-dr., $1,250. '47 
SD 4-dr., $590. '36 4-dr., $135. 

PONTIAC—'51 (8) station wagon, $1,900. 
‘50 SL (6) Deluxe 2-dr., $1,370, 

STUDEBAKER—’'50 Champion 2-dr., $1,- 


185. 
DENVER 


(Denver Auto Auction, Inc Sale every | 


Tuesday at Littleton, Colo. Prices are for 
sale of May 22.) 


(Prices steady. Sold 186 units out of 
267 offerings.) 
BUICK—'50 Super Riviera coupe, $2,050°; 


e | (88) s , $1,715*, »t25*, : “.* 
RM _ sedan, §$1,700*, $1,835*, $1,910*; | (88) aan. $s 586°" si 26s. "fi soee, 


Special sedan, $1,350*. ’'49 Super sedan, 
$1,305*, $1,325*, $1,340*, $1,595*. ‘48 


$1,345", $1,355°, 


RM sedan, $840, $995. ‘47 RM _ sedan, | '46 (66) sedan, $700 

$780, $835, $975, $1,025. PLYMOUTH—'5i Savoy, $1,965; Cran- 
CADILLAC—'49 (62) sedan, $2,265*, §2,- brook sedan, $1,790. '50 suburban, §$1,- 

325°, $2,655*; (61) sedan, $1,985*, $2,- 605, $1,615; Deluxe sedan, $1,130, $1,- 

030, $2,100*. ‘48 (62) sedan, $1,830", 235, $1,250, $1,285. '49 suburban, $1,245; 

$1,875", $1,995*. ‘47 (62) sedan, §$1,- SD sedan, $1,095. ‘47 sedan, $665, $740. 


170*, $1,350*. "46 sedan, $510. 


ton pickup, $1,270, $1,340, $1,345. 50) ‘49 Chieftain (8) 
Bel-Air, $1,580, $1,625, $1,635, $1,745"; | $1.300*, $1,310*, 


%-ton pickup $935. ‘49 SL Deluxe se- | STUDEBAKER 


$1,025. '47 FM sedan, $620, $645, $510, Jeep, $695. ‘47 
$875, $895. °'46 sedan, $595, $700. ‘41 Jeep, $445. 
sedan, $255, $400, $485. 


$1,745*, $1,750*, ‘49 Windsor sedan, 


$315. (Sold 114 units 





$670*. ‘47 sedan, $460*. 


$175. 


| 





Carl Harvey, of Nobel County, 
Indiana, raises hybrid seed corn...for 
three successive years was the county 
champ, getting yields of 122-168 bu 
per acre... but in 1950 he made more 


money from grass than from corn. 

Inaugurating his pasture feeding 
program a few yearsago, today Harvey 
grass-feeds 30 beef heifers, 8 dairy 
cows, 72 spring pigs, 150 feeder lambs, 
and a chicken flock... gets low cost 
beef, low cost milk, low cost pork, low 
cost mutton, and low cost chickens! 
His meadow and pasture system lets 
him handle twice as much of livestock 
as he could with grain feeding. 

The best farmers increasingly find 
that during the pasture season grass 
produces economical meat and milk 
. .. provides stock with a diet high in 
protein, minerals, and vitamins, saves 
soil and rain runoff, cuts labor time 
and effort—the cattle harvest their 


own feed! 


Farming is a big business . .. which 
today improves yesterday’s methods 





HUDSON—'48 Commodore (6) sedan, $770, 
$900. '47 Commodore (8) sedan, $420. 


LINCOLN—'49 Cosmopolitan sedan, $1,305. 


MERCURY—'51 sedan, §$2,055*, $2,215°*, 
$2,235*. '50 sedan, $1,485*. '47 station 


| (98) sedan, $880*. '47 (78) sedan, $600*. 


CHEVROLET—'51 Bel-Air, $2,170*; conv., | PONTIAC—’51 Chieftain (8) sedan, §$2,- 
$1,965*; SL Deluxe sedan, $1,815*; \%- 115*. ‘50 Chieftain (8) sedan, $1,670*. 


SL Deluxe sedan, $1,205, $1,235," $1,350, (S) sedan, $990*. ‘47 (8) sedan, $730 
$1,375, $1,380, $1,465, $1,495, $1,535; ‘46 (8) sedan, $470, $550, $745. 


dan, $1,030, $1,095. ‘48 FL aerosedan. | $885*. '48 Land Cruiser sedan, $920*. 
$660, $790, $850, $935, $980, $1,015, | WILLYS—’50 station wagon, $1,100*. '49) 


CHRYSLER—'50 Windsor sedan, $1,605*, MASON CITY. IA | DeSOTO—'51 C 
! ® “ ° ° 


$1,245*, $1,455*, $1,480*%, $1,500*. °'47 (Lapiner’s Used Car Auction. Sale every 
Windsor sedan, $835*, $845*. '42 sedan, | Wednesday. Prices are for sale of May 23.) 


| DeSOTO—'50 Custom sedan, $1,775*. '49 | BUICK—’50 Super 4-dr., $1,565. '49 Super 





(98) sedan, $2,675*. '50 


$1,360*, $1,450*. °'48 


sedan, $1,250*, $1,260", 
$1,340*, $1,370*. ‘48 


‘49 Champion = sedan, 


Jeep, $525, $575. '46 


Averag 


(Compiled by Automotive News) 








e Used-Car Prices 


June 1951 May April 


Model (to date) 1951 1951 

1951... $1,916 $1,934 $2,054 
1950......... 1,409 1,434 1,524 
1949...... 1,172 1,169 1,224 
1948.. 394 893 937 
1947...... 714 740 758 
1946 656 650 655 
1942...... 360 327 317 
a seicix 284 264 278 

Overall 


Average... $ 926 $ 927 $ 9638 


(The above figures are averages of used-car auction prices, all 
makes and models, carried regularly in Automotive News.) 





| CHRYSLER—'46 Windsor 4-dr., $640. NASH-—'49 (600) 2-dr., $950*. ‘46 (600) 






club coupe, $1,15 
DODGE—'51 Coronet 


out of 179 offerings.) $565. 


dan, $630, $695, $710, $725, $805, '47 Deluxe 2-dr., $1,120, $1,085; FL Deluxe 4-dr., $425 


(8) sedan, $640, $700. ‘46 (8) sedan,| 4-dr., $1,015. ‘48 %-ton pickup, $690; | KAISER—'51 Deluxe 
$595, $600, $625, $655. '%-ton pickup, $760. '47 FM 2-dr., $760. 4-dr., $800, $885 
FRAZER—'49 sedan, $840. ‘48 sedan,| ‘46 SM 4-dr., $555. ‘40 Deluxe 2-dr..| MERCURY—-'50 4-dr., 
| $1,045 





by research, experiment, and practical 
field studies, reducing labor and time, 
using machine hours instead of man 
power, developing new crops, hardier 
varieties ... making present practices 


yield more profits. 





In the farm house an accelerated 


living standard has outmoded much of 


yesterday ... the homemaker has an 
eye on esthetics as well as efficiency... 
the newest in air conditioning, radiant 
heating, indirect lighting . .. modern 
kitchens and laundries where electric 
current lightens labor and household 


chores, increases leisure. 


Best advertising opportunity .. . 
are the nation’s best farmers, with 
a decade of peak prosperity, a_ big 
backlog of saving, vast needs from 


the drive for all-out farm production. 


4-dr., $1,820; Mea- 
dowbrook 4-dr., $1,690. 


| 
| 
FORD—'51 Custom (5S) | 
685*; Victoria, $1,805*; 4-dr., $1,840*, | (Ebensburg Auto Auction Co. Sale every 


OLDSMOBILE—’50 (8S) 4-dr., $1,435", ‘49 
(98) 4-dr., $1,400*; (SS) 4-dr., $1,230. 
"41 (76) 2-dr., $210. 


conv., $2,300, '49 2-dr., $435. 
| 
| 
| 


‘46 Deluxe 4-dr., 


EBENSBURG, PA. 


2-dr., $1,550, §$1,- 


Custom sedan, $1,315*, $1,310*, $1,425*. 4-dr., $1,335*. ‘48 RM 2-dr., $1,000*. | 
i—z=—’ 7 “ R75 "49 8 9. 6 
POnD’6n Vinca. hy $2,090*; conv., a anne fe Special 2-dr., $250. | "50 Deluxe (8) 2-dr., $1,090, $1,160, Thursday, Prices are for sale of May 24.) 
$1,895, $1,895*. '50 CD (8) sedan, $1,-| CADILLAC—’49 (61) 4-dr., $2.105*, °47| $1,135. 49 Custom (8) 2-dr . $980, $970, | ; (Prices and demand on upward trend. 
310*, $1,325, $1,335*, $1,490*. ‘49° Cus- (62) 4-dr., $1,160*. | $920°, $925. 48 2-dr., $775. '46 SD (S) Sold 77 units out of 106 offerings.) 
tom (8) sedan, $875. $885, $900, $910, | CHEVROLET _'50 SL Deluxe 2-dr., $1,215; 2-dr., $625; '-ton pickup, $415 | BUICK—'50 Super 4-dr., $1,675", ‘48 RM 
$975, $1,010, $1,025, $1,130. ‘48 (8) se-| conv., $1,675*; Bel-Air, $1,650. ‘49 SL | HUDSON--'49 (8) conv., $1,120. ‘46 Super| Se@danet, $1,400*; Super sedanet, $1,460° 


18 RM conv., $1,170*. '46 Super 4-dr., 


One, 


4-dr $1,505*. ‘49| $805. '40 Special 2-dr., $275 


CADILLAC —'50 (61) 4-dr., $3,000*%, §2, 


$1,490. °49 4-dr,.| 325%. ‘49 (62) 4-dr., $2,025 


(See AUCTIONS, Page 36, Col, 3) 


Grass 
is Gold 


Mostly missed by general media, 
the choicest class market is reached by 
SUCCESSFUL FARMING... concentrating 
more than a million of its 1,200,000 
circulation in the 15 agricultural Heart 
states, with the best soil, best techniques, 
best methods, best brains, and best 
incomes—the average subscriber easily 
exceeds the national farm average 
earnings by 50%! No advertiser gets 
top car sales without this medium and 
market! For full facts, call any SF office 
...» MEREDITH PUBLISHING COMPANY, 
Des Moines, Iowa. Also New York, 
Chicago, Detroit, Cleveland, Atlanta, 


San Francisco, Los Angeles, 
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Ford Men Honor Merchandising Grads— 


More than 150 field managers, attending a national sales conference of the Ford division, paid tribute to 41 graduates of the 28th 


class of the Ford Merchandising School with a dinner in Detroit. The graduates are Ford dealership personnel. 


_AUTOMOTIVE NEWS, JUNE 4, 1951 


The host was L. 


Smead, general manager. Walker A. Williams, sales vice-president, represented central management. Top executives of the division attended. 


John F. Heflin is manager of the school. 


Dealers Must File Now with OPS, Post Ceilings June 15... . 


Deadlines Near on Shop Prices 


(Continued from Page 3) 


charged from Dec. 19, 1950, to Jan. 
25, 1951. 

3. File immediately with the 
OPS office a list of prices for the 
period Dec. 19, 1950, to Jan. 25, 
1951. 

4. Post their retail ceiling prices 
in a prominent place in their estab- 

lishments by Jan. 15. Shops have 30 
days to post after they have deter- 
mined prices for new services. 

5. Furnish sales slips and _ re- 
ceipts to customers if this was the 
practice during Dec. 19, 1950, to Jan. 
25, 1951, and furnish sales slips and 
receipts to all customers upon re- 
quest. 

While details of these require- 
ments are given fully in Ceiling 
Price Regulation 34, a brief ampli- 
fication of these main points fol- 
lows: 

If shops had a definite amount 
which they charged for a specific 
service during the base period, that 
is the most they may charge now 
for that same service. 

On all service work which, dur- 
ing the base period was priced 

according to a regular pricing 
method (such as time records or 
labor manual used in connection 
with an hourly customer rate) 
they must not change the meth- 
od if it will result in higher 
prices. 

They may not lower the quality 
of any service without correspond- 
ingly lowering the price of the 
service. 

No extra charge is allowed for 
any part of a service which was 
included in a base period price. 

They may not require a customer 
to buy any other commodity or 


| service as a condition of supplying 


the service he wishes to buy. 


|ing the base period. 

Service shops must keep all rec- 
}ords of any kind which have any 
| bearing on prices charged between 


records would include duplicates of 
customers’ sales slips, invoices, 
work orders; also posters, display 
cards, advertisements, radio and 
television scripts, letters and post- 
ecards in which service prices were 
quoted. 

Under CPR 34, it is necessary to 
have prepared or maintained a 
statement of prices of the serv- 
ices delivered, or offered for deliv- 
ery during the base period. The 
records must be filed with the local 
office before June 15. 

In most cases, if garages and 


N. Calif. Dealers 
End Forums 





SAN FRANCISCO. Approxi- 
mately 800 persons attended the 13 
field meetings conducted by the 
Northern California Motor Car 
Dealers Assn. to acquaint dealers 
with association activities and to 
explain state and national legisla- 
tion. 

The forums were conducted by 
President James Shelburne and 
General Manager Amos T. Crowl, 
who gave an attendance breakdown 
as follows: Fresno, 200; Eureka, 31; 
Redding, 37. Chico, 88; Sacramento, 
44; Stockton, 66; Martinez, 37; 
Merced, 45; Visalia, 58; Santa Rosa, 
33; San Rafael, 30; Salinas, 51, and 
San Jose, 74. 





a 





Aid Old Country Fete in Holland, Mich.— 


Mr. and Mrs. Henry Ter Haar, both active 


in the annual tulip festival at Holland, Mich., 


lend a Dutch atmosphere to the Ter Haar Oldsmobile dealership at Holland. Mrs. Ter Haar, 


born in Amsterdam, wears the costume of 


her native land complete to wooden shoes. 


Ter Haar serves on the community committee for ‘tulip time."' The tulips on the lawn are 


symbolic of the festival theme. 


They must continue to give dis-| 
| counts, etc., as was the custom dur- 


Dec. 19, 1950, to Jan. 25, 1951. Such | 


service stations have prepared 
the original statement according 
to the instructions in the general 
regulation, these will suffice for 
| filing. 

| The OPS statement required 
| should contain the following: 


offered to supply during the base 

| period with an appropriate descrip- 

|tion of each. 

| The highest prices charged for 

|services supplied or offered during 

the base period. 

The pricing method, if any, 
regularly used during the base 
period for services which did not 
have a set price, and which were 
priced according to an hourly 
rate or other method. 

All allowances, discounts and 
other price differentials customari- 
ily allowed or offered in the base 
period. These would include credits 
for exchanges and various dis- 
counts to fleet owners, insurance 
companies and other garages. 

It is noted that the regulation 
requires keeping a list of services 
and statements of ceiling prices up 
to date by adding pricing methods 
and charges for all services sold 
for the first time after Jan. 25, 1951. 

If a new service not covered 
in statements is added, it is nec- 
essary to prepare and file a state- 
ment covering the new service 
within 10 days after determing 
the ceiling price for it. 

If ceiling prices are established, 
generally, by the use of a flat rate 
or similar manual, requirements 
can be filled by (a) clearly identi- 
| fying the manuals used in the base 
|period by name, edition number 
and date; (b) indicating all cases 
where it was your custom to devi- 
ate from the manual, and (c) show- 


If the organization has regularly 


| given a duplicate of the work order 


|or any kind of sales slip or receipt, 
they must continue the same prac- 
tice. 

In addition, when requested, they 
must give a receipt showing the 
name and address, the date, the 
description of each service sold, the 
price charged for each service and 
the price charged for each part or 
accessory furnished. 


These main “guide posts” should 


formation they need for general 
guidance to comply with CPR 34, 
OPS says. 





OPS License Plan Held 


Police-State Method 


WASHINGTON. — The U.S. 
Chamber of Commerce declared 
last week that Price Stabilizer 
DiSalle’s plan to license all busi- 
nesses so they can be shut down 
for violating orders is a “police 
state” method and that the U.S. 
should be trying to outproduce 
its enemies, not trying to out- 
control them. 

“It would be ironic,” said a 
USCC statement, “if in order to 
defeat our enemies we had to 
adopt their methods and subject 
our citizens to the kind of strait- 
jacketing, policing and regiment- 





ing which is the evil of their 
system.” 





w. 


A list of the services supplied or | 


|ing how prices were set during the | 
base period where the manual was | 
}not used. 


give service shops most of the in- | 


Auto Makers Divided . . . 





Of Annual 


(Continued f 


Ford, Chrysler 
Kaiser-Frazer 


Corp., 
workers, General 
retroactive to May 29. 
. * * + 
FORD, GM and UAW-CIO Presi- 
dent Walter P. Reuther all 
warned the WSB at its hearing 
that industrial chaos would result 
in the auto industry unless the “an- | 
nual improvement” raise was certi-| 
fied. 

Ford, however, took the oppor-| 
tunity to press its demands for| 
new-car pricing relief. Vice-Presi- | 
dent John S. Bugas accused the) 
government of discriminating | 
against the auto industry by forc-| 
ing it to absorb cost increases. 

GM Vice-President Harry W. 
| Anderson insisted that the “an- 
nual improvement” raise, which 
| GM introduced in 1948, would | 
neither be “unstabilizing” nor 
| “inflationary.” Anderson was 
| quoted as stating that GM was 

prepared to absorb the raise on 
the basis of increased produc- 
tivity. 

Chrysler was not formally rep-| 
| resented at the hearing, but Chair- 
|}man K. T. Keller had earlier pro-| 
|nounced as “inadequate” the 3% | 
|percent price boost given new-car 
| builders on March 2. 
Independent makers, who might | 
| be expected to feel the hardest blow | 
|from rising labor and materials 
| costs, also were officially silent. But | 
|a spokesman for one re | 
| commented that a price hike in Big | 
|Three cars would not be unwel-| 
|come, since 1951 independent mod- | 





els had already been boosted in| 
|price and the competitive gap| 
| would thereby be narrowed. 

+ = + 


| PRICES of 1951 independent-make 
models all were advanced prior 
to the issuance last December of 
Ceiling Price Regulation 1, which 
|obliterated post-Dec. 1 increases 
scheduled for the Big Three cars. 
!The March 2 boost of 3% percent 
|was industrywide. 
| Bugas maintained that this 3% 
|percent price hike permitted Ford 
| to recover only $40 of the $128 post- 
| Korean rise in costs on a Ford car. 
|This, he said, left $88—approxi- 
mately 70 percent of the $128 
amount—unrecovered. 

The Ford executive said labor 
costs to the company had spurted 
14 percent and materials expenses 
12 percent since a year ago. 

“None of these cost increases 
takes into account expensive ma- 
terial substitutions required by 
| government regulations or _ in- 
creased costs rising from govern- 
ment orders which have seriously 
reduced the volume of our civil- 

ian production,” Bugas added. 
Contending that Congress and the 
|Defense Production Act itself in- 
|tend that price relief be granted to 
| cover wage boosts, Bugas declared: 
| “Although any further wage in- 
|ereases without price relief would | 
|cause still further injustice to our 
lindustry and to Ford, we believe 
|that in the interests of industrial 
peace the board should modify its 





|regulations to permit the June, 
}1951, ‘annual improvement’ _in- 
creases as provided in our con- 
| tract.” 

* * * 


HE “industrial peace” theme was 
emphasized by Anderson, who 
warned the WSB against any ac-| 
|tion “which might result in eco-| 
nomic disturbances, labor disputes, 
interferences with the effective 
mobilization of the natural re- 
sources and impairment of national 
unity and morale.” 





of the provisions of General Motors’ 
| labor agreements would undoubted- 
|ly precipitate a period of industrial 
lunrest and loss of efficiency in all 
| General Motors plants,” he stated. 
| Anderson conceded the four- 
| cent raise would boost GM’s total 
labor lost, but said unit labor 
| costs would be unaffected. 
| Flatly opposing approval of the 
|1951 “annual improvement” raise 
was Carrol E. French, industrial 
relations director for the National 
|Assn. of Manufacturers. French, 
|calling the raise inflationary, said 


day, effective date of the raise for| 
Nash and 


Motors will make any pay boost | 


| advanced” 





“Any regulation setting aside any a 


Dispute Price Effect 


Raise 


rom Page 1) 


there were “thousands and thou- 
sands of companies who cannot ab- 
sorb the four cents.” 

Reuther defended the “annual 
improvement” raise as being “most 
from a_ technological 
viewpoint. 

“We expect to fight for our share 
of increased productivity,” the 
UAW chief averred. 

* + ao 

HE “improvement” raise affects 

base wage scales and has no 
bearing on the _ cost-of-living 
bonuses, which are to be increased 
to 19 cents an hour for nearly 
1,000,000 auto workers as of June 4. 

Willys-Overland and the UAW 
reached agreement on a company 
pension plan to become operative 
July 1 if ratified by the Treasury 
department and UAW Local 126. 
Willys is the last auto maker to 
establish a pension fund for its 
employes. 

Willys workers will have a vested 
interest in the fund after 10 years 


| with the company, even though the 


plan will be completely paid for by 


|the management at the rate of 


seven cents for each manhour of 
work. 


ord Quarter Quota 
Of Rubber to Hold 
At May Level 


WASHINGTON.—Until the gov- 
ernment reaches the natural rub- 
ber stockpile goal it considers es- 
sential for national security, there 
can be no increase in the alloca- 
tion of rubber for civilian use, 
NPA told the advisory committee 
for the rubber industry here last 
week, 

The May rubber order will be 
continued through the third quarter 
of this year, NPA said. 

“The stockpile situation still is 
critical and we’re putting every 
pound we can get into it,” Leland 
E. Spencer, director of the NPA 
Rubber division, told the industry 
representatives. 

The May order, which increased 
civilian use by 8,000 long tons over 
April consumption, permits produc- 
tion of many essential rubber prod- 
ucts at 100 percent of their base 
period rate (1950 fiscal year) while 
restricting others to the April rate 
of 90 percent of base period use. 
Car tires are included in the latter 
group. 

Estimated consumption of all 
rubber for civilian use in the third 
quarter is 294,200 long tons—29,200 
tons more than the first quarter 
and 11,000 tons more than the esti- 
mated second quarter total. 


Stewart Jones Remodels 


Stewart Jones Motors (Stude- 
baker), St. Petersburg, Fla., has 
held open house in its remodeled 
quarters at 925 S. Fifth Ave. Stew- 
art Jones has been in business at 
the same site for 25 years, the last 
10 as a Studebaker dealer. His sons, 
Stewart jr. and Gilbert, are now 
active in the firm. 








Discuss Autos— 
While in Honolulu, Mrs. George M. Slocum, 


owner of Automotive News, discussed the 
automotive market in Hawaii with F. J. 
Weisse, manager of the Honolulu office of 
General Motors. 
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‘irestone Enters | 
¢ Chemical Field | 


ve . s . | 
With Cities Service | 

AKRON.—A fifth major tire| 
company has entered the lucrative 
chemical field. Firestone Tire & 
Rubber Co. announces it has teamed 
up with Cities Service Co. to form| 
American Petrochemical Corp. 

The new firm will manufacture | 
chemicals from petroleum. It is! 
planning to erect a plant, possibly | 
at Lake Charles, La. 





Cities Service owns a 160,000-bar- | Nash Highlights Home Show— 

Springfield Nash Motor Sales highlighted the Springfield (Mass.) Home Show display with 
the source of supply of light hydro- a complete exhibit of Nash automobiles on stage. The show was attended by some 65,000/Qne of the best ways to avoid 
persons. Putting the finishing touches on the program are, left to right: F. H. Marr, assistant | socialism is to keep the country 
Boston zone manager; Harry Silverman, president of Springfield Nash; Milton Askinoss, | financially sound. The budget mes- 


rel refinery there, which would be) 


carbons for the chemical plant. | 
Firestone operates an adjacent gov- | 
ernment-owned synthetic rubber! 
plant. 


Ownership of the new chemical 
firm will be equally divided between 
Firestone and Cities Service. It will 
ultimately produce chemicals for | 
the broad fields of plastics, syn-| 
thetic rubber, additives for lubri- | 
cating oil, cracking catalysts, anti- | 
freeze and various high volume) 
petrochemicals. 


Only a few weeks ago, General 
Tire & Rubber Co. disclosed it had 
set up a chemical division and 
would build a $1,000,000 chemical 
plant. B. F. Goodrich Co., which 
began producing chemicals for the | 
rubber industry a half century ago, 
established a separate chemical 
company in 1945. 

United States Rubber Co., an- 
other long-time chemical manufac- 
turer, has its extensive Naugatuck 
chemical division. Goodyear Tire & 
Rubber Co, made some chemicals 
for years for the rubber industry, 
but set up a separate chemical divi- 
sion in 1948 to turn out chemicals 
for the rubber and plastic markets. 





Texas Dealerships 
Can Apply as 


I nspection Points 


AUSTIN, Tex.—Texas dealerships 
now can apply for certification as 
vehicle inspection stations, an- 
nounces Col, Homer Garrison jr., 
director of the department of pub- 
lic safety. 


A new state law requires that all 
vehicles be checked annually. 


Facilities of garages selected as 
official inspection points will be ex- 
amined. Their employes will be in- 
structed in safety standards. 

“No testing devices have yet been 
approved, and it is not advisable 
for applicants to purchase such 
equipment until these standards are 
set,” Garrison said. 

Inspections will cost $1. Of this, 
75 cents will remain at the inspec- 
tion site and 25 cents will go to 
the department of public safety. 


20th for Red River 
Red River Motor Co. (Chevro- 
let), 221 Traffic St., Bossier City, 
La., has celebrated its 20th anni- 
versary. 





general manager of the dealership, and L. F. Cox, Boston zone manager. 











Big Opportunity in Next Few Years? 


Light-Car Drive Spreading 


Continued from Page 1) 


|to establish the car through the 


pressure of economic forces. 

Odds are that it will obtain a 
steel base from NPA, since that 
agency appears to be encouraging 
lighter cars as a means of getting 
more transportation out of the 
steel available. 

Auto history indicates that light 
cars do best when buying pressure 
is high. This limits the availability 
of the more popular cars, making 
customers more willing to change 
their buying habits. 

Under buying heat, prospective 
auto buyers want their cars at once, 
not three or six months in the fu- 
ture. As a result, they tend to take 
what is available. 

* * 7 

HILE the auto market is soft 

at the moment, the outlook is 


\for increased curtailment of auto 


production for the next year or two. 

This may bring a return of scar- 
city fears, vastly increasing buying 
pressure. 

The present market is bringing 
to light some unusual buying re- 
actions which have a bearing on 
the light-car subject. 

One maker of a light car in- 
creased production schedules on a 
stripped version of one of its mod- 
els, expecting stepped-up price 
buying. 

The customers came to look at 
the stripped car, but bought the 
fancy job. The maker had to revise 
his production schedules again. So 
it isn’t price alone that attracts 
car buyers. 

x + + 
LIOWnVER, the experience of an- 
other maker indicates that cus- 
tomers resist loaded jobs—unless 
they have a choice between a 
stripped and a loaded model. 

An interesting insight into the 
small-car thinking was given in 
April this year by Delmar G. Roos, 
first vice-president of Willys-Over- 
land. 

Roos pointed out that the pub- 





WANTED 


19 


31 


Ford Cars and Trucks 


NEEDED FOR 


FILLING FLEET REQUIREMENTS 


WRITE, WIRE or PHONE 


SAFETY MOTORS, INC. 


Chicago's Leading Ford Dealer 


2300 W. 63rd St. 


Chicago 36, Ill. 


Phone GROVEHILL 6-6000 








lic “has seldom, if ever, changed 
its habits because it ought to. It 
changes them only when it has 
to by reason of conditions forced 
on it.” 

Roos said that the public has by 
habit bought as big a package as it 
could. 

Willys has long had an interest 
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CATA Hears of Confusion... 


Congress for even lower down 
payments and more monthly pay- 
ments for the balance. 

“Our government must practice 
| rigid economy in nondefense spend- 
jing. Many items now in the budget 
| would continue social experiments. 





|sage represents to me the very 


the bad years even the more popu- | 


lar lines are fighting for sales and 
dealers are giving away profits. 

The Crosley small-car experi- 
ence also illustrates the point 
that small cars sell best when 
buying pressure is high. 

In the early postwar years, the 
car-starved public bought anything 


in the light-car field, It introduced | 5), wheels, Crosley sales went from 


in 1926 the Whippet, 
termed “America’s first light car of 
standard dimensions.” 
* * * 
ALES were highest during the 
good auto sales years of 1928 
and 1929. During the depression 
years, when many who have not 
studied auto records think a light 
car would sell best, Willys did 
worst. 
The reason is, of course, that in 


Over 1,200 Firms 
Assist Chrysler 
On Defense Work 


DETROIT.—More than 1,200 in- 
dividual companies from all sec- 
tions of the country have already 
been enlisted by Chrysler Corp. to 
assist in the defense assignment 
now on its books, it was an- 
nounced by Joseph Pfeiffer, direc- 
tor of purchases for the corpora- 
tion. 

An additional 2,000 companies 
are being lined up to serve as sup- 
pliers as further progress is made 
on Chrysler’s defense projects, 
Pfeiffer said. The number of sup- 
pliers will be expanded even fur- 
| ther as the company’s defense proj- 
ects get rolling and as new assign- 
ments are taken on, he added. 

Reliance on large numbers of 
suppliers follows Chrysler’s prac- 
tice in its regular operations, Pfeif- 
fer pointed out. In its current de- 
fense and civilian production, the 
company draws supplies from 8,500 
companies in 1,247 cities and towns, 
41 states and four foreign nations. 
|In 1950 more than 62 percent of 
|Chrysler’s total income was paid 
|out to its suppliers. 

Eighty-eight percent of Chrysler’s 
current suppliers fall in the small 
|business category of concerns em- 
| ploying less than 500 persons, Pfeif- 
fer declared. Nearly 6,000 of the 
supplier companies have fewer 
|than 100 employes. Another 1,500 
employ less than 500 workers. About 
half of the remaining 1,000 sup- 


pliers employ fewer than _ 1,000 
persons. 
Pfeiffer said that the largest 





|category of subcontracted work 
|consists of specialized parts that 
| require peculiar facilities and skills. 
He included in this group such} 
items as electronic and electrical | 
equipment, plastic parts, rubber 
| parts, bearings, ferrous and nonfer- 
rous castings and standard parts. 


‘Newark Olds Deal 
‘Sold by Mallon | 


NEWARK, N. J.—William L.| 
Mallon, former NADA president, | 
announced sale last week of the 
assets of Mallon Oldsmobile Co. 
here to Gerald J. Murphy, president 
of Murphy Oldsmobile Co. 





Mallon still operates Pontiac | 
dealerships in East Orange, N. J., | 
and Irvington, N. J., 


under the| 
name of Mallon Suburban Motors. | 
Mallon is now chairman of NADA’s | 
Industry Relations committee. | 


which was | 


2,868 in 1946 to 25,400 in 1948. Until 
|the latter year, the only curb on 
sales was production. 

But as the demand for cars eased 
off, Crosley sales slipped. In 1949, 
Crosley sales dropped to 10,175, and 
in 1950 to 6,896. 

+ 





+ * 


ECENTLY there has been much 

discussion about the so-called 
American prejudice against small 
cars. 

George Walker, outstanding in- 
dustrial designer, argued that the 
public has nothing against smaller 
cars as such. What prejudice exists, 
he said, is against cars with narrow 
trend. 

Since that time, Nash brought 
out the Rambler and Kaiser- 

Frazer the Henry J, and both 
have done well on sales. 

Both are attractive automobiles, 
with something besides smallness 
to recommend them, The newcomer 
will also have an appeal which may 
help fix a place for the smaller car 
in the American market, 














Relaxation of Reg. W 
Seen by Farrington 


(Continued from Page 3) 


height of fiscal irresponsibility. 
“Improvement should be made in 


|tax assessment and the tax collec- 
|tion system to prevent tax evasion. 
|As for the Defense Production act, 


I would describe its extension as 
putting chaos to shame. 

“The existing confusion in Wash- 
ington is worse than under OPA 
and worse than in the middle of 
World War II. I am ashamed to 
say that certain industrialists would 
prolong the war for their own profit 
and in the effort to ‘make a fast 
buck.’ 

“Association executives and 
others in our industry have an 
obligation to speak before as 
many groups as possible, This 
means that we must be well 
posted and must present the 
facts. 

“We may well be alarmed at 
authority being sought for the gov- 
ernment to take over property, to 
do the same with plants, to manu- 
facture goods in competition with 
private industry, and to engage in 
unlimited lending of money.” 

David Whelchel, manager of the 
Tennessee dealers association, who 
followed Farrington as a speaker, 
mixed philosophy with stories to 
illustrate his points. The meeting 
was conducted by Frank Y. Yar- 
nall, CATA president, who also 
called upon Edward L. Cleary, gen- 
eral manager, for remarks. 

With no opposition, the regular 
ticket of directors was elected for 
three-year terms, as_ follows: 
Charles Hermanek, Walter C. May, 
Michael F. McCarty, James F. Mc- 
Manus jr. and Robert J. O’Donnell. 

Printed copies of the CATA’s an- 
nual report were placed alongside 
each plate. The 24-page booklet 
covered the major phases of the 
association’s technical and informa- 
tional services, public relations and 
legislative activities, and the per- 
sonnel department. 

England on Bank Board 
A. E. England, head of A. E. Eng- 
land Pontiac dealership, has been 
elected to the board of directors of 


the Hollywood (Calif.) ‘State Bank. 





WANTED 


Sales Representatives for the Most Substantial 
Proposition in America! Earn at least $12,000.00 
a Year ... See the Story on Back Page today. 


A limited number of desirable territories available to aggres- 


sive men interested in building their own profitable, perma- 


nent business. 


averaged $12,000.00 annual incomes. 
NEEDS ... 


every new car dealer 


In 1950, Carlife Guaranty representatives 


Here is something 
backed by _ intensive 


advertising to make selling easy. 


WRITE, PHONE or WIRE 
THE CARLIFE GUARANTY 


8827 Strathmoor 





WELL-LOCATED 
DEALERSHIPS 
STILL OPEN IN 
e ILLINOIS 

¢ MICHIGAN 

° INDIANA 

¢ WISCONSIN 

° OHIO 

¢ MINNESOTA 

° IOWA 


Sane 





Detroit 27, Mich 


S. H. ARNOLT, INC., DISTRIBUTOR 


ERIE STREET + CHICAGO 11, ILL. 


VErmont 8-5077 
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On the Financial Front . . 





Decline in Profits 
Seen by Analyst 


By George Deery 
Associate Editor 

DOINTING out that aggregate in- 

dustrial profits in the first 
quarter, as reported by 620 com- 
panies, were 21.1 percent higher 
than in the like period a year 
ago, Bernard T. Frevert, editor of 
Standard & Poor’s Outlook, cau- 
tions that “this showing, however, 
is not regarded as a reliable indi- 
cator of the probable trend of 
industrial earnings over the re- 
mainder of the year.” 

He offers several reasons why 
comparisons between the quar- 
ters are distorted, such as the 
fact that the early part of 1950 
was a “relatively poor period 
marked by a long coal strike and 
a shutdown at Chrysler.” 

Frevert adds that results for the 
first three months of last year 
were free from the excess profits 
tax and that most firms accrued 
taxes at the rate of 38 percent, 
whereas an average rate of 42 per- 
cent was subsequently set for the 
full year, rising to 47 percent in 
1951. 

* * + 
As A CONSEQUENCE, profits 

-% in that period, as_ reported, 
were actually overstated,” he con- 
tends. 

“There is a good chance, in our 


Boosts Stock 


Additional Shares Are 
Offered by Gulf 
Gulf Oil has voted to distribute 


one additional share of capital 
stock for each share currently out- 
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opinion, that aggregate industr:al 

profits in the second quarter may 
| show virtually no change, and 
| perhaps some decline, from last 

year’s level,” he declared. 

“Beginning with the third quar-| 
ter, it is quite likely that fairly | 
sizable declines will be shown on 
a year-to-year basis, with results 
for all of 1951 down 10 to 15 per- 
cent. Even so, earnings will be at 
a high level historically, exceeding | 
[those for any year before 1950, 
except 1948,” Frevert concludes. 

* + * 


Dallas Dealer Doubles as Pilot— 

Capt. C. T. Raines (left), a partner in Raines Motor Co., Terrell (Tex.), Oldsmobile dealer- 
ship, flew a group of 50 sales and service personnel from Dallas to Lansing recently for a 
one-day visit to the Olds plant. Raines is a pilot for Braniff International Airways as well as 
a dealer. Shown with the captain are Barbara Surnam, Dallas, hostess; Betty Lane Stripling, 
Dallas, hostess, and H. C. Rogers, co-pilot, Dallas 


Hastings Earns 
$200,718 Net 57, contrasted with a loss of $219, | air Trade Laws 


In the three months ended March/|052 on sales of $2,638,997 for the} S * fT * 
31, Hastings Mfg. reported net! corresponding quarter of 1950. a till E ective 
earnings after taxes of $200,718,| [):amond T Motor Car—March| 


* 
equal to 19 cents a share, compared | quarter: Net profit, $363,665, equal On Many Points 
with earnings of $130,837 and 12/to 86 cents a share, contrasted with | NEW K as 
cents a share in the first quarter 4) 4 loss of $78,332 a year earlier, after | NEW YOR .-—The U. 8S, Su- 
preme Court’s decision on fair 


ear before. ‘ ‘redi : 
y a $48,010 tax credit. \trade under the Miller-Tydings Act 


Hupp Corp.—March quarter: Net | immediatel : : na . 7 
; , : > y invalidates only the 
profit $74,832, equal to 4 cents a non-signer clause of state fair trade 
share, contrasted with a net loss of| ).w. “With respect to interstate 
$99,074 in the 1960 quarter. commerce, according to the Bu-| 
Sees nee ae co ee reau of Education on Fair Trade. 
quarter: Net income $373,770, equa The bureau outlined the areas in 
Mere Motons Stockholders "to $1 a common share on net sales|which fair trade laws are still 
y ore of $5,996,288, contrasted with $9,-| legally valid as follows: 


No Ceiling 
GM Holders Vote Down 
Lid on Salaries 


| HARRISBURG, Pa. 


| 6,484 units, 


limit of $200,000 on the compensa- | 999 or 59 cents a preferred share on 
tion received by officers at their | sales of $3,433,970 a year earlier. 


a a ey | Bendix Aviation—-March quarter: 


Del. ; 

They also voted down another | Net income $2,890,152, equal to $1.37 
plan to rotate the annual meetings |® Share, compared with sane 
by a vote ratio of 34 to 1. Both|°F $1.69 a share, for the Marc 
proposals had been opposed by the | Water of 1950. 
board, which was reelected. The| Raybestos-Manhattan and domes-| 
limitation of income lost by a ratio | tic subsidiaries March quarter: | 


| 





| fair 


1. The court’s decision does not 
invalidate signed fair trade con- 
tracts in interstate commerce. 
What is left of the Miller-Tydings 
Act, as interpreted by the Court, 
remains constitutional until other- 
wise held by the courts, 

2. The decision does not ot itself, 
automatically invalidate the state 
trade laws and their non- 





York, Pa., Loses 


~ Attempt to Levy 


'$5 Worker Tax. 


An opinion 
| by the Pennsylvania supreme court 
|has invalidated an attempt by the 
| York City school district to levy a 
| tax of $5 per employe on employers 
in that city. 

| Affirming a ruling by the York 
;county court, the high state tri 
|bunal held that the local tax wa: 
prohibited by a 1947 state law. 

Written by Justice Morace Stern 
the opinion said: 

“The question concerns the va 
lidity of a resolution passed by the 
school district directors, who con- 
tend their alleged authority is the 
legislative act of 1947 known as 
public law 1145, 


“The act contains a_ provision: 
‘Such local authorities shall not 
have authority by virtue of this 


act to levy and assess and collect 
any tax on a privilege transaction, 
subject, occupation or personal 
property.’ 

“The tax (of the school district) 


}is upon the privileges or subject of 


employing.” 


Truck-Trailer 
Output Up 5% 
During Month 


WASHINGTON. Factory ship- 
ments of truck trailers totaled 
valued at $23,100,000, 
during January, according to the 
Department of Commerce. 

This represented an increase of 
5 percent in number, it was said, 
but only a 1 percent gain in value 
over shipments in December, 1950. 

Of the more important types of 
trailers, the department reported, 
shipments of platforms and pole 
and logging trailers increased 25 


standing. Distribution will be made 
July 16 to stockholders of record 


at the close of business June 15. 


This action by the directors fol- 


of 21 to 1. 

President Charles E. Wilson said 
that the corporation now has more 
than 500,000 workers, including 


Net profit $1,134,711, eual to $1.81 
|a share, compared with $620,085, or 
99 cents a share, a year earlier. 


|signer clauses, now on the books in 


|45 states. Fair trade contracts cov- 


lering intrastate commerce in these 


and 29 percent, respectively, while 
the number of vans and tanks 
shipped dropped slightly. 


lowed the adoption by the stock- 


holders at the annual meeting of 
an amendment increasing the au-| 


thorized capital stock from 20 mil-| Approve V-Loan 


lion shares of the par value of $25 | 
per share to 50 million share 


par value of $25 each. 


The directors deemed the action 
desirable because the business and 
assets of the corporation have in- 
creased out of proportion to the 
increases which have occurred from 
time to time in the number of out- 
standing shares of capital 


the firm states. 


Heretofore, a large part of the 
capital employed was represented 
by accumulated earned surplus and 
the management felt that a greater 
proportion of the capital actually 
employed should be represented by 
outstanding shares of capital stock. | 
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42 STOP 
vibration 


WITCOTE Undercoating 
stops car vibration, noise, 


rattles, and squeaks. 


Pre- 


vents heat and fumes from 
working up through the 
floor. It also prevents un- 


dercar rust. . 


. lasts the life 


of the car. Valuable to car 
owners, and profitable to 


car dealers. 


GET IT FROM YOUR JOBBER 


ASK FOR IT BY NAME- GENUINE 


V Lhe 


Lh hed 
PROTECTION 


PRODUCT OF WITCO CHEMICAL CO, 





CHICAGO 


stock, 


tooling for the two engines which | 
Continental is producing has been) 
nearly completed. Output is on a/| 


sharply ascending schedule, he said. 
+ * * 





Earnings 
| King-Seeley—Nine months to Apr. | 
30: Net profit $1,793,003, or $3.83| 








those in its foreign operations. . : |45 states are still presumed to be Vans comprised 63 percent of the 
. = s Auctions binding on the distributors who | 6,266 complete trailers shipped in 
| Contin (Continued from Page 33) | have signed them. January, and platforms 18 percent 
ental Holders CHEVROLET—50 SL Deluxe 2-dr., $1, “The practical effects of the All other types accounted for the 
475*; Bel-Air, $1,705; FL Special 2-dr.,|court’s decis‘on,” it was said, “are remaini srcent. 
Ss ‘. $1,280, $1,275 $1,275. '49 SL Deluxe club | Still to a ae daieed’ Gin court ™ as & an = 
of tockholders of Continental Mo- coupe, $1,175, $1,150; conv., $1,305; FL| e , ; ; a 
s 4/tors at a special meeting in Rich-| special 4-dr., $1,120, 48 FL aerosedan,|has created a new set of condi- ] 100 W k ore 
/mond, Va., approved establishment | $1-030. $940, $915; SM 2-dr., $910; 1-ton|tions under which fair trade must | L orrers 
of a $30,000,000 V-loan credit to| Pickup, $700. 47 SM 2adr., $680; BT | operate 
; pr = | aerosedan, $910. ‘46 FM 2-dr 725; “ z ‘ : 
provide additional working capital | ‘cdr. $770, $750. °42 club coupe, $280. | Only experience with these con- Feted by Reo 
for military production contracts. '40 SD 4-dr., $380 | ditions will show whether fair trade 
The credit is for a two-year term, | CHRYSLER—'47 Windsor = 4-dr., $1.080;/can be practically effective in in- LANSING.—More than 1,100 em- 
with 13 banks participating and tite * Tas’ Gomme 4-dr.. $1.900° jtra-state commerce and whether Ployes of Reo Motors, representing 
the National Bank of Detroit acting | DODGE—'49 Meadowbrook 4-dr., $1,220. | manufacturers using fair trade can |16,000 years of service with the 
as agent for the group. | ‘47 %-ton canopy truck, $550 develop distribution techniques firm, were guests of honor at a 
C. J. Reese, president, stated that | FORD—’51 Victoria, $2,100; conv... $1--| adapted to the present situation.” | banquet and entertainment recently 
900; Custom (8) 2-dr., $1,6 5 | : in the Reo club house. 


(6) chib coupe, $1,120; CD (8) 2-dr., $1,- | : ; 
275. '49 Custom (8) 4-dr., $1,025; a iC S | Mill Jewel-studded pins were pre- 
si.os.| Onn. Steel Vil 


(6) 2-dr., $995; Deluxe e , 2-dr., a sented to those with service records 

‘48 SL (6) club coupe, $830. ‘47 SD (8) c eh 

2-dr.. $750; (8) 1%-ton dump, $310. ~ ° d b c on ranging from five to 46 years. 

41 SD (8) 4-dr., $325 tymie Vy JOsts, Toastmaster was Gerald W. Byrne, 
FRAZER—'47 Manhattan 4-dr., $590. ¢ © director of personnel. 


MERCURY—'49 4-dr., $1,130 
Ryerson Gets Medal 


$880, $775. '47 4-dr., $450 


ws «ar, / Local Objections 














NASH—’42 (600) 4-dr., $425; 2-dr., $285. | T : ; . 
jeach on 466,690 common shares, | OLDSMOBILE '50 (98) 4-dr., $1,920° 7 | cae Eee auaatabienena _ oa CHICAGO.—Edward L. Ryerson, 
| against $1,999,575 or $4.85 a share on| (66) club sedan, $825*, ‘41 (66) 4-dr.,/* 00. : = : chairman of Inland Steel Co., has 

. : Tt 230°. }mill in Connecticut is now nearer | poe varded the G . 
| 401,797 shares in preceding year’s| paCKARD—'50 Deluxe 4-dr., $1.250. '48| defeat than at any time since the een awarded the Gary memorial 
|period, Net sales $30,558,434, in-| conv., $1,105". '37 (6) 4-dr., $130. | acti i tes Snaiey hea y <a. |medal of the American Iron and 
|ereased from $20,919,830. | PLYMOUTH—'50 SD 4-dr., $1,385; club | o gan y r years 48°, | Steel Institute. The award has been 
| coupe, $1,300. '49 SD conv., $1,365; 4-| observers believe. a l h : : a 
| Kent-Moore March quarter: Net) ar., $1,225; Deluxe 4-dr., $1,180. '48 SD| While a steel mill in the state is|®.¥°" OMY three times in the last 
profit $96,700, equal to 30 cents a! 4-dr., $950; 2-dr., $890, '46 Deluxe club} ; s . | 15 years. 
: : 390. 41 SD 4-dr.. $240 | desired, residents of both proposed | — —-— —- —— 
share, compared with $194,000 or 60/ , coupe, $690. "41 SI $ be , ; 
locemts & share for the same period | PONTIAC ~"50 (8), conv., $1,805. "46 Tor- | sites, Waterford and Trumbull air- 
| > pedo (8) 4-dr., $660 | Sie oe : 
lof 1950. STUDEBAKER 50 Champion “ $1.- 7. Gener assets c festas D | 
| y ; idiaries| 100%. ‘48 Commander conv 1,100; | Sew, ; ‘ ° : 
|_Sreneh goatee” aud subeidiacios| Ghasaion «ar, Bs |Octginal sotinsin om the’ cost ww Sey 
a wk te be aoe an | MISCELLANEOUS "39 %-ton panel, $100. | construction of a steel plant place | 
| against $60,574 or 25 cents a share a| AKRON it at $250,000,000. In the four years 
| year earlier ee er a ee ee | Since the estimate was made con- WE 
‘ (i. : ey 4 . Pt Sale every oti ‘Aste av ise > 
|" De Vilbiss Co. and wholly-owned | Thursday. Prices are for sale of May 24 Wawa have risen almost} 
\subsidiary— March quarter: Net| ,,(S¢ 94 saits cut of 86 cfformgs) wre con. ~— W 4 0 [ t $ A [ E 
| profit $207,860, equal to 69 cents a| PUTOM 87, BT Zotty afar. 200. 7*"|, Since water supply is important | 
|share, compared with $78,142 in the | CHEVROLET—'50 SL Special’ 2-dr., 1,-| 1 Steel mill operation this will im-| 
11950 quarter, a7; 4-dr., $1,165; SL , Detunes ot pose additional community cost. To USED CARS 
| aan ,385. "49 FL D xe 2-dr., 2 « 25, ic > > > nce sw 
| Hayes Manufacturing and subsidi-| 31/055, '48 SM 2-dr., $775, $865; 4-ar., | (41S Must be added expense of new | 
| aries—six months to March 31: Net $835, $775; club coupe, $770; FM 4-dr., | school ee rel 2 
income $318,247, equal to 30 cents a| $830: conv., $000. "47 FM ciub_coupe, than $20,000,000. Highways, other 3 ae 
common share on net sales of $7,-| aerosedan, | $775, $920. $725. ‘46° FM — service facilities and housing | 
950,341, contrasted with a loss of| conv., $700; FL aerosedan, $685; 4-dr.,/|WOUld present a problem of terrific 12240 JOS. CAMPAU 
| $313,804 on sales of $5,166,414 a year} $960, $600; _ is-ton pickup, $500. “41 | outlay. | ; 
’ n , ’ -« 205, $375 > > i > ’ ve > | 
|ago. March quarter: Net income CHRYSLER 49 NY club coupe, $1,475° Fb oa oe phar rong md DETROIT’S OLDEST 
$179,358, equal to 17 cents a com- 47 NY 4-dr., $735* ‘ e ore § y source goes on In 
1§ eq oe — Desoto 46 Custom i-dr ’ veer" 15; I | Laborador and is still five years or| CHEVROLET DEALERSHIP 
“ "50 Deluxe (6) 2-dr ,O15; e- » 4 . . 
Auto Stocks | luxe (8) 2-dr., $1,045; %-ton panel, Th in the future. f desirability of Tw 1-0600 
May 28 May 21 $325, $850. ‘49 Custom (8) 4-dr., $910; € sugee stion oO esira ility Oo | 
co Ton . 2-dr., $960, $1,000. "48 SD 4-dr. $650./a steel mill in New England was | 
Chrysler 1% 71% pu lg Fade 4-dr., $685 16 SP | originally urged by the Economic | Cal CONNELL 
Crosley 3% 3% | wupson_’47 Super (6) 4-dr., $585. |Institute of Pittsburgh after study 
General Motors 18% Si KAISER—'51 Henry J 2-dr., $910. '49 4-dr., lof steel operations in the Pitts- He Lie ee COMPANY 
Hudson 15% 16% mamOURY—'40 4-ar.. $1,160, $1,280 | burgh area. Its conclusion was that 
Kaiser-Frazer 5% 5% |NASH—'47 (600) 4-dr.. $635. that area had reached its limit. 12330 JOS. CAMPAU 
Nash-Kelvinator ... 19% 19% | OLDSMOBILE—'49 (76) 4-dr., $1,245*. "48 cic iiinapamabaaeetaaas 
Packard . * 5% 5 (66) conv., $1,100*. '47 (76) 2-dr., $780. | 35th A *. ™w 3-5100 
Studebaker 28% 28% PLYMOUTH—'50 Deluxe 4-dr., $1,250. '48 th nmniversary : 
, ieee SD 4-dr., $795. : : 
BNE sicsisicecininn AB 05 | PONTIAG49 Chieftain (8) 4-dr., $1,400;| _CLEVELAND.—At a banquet and DETROIT'S VOLUME 
Willys-Overland ... 9% 10 SL (8) 2-dr., $1,300, "48 SL (S) 4-dr., evening meeting, the Cleveland Cap CADILLAC DEALER 
Average for oF REF $850* ; + ™ Screw Co. factory, office and sales | 
10 Stocks 2079 21.08 | “TSP EMS"tntmpion ‘conv suas, ie 8x2. | Mployes celebrated the company's DEALERS ONLY 
$< ton pickup, $430. | 35th anniversary. | 
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Auto Forum 


(Continued from Page 4) 


tient all the necessary information. 
For example, the pink capsules 
would be Regulation “W”; the 
waseie ones would be OPS regula- 
tions; the yellow ones would be 
Price Stabilization rules, etc., etc. 
Of course, that invention might 
oe association managers into 
he category of “pill and capsule” 
d \listributors!) 
. 7. * 
‘ AUTOMOBILE dealers are be- 
a ginning to realize that their 
mutual problems and mutual inter- 
ests can best be solved and pro- 
tected through cooperative efforts. 
Probably the greatest single 
achievement, association-wise, that 
dealers can develop is the commun- 
ity or county organization. Iowa is 
essentially a rural state, composed 
of 99 counties with some 2,000 auto- 
mobile dealers scattered throughout 
the 1,000 communities. 

Many of the dealers have banded 
together, forming county and com- 
cunity associations. Without excep- 
tion, they have discovered that such 
local organizations are invaluable, 
both as to individual business oper- 
ations and better public relations 
within their trade area, Notable 
among these many local organiza- 


Letterbox 


(Continued from Page 4) 

one here knows that I swear by the 
Automotive News. regardless of 
what may come, they have been 
calling me continuously today ask- 
ing me if there was a show on 
May 17, as is stated in AUTOMOTIVE 
News, and if the show advertised 
to start today is another. 


Please let me hear from you at 
once so that I might calm my 
friends and your subscribers down. 
Then we will go to Atlanta on May 
17 and everyone will be happy— 
Roy Brooks, 3428 Wheat St., Co- 
lumbia, S. C. 

P.S.—Thanks a million for the 
grand 1951 Almanac. We have 
looked forward to this great book, 
and value it as our prize collection. 
This one book alone is worth many 
times the $8 yearly subscription we 
pay. 

Eprror’s Note: The Southeast 
Automotive Show, originally set 
for May 17-20, was changed by its 
sponsors to May 10-13 without 
notifying Automotive News. We’re 
immensely sorry for letting down 
Loyal Reader Brooks and his 
followers. 





* + > 


°28 Blue Book 


Recently some fellow wanted to 
know if any reader had an old copy 
ot the Blue Book showing various 
manufacturers of automobiles and 
prices in 1928. 

The writer has a copy of the 1932 
edition of the Blue Book, giving 
specifications and prices, together 
with characteristic drawings, to} 
identify various makes and models 
on 96 passenger cars and 29 trucks. | 

Models and prices are shown as 
far back as 1928, while some des- 
criptions are as far back as 1922. 

Curtis NorMan, Norman-Lawler, 
Inc., Brady, Texas. 

* © * 
Fine Job 

Just received your 1951 Almanac. 
My compliments to you all for a 
fine job. How proud George Slocum 
would be. 

Your 26 years is a long time, but 





when I look back 59 years when I 
started Hughson & Merton as East- | 
ern manufacturer’s agent on the 
Pacific coast and still have some 
of the same factories I started, it 
makes me think time is shorter 
every day. Think of selling 
Ford automobiles for 48 years! 


See a lot of old friends in the} 
Family Album.—Wwmo. L. HvGHSON | 
(Ford), San Francisco. 

* * * 


Best Ever 


The 1951 Automotive News Alma- 
nac is the best ever. We have 
shown our copy to several people 
who are not related to the auto- 
mobile business, and they had ex- 
cellent comments. 

However, from the back seat of 
our convertible, it seems you might 
get up a table of convertible pro- 
duction in the last 10 years.—J. R. 





tions is the Montgomery County 
Dealers Assn. To demonstrate the 
effectiveness of that group, I am 
quoting a part of an editorial ap- 
pearing in the county paper after a 
typical monthly meeting of that 
group of live-wire auto dealers: 


“Last Thursday 230 persons at- 
tended a banquet at the Hotel 
Johnson. This capacity turnout 
represented the automobile deal- 
ers of Montgomery County (em- 
ployes and wives) who had gath- 
ered to hear a talk on _ the 
American way of life. Let us em- 
phasize once more that this group 
merely represented the authorized 
car dealers or agencies. 

“The group did not represent 
other branches of the motor trades, 

such as the repair garages, the tire 
stores, the filling stations, the auto 
supply stores, the wholesale supply 
stores, which are also identified 
with the motor trades. It did not 
include the dozens of other firms, 
publishing, insurance, transporta- 
tion and allied lines which also 
depend on the welfare of the car 
dealers for a portion of their own 
livelihood, 

“What we want to do is to bring 
out the importance of the motor 
trades to Montgomery county and 
to the nation. This county has a 
population of less than 16,000, so 
some idea may be gained of the size 
of similar meetings if as well at- 
tended elsewhere, Some astounding 
figures could be put together to 
show how many persons in the 
United States depend on the motor 
industry as a means of employ- 
ment.” 

. . * 

QOME day we sincerely believe 
“’ that Iowa will have a county as- 
sociation in each of its 99 counties. 
And, I might add, these local or- 
ganizations assist greatly in getting 
necessary information to the deal- 
ers as well as being of tremendous 
help to the small dealers who can- 
not afford to have full time person- 
nel to study all of the regulations, 
rules and what not. 

4. In the field of public relations 
some automobile dealers, through 
their local dealer associations, have 
taken the leadership. This is par- 
ticularly important when it comes 
to tackling that unending problem 
of “highway safety.” In this field 
I can speak with considerable ex- 
perience, and I am very fearful of 
the future of our highway trans- 
portation if we do not extend our 
efforts in this highly important 
humanitarian cause. 

Yes, my short period as a state 
automobile association manager 
has been most interesting and en- 
lightening. If I can help in some 
small way to minimize the many 
regulatory burdens of our busy 
member dealers, then I shall be 
most gratified. Perhaps the entire 
problem is best summed up in the 
contents of the following letter I 
have just received from one of 
Iowa’s typically busy smal] town 
auto dealer citizens: 


“This is the first time I have 
taken time to read your “Flash 
Facts” bulletins (No. 8) and it 


startled me as we haven’t done a 


|thing about contents listed in this 


bulletin. I just did not know what 
to do, or what we should do to 
comply with government regula- 
tions, Can you put me straight with 
all these requirements, as I surely 
want to comply? Will you help? 
I need it.” 


Bedford Named | 
To Defense Post | 


WASHINGTON. — Clay P. Bed-| 
ford, K-F executive vice-president, | 
was named assistant to Mobilization | 
Director Charles | 
E. Wilson here| 
last week. Bedford | 
will be charged | 
with stimulating 
defense produc- 
tion, it was an- 
nounced. 

According to 
K-F, no successor 
has been named 
as yet to fill the 
vacancy in the 
company. Bedford 


HaMuIn, vice-president, Aro Mfg.|has been with Henry Kaiser for 26 


Co., Inc., Boston. 





years 






Milwaukee Check Shows Many 

The five-day ‘'Check Your Auto—Check Acci 
as to the number of cars brought to the stati 
Dealers’ Assn. and the city and county safety 
first day. Out in the county a station reported 


Sed 


A] 


bot? \ 


Defects— 
dents"' 
ons operated by the Milwaukee County Auto 
commission, but business perked up after the 
that out of 35 cars tested in one day, 15 had 


defects, such as brake failures, and all lights not working. 





Michigan’s Gas Tax Hike 


Cited as Motorists’ Victory 

Passage of a 1%-cent a gallon 
hike in Michigan’s gasoline tax has 
been acclaimed “a victory for mo- 
torists”’ by Lawrence A. Rubin, 
executive director of the Michigan 
Good Roads federation. 

“The small tax increase will be 
more than offset by lowered driv- | 





View of 2-Suiter 
Only good luggage has 
features like this: 2 
convenient suit hangers; 
special tie-rack and 
dust-free section for 
smaller clothes. 


No. 552 Two- 
Size: 24x 18x 


Finest 


Quality 
Et 
Ly ae ht 
ESL 
dat ts 


The CROYDON... 


Matched Set Of Ladies’ cai, } 


This graceful set available in beautiful matched pieces. i 


The sturdy Plywood boxes are covered i 


aniline Top-Grain Cowhide. Each piece has 
spacious shirred pockets, lined in rich rayon. Hand- 
some solid brass hardware. 
List Price 

Style No. Item Dealers’ Cost Incl. Fed. Tax jf 

950 14” Train Case $25.00 $47.50 

952 21” Weekend 25.00 47.50 

956 24” Weekend 29.50 56.00 fl 

953 26” Pullman 34.50 65.00 

955 21” Wardrobe 38.50 75.00 

958 29” Pullman 39.50 76.50 itl 
COLORS: Smooth Suntan or Ginger Top-Grain Cowhide gSprctove leis canal 

Brown Alligator grain Cowhide 





ing costs, due to elimination of pot- 
hole surfaces, uneconomical city 
congestion and dangerous horse 
and buggy roads,” said Rubin, He 
added that Michigan can now em- 
bark on a program that provides 
a modern road system in 15 years, 
barring allout war, 


More than 100,000 persons read AUTO- 
MOTIVE NEWS | every week! 





week opened up slowly in Milwaukee | 


| “racket. i 
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|Dealers Support 
~ |Inspection Law 


‘For Wisconsin 


MADISON, Wis. Garagemen 
throughout the state overwhelming- 
ly favor a compulsory vehicle in- 
spection program in Wisconsin, 
Louis Milan, secretary of the Wis- 
consin Automotive Trades Assn., 
|has told state legislators. 


At a hearing here on a bill em- 
bodying such a program, Milan said 
that a majority of the garage own- 
;ers in Wisconsin would be willing 
to inspect cars free as their contri- 
bution to highway safety. 

If the proposed inspection pro- 
gram becomes law, Wisconsin mo- 
torists would have to have their 
cars declared fit for operation be- 
|fore they could get licenses for 
them. 

A similar rating would be required 
each time a car was involved in an 
accident. 

The only person opposing the 
proposed program at the hearing 
| was Carl Gausewitz, Milwaukee en- 
gineer. Gausewitz said a similar law 
|in Chicago turned out to be a 





GREATER VALUES THAN EVER 


We 


SAME LOW PRICES 


Suggest Purchases While 


Fine Leather Is Still Available 


No. 550 
Size: 21 


suiter No. 551 One-suiter 
7%" Size: 24x 18 x51," 


lower prices. 


guaranteed. 


ee ee ee 


You'll like the clean-cut, 
Each piece solidly constructed of Top-grain Aniline 
Cowhide. Wide 42-inch bands on sides of each bag, and leather- 
covered steel center-frame give extra strength and longer wear. 
Here's a bag for every need. The two-suiter for extended trips; 
one-suiter for week-long trips; Companion for week-ends; the 
18-inch bag for short business or airplane trip. Expertly designed 
interiors for quick, efficient packing. Auto dealers, coast-to-coast, 
are selling Contempo Quality Luggage for Extra Profit and an 
added service to customers. Try a sample set today. Satisfaction 





No. 518 Short Trip 
Size: 18x1312x 54%" 


Companion 
x 14x 7” 


Matched Luggage for Men 
in Fine Top-Grain Cowhide 


handsome styling at Contempo’s sensible 


COLORS: Smooth Suntan or Ginger Cowhide; 
Also 2-suiter and Companion in Black or Brown Walrus Grain 


Your List Price 

Style No. Item Dealers’ Cost Inc. Fed. Tax 
552 24” 2-Suiter $31.50 $62.00 
551 24” 1-suiter 30.00 59.00 
550 21” Companion 26.50 52.00 
518 18” Overnight 23.50 46.00 


Send Order Form Today 


oe ee ee ee ee ee ee ee ee 0 ee 


y CONTEMPO Luggage Co. 170 Fifth Ave.,N.¥.C. 108 


g Please ship the following numbers. 


n finest quality J Style No. 


A (enclosing check) 
C) (Ship Open Account. Bank references attached) 


Color 





(1 (Ship C. 0. D) 


Dealer's Cost : 


Quantity 





ie oe 


XUM 
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e 
Car, Truck Output Estimates 
e 
By Automotive News 
PASSENGER CARS 
(U, S. PRODUCTION ONLY) 
Week Week dan. 1 dan. 1 
Ended Same Ended Total to to 

June 2, Week, May 26, May, June 3, June 2, 

1951 1950 1951 1951 1950* 1951* 

CHRYSLER 19,279 28,588 32,351 132,409 224,795 577,926 
Chrysler 3,570 3,707 5,116 20,243 32,718 76,104 
DeSoto 2,382 2,933 3,404 13,881 24,235 51,473 
Dodge 991 7,987 8,330 31,337 63,858 148,141 
Plymouth 12,336 13,961 15,501 66,948 103,984 302,208 
FORD . 18,642 26,407 25,486 108,093 667,927 578,827 
Ford . 15,974 19,729 19,586 83,352 514,133 449,868 
Lincoln 246 620 602 2,489 14,940 13,056 
Mercury ..... 2,422 6,058 5,298 22,252 138,854 115,903 
GENERAL MOTORS .. 38,028 47,600 47,477 208,492 1,216,153 1,089,998 
Buick . 6,707 8,412 8,421 36,871 221,777 195,564 
Cadillac 1,640 1,729 2,048 8,990 36,268 47,693 
Chevrolet 19,122 23,847 23,704 104,277 606,990 541,981) 
Oldsmobile 4,860 6,035 5,959 26,338 161,667 138,059) 
Pontiac ... ‘ 5,699 4,577 7,345 32,016 189,451 166,698 
KAISER-FRAZER 1,522 2,866 1,937 4,882 28,973 64,474) 
Frazer ss sate ‘ 9,925 
Kaiser ... 1,522 2,866 1,937 4,882 19,048 64,474 
CROSLEY .... 40 67 48 197 2,660 3,095 | 
HUDSON a 2,177 625 5,269 59,463 72,137 | 
NASH ..... 3,019 2,613 4,013 17,017 89,722 76,814 
PACKARD . 1,401 1,096 1,571 7,102 29,797 40,105 
STUDEBAKER 1,824 4,034 4,557 19,795 122,944 110,802) 
281, 794 295 2,487 12,333 15,520 


WILLYS-OVERLAND* 


Total Cars, U. S. 84,036 116,242 


118,360 505,743 2,454,767 2,629,698 





FIncludes station wagons and Jeepsters. 


*Revised. — 


COMMERCIAL CARS 


(U. S. PRODUCTION ONLY) 














Week Week dan, 1 Jan, 1 
Ended Same Ended Total to to 
June 2, Week, May 26, May, June 3, June 2, 
1951 1950 1951 1951 1950* 1951* 
CHEVROLET 8,664 6,334 11,365 45,033 205,308 208,913 
CROSLEY 5 4 5 57 156 350 
DIAMOND T 83 106 108 609 2,353 3,802 
DIVCO . 80 37 100 412 1,740 2,013 
DODGE . - 2,558 2,811 3,886 15,392 19,955 71,354 
FEDERAL 44 23 57 185 710 921 
FORD 6,191 5,709 7,583 32,717 153,662 152,541 
GMC .... saa saiciameawaneee 2,214 1,082 2,994 11,821 47,416 59,080 
INTERNATIONAL .. 2,574 2,343 3,074 13,863 48,783 75,138 
MACK .... 301 123 373 1,479 4,720 7,423 
REO .... 260 83 322 1,535 1,415 7,270 
STUDEBAKER 816 648 1,007 4,256 22,524 19,896 
I ecssssiscccsinstsineses 274 226 344 1,470 5,416 7,644 
WILLYS-OVERLAND 1,451 695 1,605 8,251 15,671 37,105 
MISCELLANEOUS .. 271 168 338 1,488 4,145 6,423 
Total Trucks, U. S..... 25,786 20,392 33,161 138,568 533,974 659,873 
Total Cars, Trucks 
le Ble cssese Srl 109,822 136,634 151,521 644,311 2,988,741 3,289,571 
Total Cars, Trucks 
Canada ” 9,452 7,947 7,944 41,991 151,838 207,487 
Grand Total 
Jars and Trucks 
119,274 144,581 159,465 686,302 3,140,579 3,497,058 


U. S. and Canada 


*Revised. 
Drive, Sterling, Nash, etc. 


Holiday. Disputes Slash 


Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


Week’s Output to 109,822 


(Continued from Page 1) 


greatly influenced by the auto in- 
dustry’s creditable production per- 
formance so far this year. 

As of last week, U. S. plants had 
turned out an estimated 2,629,698 
ears so far this year, as compared 
with 2,454,767 in the same period of 
1950. NPA is said not to be con- 
cerned that this year’s truck pro- 
duction of 659,873 units thus far is 
substantially higher than the 533,- 
974 that were built in the same 
period last year. 

But NPA reportedly feels that 
car production so far in 1951, 
despite sharp limits on material 
usage, justifies some kind of ceil- 
ing on the number that can be 

built from now on. 


Auto makers, of course, strongly 
oppose any kind of unit control on 
their activity. Under just material 
controls, they are free to use their 
ingenuity to substitute and often 
build “over quota” in relation to the 
degree of the material cuts, 

+ + & 


7 AUTO makers’ and union 
leaders’ protests that unit con- 
trols will cause widespread unem- 
ployment, the NPA reply was: 
“Some dislocation 
is inevitable.” 


NPA’s theory is that defense 
work will make the period of dis- 
location a short one. However, 
auto makers say they don’t have 
any defense work which can absorb 
idled workers until April or May, 
1952. 


In instituting unit controls, NPA 
reportedly plans to pare down some 
of 


the “hardship” adjustments 





in employment 





which some auto makers have en- 
joyed so far this year. It can be 
reported, however, that Chrysler is 
not likely to be one of the makers 
to suffer. 

U. S. plants wound up May 
last week with just about the 
same kind of a month’s produc- 
tion they got in April, May out- 
put was comprised of an esti- 
mated 505,743 cars and 138,568 
trucks for a total of 644,311 
vehicles, 

May production of trucks was the 
highest in history, but car produc- 
tion was 75,000 units below that of 
the same month last year. 

In April this year, U. S. plants 
turned out 504,214 cars and 134,465 
trucks for a total of 638,679 units. 


Last week found Lincoln-Mer- 
cury and Studebaker idling work- 
ers from Tuesday midnight until 
today (June 4). Labor trouble dur- 
ing the week at Chrysler plants hit 
Dodge car production the hardest. 

* * + 


Shortages Shut Seiberling 


And General at Akron 


AKRON.—Lack of rubber, as- 
cribed to government restrictions 
forced two Akron tire plants to 
close all or part of last week. 

General Tire & Rubber Co. was 
shut down from midnight Saturday, 
May 26, to midnight, Sunday, June 
3. Seiberling Rubber Co. stopped its 
passenger tire building department 
from midnight May 26 to midnight 
May 380. Other tire factories, how- 
ever, closed only for Memorial Day. 








CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 100,000 readers engaged in all branches of the automotive industry from Maine to 


California. Low Rates: 


EIGHTEEN CENTS (18c) 


PER WORD for each insertion. Cash in advance. Position 


Wanted Ads accepted at half-rates to encourage this classification for the benefit of our employing read- 


ers. Count initials and groups of numbers as one word. Ads may be signed with your full name and address 
in care of Automotive News, Detroit 26, Mich."’ add One Dol- 
CIOS O MN CMT teil eee tte ie ee) 


$9.80 per 
AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, 


at regular rates, but if signed "Box No. ......, 


thot PT 1h ee 
WANT AD DEPT., 





Kindly Acknowledge 
Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 


us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 








HELP WANTED 
SERVICE MANAGER, one of the largest 
multiple city Chevrolet dealers in Texas 
has exceptional opportunity for an ag- 
gressive man with ability to handle all 
phases of a large, fast moving opera- 
tion. Must have excellent administrative 
ability in organizing and developing full 
production. This is a permanent top 
paying position for one who can perform 
in accordance with the qualifications set 





out. Reply in own handwriting, giving 
age, marital status, education, complete 
employment record and date of avail- 
ability. Replies will be held confidential. 
Box 5134, c/o Automotive News, De- 
troit 26. 
WANTED—Experienced service manager, 


30 to 40 years old, married, good busi- 
ness administration background, able to 
direct shop personnel, develop. special 
service programs. Dealership has one of 
the ‘‘Big Three’ franchises, located in 
mid-western city, new building, all new 
equipment, potential from 3,000 service 
owners, Maintain large parts inventory 
(supervised by capable manager). Com- 
pensation depends on qualifications, Box 
5118, c/o Automotive News, Detroit 26. 


PARTS MANAGER, capable of taking 
charge of parts department in Chevrolet 
dealership. Able to exploit market to full 
extent of potential, This is an outstand- 
ing opportunity to the right man who is 
settled and aggressive. Fine city of 4,000 
people, Write, giving full experience, ref- 
erences, age and salary with a recent 
photo of yourself. Greening Chevrolet 
Co., Laurel, Mont. 

WE NEED 20 MEN, Our products approved 
by automobile manufacturers. Good earn- 
ings plus expenses, Experience desired— 
not necessary. Applicants must own car. 
Free to travel. Give age, references and 
territory. Write Box 5125, c/o Automo- 
tive News, Detroit 26. 

OFFICE MANAGER. Must be highly ex- 
perienced, for large Chrysler-Plymouth 
dealer in New Haven, Conn. Permanent 
position. Please forward experience and 
salary desired. Replies will be kept con- 


fidential, Lenahan & Clare, Inc., 400) 
Crown St., New Haven, Conn. co 
WANTED. Production Manager-Engineer 


for automotive type manufacturing op- 
eration. Ideal working conditions in new 
plant. Permanent set-up for right man. 
Give all details and photo first letter. 
Salary and bonus. Write Box 5135, c/o 
Automotive News, Detroit 26. 






POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 9 cents per word for each 
insertion. Cash in advance. (Half-rate 
does not apply to display ads in this 
section.) 









GENERAL MANAGER. Business manage- 
ment and volume sales specialist wants 
to progress to greater responsibility and 
earnings. Now employed as general sales 


manager in Chevrolet, selling 1,920 new 
cars and trucks in 1950. Excellent or- 
ganizer and leader. Now training member 
of firm as my successor, therefore am 
available on short notice. Will supply 
prospectus on experience, qualifications 
and personal data upon receipt of a no- 
tice of your interest. Box 5136, c/o 
Automotive News, Detroit 26. 


EXPORT REPRESENTATIVE. Resident of 
India, in this country attending various 
automotive service schools conducted by 
prominent automobile and allied manu- 
facturers, is desirous of obtaining posi- 
tion as sales or service engineer repre- 
senting automobile manufacturer in In- 
dia, Cylon or East Africa. 12 years’ ex- 
perience in the automotive field. Box 
5107, c/o Automotive News, Detroit 26. 


COLLEGE GRADUATE, male, business ad- 
ministration degree, 32 years old, mar- 
ried, children. Now sales representative 
for one of ‘‘Big Three’’; desire mana- 
gerial sales position with small or medium 
sized new car dealership in California. If 
you are looking for an energetic young 
man to help you carry the work load and 
build your business, write to me. Box 
5126, c/o Automotive News, Detroit 26. 


GENERAL MANAGER available June 15. 
Experienced all phases of business; over 
25 years as top executive with large dis- 
tributor, Can show proof of organization 
and general management ability. Prefer 
location 100 miles New York city. Will 
invest. Box 5137, c/o Automotive News, 
Detroit 26, 


AUTOMOTIVE GENERAL Service man- 
ager; 35, married, GMC and Ford ex- 
perience. Qualified, technical know how 
your operation, Available immediately, 
2 McEnerney, Box 122, Wantagh, 
as 





DEALERSHIP AVAILABLE 


DEALERSHIP, now handling International 
Harvester in rich farm community. Car 
contract possible. Inventory approximate- 
ly $25,000. Write 5131, c/o Automotive 
News, Detroit 26, 





CAR DEALERSHIP, 


OLDEST 


DEALER, 


inch, per insertion. 


DEALERSHIP AVA ILA BLE 


DEALERSHIP AVAILABLE in Texas, now 
handling Studebaker, combined with ex- 
tra good shop, also paint and body shop 
and service station. Fast growing city 
of 50,000 population. Good building. Rea- 
sonable rent, Net profits have been run- 
ning extra high for the past 5 years. 
Reason for selling, I am tired and have 
two other large interests, so must slow 
down. This is worth a ton of money, but 
I'll be reasonable. Buyer must qualify 
with factory. Don’t bother unless you are 
interested. Answer Box 5114, c/o Auto- 
motive News, Detroit 26. 


DEALERSHIP in Finger Lakes region, New 
York state. Established 1925, now hand- 
ling Chrysler-Plymouth contract since 
1932. Modern five car showroom and 
parts department; large service depart- 
ment with essential equipment; large 
storage department and used car lot. On 
main street in town about 5,000 near 
manufacturing company, employing 1,500. 
Will lease building and equipment. Other 
personal interests make this a rare op- 
portunity, Box 5129, c/o Automotive 
News, Detroit 26. 





AUTOMOBILE DEALERSHIP. Owner de- 


sires retirement. Will sell all or part in- 
terest on management basis. One of the 
best dealerships in the northwest, hand- 
ling a General Motors line, 250 to 300 
car contract. 1950 sales over one million 
dollars netting owner over $80,000. Will 
build new building to suit on top loca- 
tion now available. Long lease. $50,000 
to $100,000 will handle to right party 
with factory approval, All inquiries will 
be handled strictly confidential if desired. 
For further information, write Box 5115, 
c/o Automotive News, Detroit 26. 


now handling Gen- 
eral Motors cars, G.M.C. trucks, whole- 
sale gasoline and oils, parts, tires, boats, 
garage, Over 300 foot frontage, buildings, 
display shed, used car lot, 2 homes. Do- 
ing $350,000 annually now, Well estab- 
lished, Business can be bought and real 
estate leased or all bought. Owner ill and 
unable to carry on, Located good county 
seat town, southwest Texas. If interested 
and able, see or write. Guy W. Webb, 
Cross ‘‘S’’ Hotel, Crystal City, Texas. 





AGENCY, now handling Oldsmobile. Locat- 


ed in the heart of midwest agricultural 
community, town population 30,000; busi- 
ness established 16 years. Substantial net 
profit last year; $150,000 will handle 
deal complete with inventories. Applicant 
must qualify with Oldsmobile division. 
Cash is essential for negotiating this 
purchase. Box 5112, c/o Automotive 
News, Detroit 26. 


BE INDEPENDENT, with an independent. 


The car of this year, and past 50 years. 
Enjoy life in the best little city in New 
York state, 200 miles New York city. 
Heated showroom and shop, fully equip- 
ped, 500 owners, 150 car contract. A 
money-maker. Well established, priced 
right. Reason—ill health, other business. 
Box 5132, c/o Automotive News, De- 
troit 26. 


INDEPENDENT dealership in 
city of 50,000. Incorporated in 1932, over 
400 owners, 100 car franchise. Very good 
sales and service potential. Over $350,- 
000 in 1950. Includes large stock, parts 
and accessories. Well equipped service, 
office and sales department, Good lease. 
Sacrifice due to other interest. $32,000. 
Box 5099, c/o Automotive News, De- 
troit 26. 


now handling Lincoln-Mercury 
in southern town of forty thousand pop- 
ulation, is interested in partner with ex- 
perience and ability to take complete con- 
trol of business. Volume and potential 
above average. Other interests require 
owners time. Give complete history and 
bank reference in reply. Box 5138, c/o 
Automotive News, Detroit 26. 


DEALERSHIP in central New York. Estab- 


ished thirty years. Now handling Olds- 
mobile, G.M.C., John Deere equipment. 
DeLaval equipment, Turner twinematic 
balers, Gehl Forage Harvesters and Gulf 
products. Large repair shop, showroom, 
parts room and office. Also two houses 
and large storage. Box 5069, c/o Auto- 
motive News, Detroit 26. 


VERY PROFITABLE DEALERSHIP, now 


handling Studebaker in rich midwestern 
potato city of 13,000. 100 car contract. 
$30,000 selling price, which is substan- 
tially less than inventory, Building may 
be rented or bought on contract, Rose- 
more & Jacobson, 321 S. Phillips, Sioux 
Falls, S. D. 


DEALERSHIP FOR SALE in Central Wis- 


consin, now handling Kaiser and Henry J 
cars. Very profitable deal, 1950 gross 
sales $388,000. New, modern garage; well 
equipped service and parts department. 
Good lease, reasonable rent, About $12,- 
000 will handle. Box 5128, c/o Automo- 
tive News, Detroit 26. 





NOW HAVE NASH volume deal in midwest 


city of over 50,000 people. Well organized 
dealership, with or without real estate, 
receivables or used cars. Parts, fixtures 
and equipment inventory under $60,000. 








Write 5130, c/o Automotive News, De- 
troit 26. 
DEALERSHIP WANTED 
FORMER DEALER WANTS small ‘Big 
Three’’ agency in southeast. Box 5067, 


c/o Automotive News, Detroit 26. 





DeSOTO-CHRYSLER 
DEALERSHIP WANTED 


in single dealer town over 75,000. 
All replies confidential. 
Write or Wire 
Box 5092, c/o Automotive News, Detrolt 26 








MICH. 


DEALERSHIP WANTED | 





DEALERSHIP WANTED 
ONE OF BIG THREE 


100 to 350 car franchise. Ample capital and 
experience necessary to assure factory 
approval. Replies confidential. Box 5124, 


c/o Automotive News, Detroit 26. 





G. M. DEALERSHIP — 150-200 cars year- 
ly. North Jersey or New York suburb 
preferred. Personal background, capital 
Could withstand any factory require 
ment. Replies confidential, Box 5141 
c/o Automotive News, Detroit 26. 


DEALERSHIP WANTED. Long Island 
Westchester or Southeastern Florida. 10) 
car contract, Capital, experience meet 
factory qualifications, Replies confiden- 
tial. Box 5127, c/o Automotive News 
Detroit 26. 


DISTRIBUTORSHIPS AVAILABLE 








State Distributorships now 
Open in the States of 


CALIFORNIA, TEXAS, MISSOURI, 
KANSAS and OKLAHOMA 


For Cadillac line of funeral 
coaches and ambulances. . . 
old established manufacturer. 


Profitable proposition to reli- 
able distributor. Factory rep- 
resentative will help organize 
appointed distributors. 


Prompt Deliveries 


Box 5103 
c/o Automotive News 
Detroit 26 








BUSINESS OPPORTUNITIES 


COMPLETELY EQUIPPED service station 
with stock and used car business, build- 
ing 60’x60’ with large 3 car showroom, 
lot 300 by 60. Well traveled location. 
This is a real business buy, good lease. 
Stock of cars optional, $12,000. Box 
5098, c/o Automotive News, Detroit 26. 

AN OLD ESTABLISHED dealership in mid- 
west, now handling Dodge-Plymouth. 
Good county seat town of 15,000. Re- 
quires $35,000 to $40,000 to handle. Good 
lease on used car lot and building. Ad- 
dress Box 5133, c/o Automotive News, 
Detroit 26. 


DEALER SERVICES 


HUDSON 
DEALERS 
NEW CARS 


While the factory is 
not producing don't 
lose that sale where 
you don't have a par- 
ticular model in stock. 
Draw from our large 
inventory at Detroit 
factory prices. Sales 
made to authorized 
Hudson dealers only. 











Downtown Hudson Co. 


5940 Cass Ave. 
Detroit—tTrinity 3-6000 





INVENTORY SERVICE for all auto deal 
ers—our crews consist of parts man in 
ventory specialists for your kind of fran 
chise. Our inventories are unbiased anc 
used to buy or sell dealerships. We are 
nationally recognized for fine workman 
ship, Phone, wire, write Bill Talbot, Ta!- 
bot’s Automobile Dealers Inventory. Serv- 
ice, 124 South Woodward, Birmingham 
Michigan, or 4690 Newport, Detroit 
Phone Midwest 4-5355, 
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DEALER SERVICES 


INVENTORY SERVICE 


Parts Accesseries 
Large and Small Dealerships 
Inventories taken, price extended and sum- 
marized within 24 hours. Expert partsmen do 
al! the work, Accurate, unbiased and confi- 
dential. Inventories accepted by all account- 
ants and by the government. 


ALLIED INVENTORY CO., INC. 


6750 Stony Island Avenue, Chicago 49, Illinois 
MUseum 4-3500 


224 E, 38th St., New York 16, N. Y. 
Murray Hill 2-0064 








1 








INVENTORY SERVICE 


Parts and Accessories Depts. 
Full-time experts. No pickup, part-time help; 
confidential and unbiased. Certified reports. 
Also special. buy-sell service. Experienced 
organization—in business since 1939. Free 
booklet on Parts Department operation sent 
on request. Call or write for service details. 
Automotive Inventory Service Co. 
9900 Freeland, Detroit 27, Mich. WE 3-6449 





USED CARS FOR SALE 


—AUTO— 
AUCTION 


cnfiijen 


HORSEHEADS, NEW YORK 
EVERY FRIDAY 


DANVILLE, PENNA. 
EVERY WEDNESDAY 


You will always find real action at 
both these auctions. 


R. D. WEST, PROP. 


Jos. E. Johnson Tex Rickard 


Auctioneers 


AUTO AUCTION 


TIM ANSPACH 


“Midway", Stop 20 
Albany-Schenectady Road 
ALBANY, N.Y. 


(For Dealers Only) 


EVERY MONDAY . . . 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 





THE TUESDAY SALE—11:30 A. M. 


FORT WAYNE 
AUTO AUCTION 


—DEALERS ONLY— 
(In the Heart of the Nation) 


Phones: E :123; 


Open all night, Monday night 
No Reservations 
WEBSTER-MARKER MOTORS, INC. 
324 W. Main St. Ft. Wayne, Ind. 








KEN SCHAEFER'S 
The Only Indiana 
AUTO AUCTION 
In Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 
INDIANAPOLIS, INDIANA 
Dutch Stuart, Auctioneer 
915 N. Illinois St. Phone Lincoln 5383 








ATTENTION DEALERS ! ! 
SPECIALIZING IN THE SALE 
OF EX-TAXIS 
Excellent Bodies—Good Motors 
1 to 500 
Plymouths-Fords-Chevrolets 
Buy Now At Low Prices 
THE R. A. AGENCY 
54th and Lindbergh Boulevard 
(Below Woodland Avenue) 
Philadelphia 43, Pennsylvania 


MORRIS FREEDMAN, Mgr. 
Saratoga 7-2300 Sherwood 7-1700 


Herbert J. Cole 
Evergreen 2-0400 








SHELDON OLDS 
8421 Michigan, Detroit 


Always a selection of good used cars. 
Wholesale 
Write, wire or telephone 
P. E. QUINLAN 


Used Car Manager 
any 


: 
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USED CARS FOR SALE 


ATTENTION 
USED CAR 
DEALERS 

50—1949 DeSotos 


7-Passenger Sedans 


Formerly used as taxicabs. 


250 
JOE KETTELL 


600 | Ith Avenue 
New York City 
Circle 7-4900 





BIG AUTO AUCTION 


Every Monday of Every Week 
We never miss 
at 


MONTPELIER, OHIO 


In Northwest Part of the State 


Dealers Only 


We cash checks if desired 
More cars, more buyers are coming every 
week. Sale begins at 12:30 P. M. in new, 
modern sales pavilion. 
MONTPELIER AUTO 
AUCTION COMPANY 


Woodruff, Jenkins, Drake, Co-Partners 


| 








USED CAR BUYERS 


OUTSTANDING VALUES! 
— CLEAN — 

1949 PLYMOUTHS & CHEVROLETS 

1950 PLYMOUTHS & CHEVROLETS 


2 door and 4 door models 
“Z" FRANK BEFORE YOU BUY! 


America's Largest Chrysler-Plymouth 
Dealer 


PHONE: HO. 5-2000 


6116 N. WESTERN AVENUE 
CHICAGO, ILLINOIS 





PARTS FOR SALE 

DISPOSAL SALE. Lincoln-Mercury parts. 
Complete line. Will sell all or any part 
of stock. Dealership located in the state 
of Ohio. Box 5101, c/o Automotive News, 
Detroit 26. a 

REO PARTS. Old and new. models. Inquire 
Mill Hollow Servicenter, 610 Union Street, 
Luzerne, Penn. 

CHEVROLET PARTS — 1928 to 1951. 
Prompt service, Louis Chevrolet, Thomp- 
sonville, Conn, 





PONTIAC 
PARTS 


Most complete stock in Midwest 
Try Us for All GM Parts 


SHIPPED ANYWHERE — SAME DAY 
Write—Phone—Wire 


FRANKLIN-WEBER PONTIAC 


6101-25 N. Clark St. 
Chicago 26, Illinois 


Direct Phone Ambassador 2-7117 








~~ BUICK PARTS 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS” 
Wholesalers: We are Quantity 
Shippers of All General Motors’ 
Parts . . . Same Day Service 
On Mail Orders and Inquiries. 
All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP" 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 

All Phones WAbash 2-1030 








PARTS FOR SALE 





OLDSMOBILE 
PARTS 
Write - Phone - Wire 
Jerdan 4-6332 


GAGE and DRUMMY, INC. 


21710 Weodward Ave. 
DETROIT 20, MICHIGAN 


24 Hours Service on Shipments 








CHEVROLET 
PARTS 


Most complete stock of genuine Chevrolet 
parts in the east. 


Also 670x15 tires and tubes 
SHIPMENT ANYWHERE—SAME DAY 


Write—Phone—Wire 


Community Chevrolet, Inc. 
653 Fillmore Avenue 
Buffalo 12, New York 
Phorie Taylor 2763 ° 








CROSLEY PARTS 
Shipped Anywhere. Call—Write—Phone 
SERVICE MOTORS 
"LARGEST CROSLEY DIST. IN THE EAST" 


581 Hempstead Turnpike Elmont, L. I., N. Y. 
Floral Park 4-3300 





GENUINE LINCOLN-MERCURY parts— 
$100,000 stock, Freight prepaid on orders 
over $100 net. Enslen and Welter Motors, 
Inc., 5920 Hohman Ave., Hammond, Ind. 
Call Sheffield 8105. 


PARTS WANTED 


| WANTED. Five wheels for 1937 Cord 812. 


_Knight’s Garage, Wappingers Falls, N. Y. 
ACCESSORIES WANTED = 


WANTED TO BUY 


Closeouts 
Overstocks 
and Discontinued 


UNIVERSAL AND CUSTOM 
BUILT SEAT COVERS 
and 
AUTO ACCESSORIES 
Write, Wire or Phone 


THE ABEL CORPORATION 


175 S. High St. Columbus, Ohio 
Main 3161 








TRUCKS FOR SALE 





DIESEL MACK MODEL NR 
Ten Tires—80% New 


Completely reconditioned by German shop. 
Located Hamburg. Sacrifice prices for lot 
of four. 

HENRICH 


73 Champs Elysees, Paris, France 





1950 CHEVROLET, 134 inch wheelbase, 
cab over engine, Holmes traffic king, 
equipped wreck truck. Complete in every 
detail; 825x20 tires, two speed axle, 
fresh air heater and defroster. Used only 
four months. Can be bought as a unit, or 
body and crane, or chassis and cab. Low 





mileage, finished in prime, ready for 
paint. In excellent condition. Ready to 
be cut in service. Contact T. J. Darby, 
White Chevrolet Co., Zanesville. Phone 
2-3611. 
WRECKER. Very attractive, will handle 
large trucks. Mounted on 3%-ton Reo 


with less than 20,000 actual miles. Would 
trade for car or sell for $1,000. Write 
Willcoxon-Hyde Motors, Junction City, 
Kans. 


PRACTICALLY new Holmes traffic king 
wrecker with cradle mounted on Ford, 
Good price. Gillespie’s, Inc., Bellefon- 
taine, Ohio. 


° BUSES FOR SALE 

ONE-25 passenger Flexible bus, new Chev- 
rolet engine, Two 29-passenger GMC yel- 
low coaches, gasoline motors, very clean, 
reclining seats, excellent rubber and new- 
ly painted blue and white. Auman Mo- 
tors, Inc., Crawfordsville, Ind. 








Available for immediate Delivery 


Two 
Ford school buses with the Oneida ‘'New 
Yorker,"' 43 passenger body; N.Y.S. specifi- 
cations; Model 14-U-43CL-NY, 


For Further Details, Call or Write 


Hotaling's Sales and Service 
30 Cartwright Avenue 
SIDNEY, NEW YORK 

Phones 4341 & 8401 





BUSES FOR SALE 

BUSES FOR SALE. Late model used and 

new school buses, 36, 48, 54 and 60 pas- 

senger. National Bus Sales Co., Inc., 101 

N. 33rd St., Philadelphia 4, Pa, BAring 
2-7605. 


AMBULANCES FOR SALE 
Two 


AMBULANCES for civilian defense. 
privately owned, 1942 Packard ambu- 
lances, fully equipped. Priced below 


trade-in value. Photos available. Box 


5139, c/o Automotive News, Detroit 26. | 


SHOP EQUIPMENT FOR SALE 


LINCOLN-MERCURY DEALER has a 
complete line of shop equipment for sale, 
including sun testing equipment, special 
Merc-O-Matic tools, Hydramatic tools 
and other special Lincoln-Mercury tools. 
Lincoln-Mercury signs, twenty-four (24) 
parts Bins. Also office equipment. Will 
sell all or any part of stock. Dealership 
is located in the state of Ohio. Box 5102, 
c/o Automotive News, Detroit 26. 


ne SHOP EQUIPMENT WANTED ae 
WANTED—Walker electric auto lift, pre- 


ferably model 1010 or later. Must be in| 


good condition and reasonably priced. 
Bradenton Motor Company, 4th Ave. & 
10th St., Bradenton, Fla. _ 
BRAKE DRUM LATHE and grinder want- 
ed, truck size. Also riveting equipment. 
Utica Motor Sales, Utica, Mich. 
ANTIQUE CARS FOR SALE, 
WILL SELL COLLECTION of 20 antique 
cars from 1902 up. Write Tom McDonald, 
Box 185, West Chicago, Illinois, Tele- 
phone West Chicago 50. bool 
1918 DODGE BROUGHAM, like the day it 
was made, Perfect mechanically; can 
travel across the country. Perfect ‘‘show- 
room piece’’ for the Dodge dealer. Write 
Cameron Auto Sales, 336 S. Cameron St., 
Harrisburg, Pa. 


FOR 


Dear Mr. Auto Dealer: 


ies ne 


ANTIQUE CA RS FOR SALE 


| 1923 CADILLAC V8 sedan, model 61. Very 
original, excellent running condition, good 
tires. Zintsmaster Motor Sales, Deca- 
tur, Ind. ers 
ANTIQUE CARS WANTED 
WANTED—1922 Chevrolet superior model, 
any body style by Bonderchuk Chevrolet, 
Inc., 1285 South Broad St., Trenton, N. J. 


MISCELLANEOUS Woe 


AUTOMATIC BRAKING 
TOW BAR 


Complete with controlled steering 

Guide Cables and $ 

Brake Hook-up ........... 54.45 
ALL TYPES TOWING EQUIPMENT 
FOR AUTOMOBILES AND TRUCKS 

QUICK-TOW BAR 


suaperte-tonger Unit... Ud oO 


WE STOCK PARTS 
Protecto Covers Carrying Bags 
Safety Chains 


TOW BAR SALES CO. 


Exclusive Factory Distributors 





AN 3-8888 Nite | MU 4-840! 
DE 2-0700 )} DO 3-8373 
40 South Clinton St., Chicago 6, Illinois 


INDUSTRIAL PLASTIC MOLDING 
Inquiries for compression or Injection 
molding solicited. 

Box 5140, c/o Automotive News, 
Detroit 26 
ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 
Motor Co., Inc., 800 Commerce 58t.. 

Lynchburg, Virginia. 





SALE 


We hope the above attracts your attention to our letter. 


Not being auctioneers or dealers ourselves, we are using the medium of Auto- 


motive News to dispose of a large number of our privately owned fleet of cars. 
They consist of 1948—1949—1950 Chevrolets, Plymouths and Fords, 2-Doors, 


Club Coupes and 4-Doors. All cars have been carefully maintained at all times 


and are in excellent condition. A large variety of colors are present in this 


group, and there is no lettering or markings on any car. 


We are interested in disposing of these cars quickly and offer them in lots 


of 10 or more at prices that will enable you to make a Good Profit on your 


investment. 


Cars are in Toledo, Ohio, in care of our Mr. W. A. Wright, 3958 Funston St. 


(Phone Kingswood 1302 or Kingswood 7963). 


In the event further information is desired on these vehicles, phone, wire or 


write the above person. 


Thank You, Mr. Dealer. 





Maney Motor Co. Auto Auction 


DEALERS ONLY 
Always a Buyer for Your Car 


Murfreesboro, Tenn. 


Every Thursday 
Phone 111 


11 A. M. 


Huntsville, Ala. 
Every Friday 
Phone 3188-J 


Member: NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION, INC. 





woo eer _— 


New Subscription Order 


Send Automotive News to Address Below 


for One Year $8 [_] 


for which check is attached [_] or send bill [_] 


or Two Years $14 [_] 





AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
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REVEALED! INSIDE STORY 








CARLIFE GUARANTY “72° 


OPPORTUNITY OF A LIFE-TIME FOR ALL 
DEALERS TO ASSURE THEIR BUSINESS SECURITY 


ACCLAIMED 
THROUGHOUT 
AMERICA 


CARLIFE GUARANTY “72” 
had to be desirable, unique and 
powerful to win nation-wide ac- 
ceptance among dealers in every 
section of the United States. En- 
dorsements and testimonials have 
poured in from dealers who have 
learned from their own experi- 
ence that CARLIFE GUARANTY 
“72” has made an important con- 
tribution to the profitable opera- 
tion of their business. 


Files are overflowing with 
praiseworthy messages and rec- 


ommendations that have resulted | 


from the use of CARLIFE GUAR- 
ANTY “72,” from a period of 12 
years to a period of three months. 
The proof of the value of CAR- 
LIFE GUARANTY “72” is in its 
performance ... in its action. 


Various dealers report different 
reasons for their enthusiasm over 
CARLIFE GUARANTY “72.” 
Some attribute it to their in- 
creased service business, others to 
the opportunity of building cash 
reserves, or to the profit that they 
make on CARLIFE GUARANTY 
“72.” Still others point to the 
good-will they build which re- 
sults in more new car sales, and 


the policy claims they are able| 
to pay without any cost to them. | 


However, after all is said and 
done, the basic reason for the 
overwhelming growth and success 
of CARLIFE GUARANTY “72” is 
due to the fact that IT BENEFITS 
BOTH THE DEALER AND THE 
CUSTOMER. 


The list of authorized dealers 
of CARLIFE GUARANTY “72” 
reads like a blue book of the 
leaders in the industry. It is easy 
for you to become one of this 
select circle, and perhaps, revolu- 
tionize your entire operation right 
now, and for the future. 


MAIL THE COUPON TODAY 





DN 
= soon: 7a) 
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Sure Sign of a Healthy Business 


‘|gested merchandising tools. 
‘|today to improve your customer 
:| relations and profits. 





Originator of the Famous Plan 





GEORGE M. TAYLOR 


George M. Taylor is one of the 
pioneers in the automobile indus- 
|try, having started in this field 
in 1914. He has been operating 
continuously for 37 years, and 
;/now heads one of the largest and 
most successful dealerships in 
| America. 

It was 20 years after George M. 
Taylor sold his first automobile 
that he introduced the now na- 
tionally famous CARLIFE GUAR- 
ANTY “72” plan. It was copy- 
righted in 1936. For many years, 
Taylor recognized the need for 
some strong, powerful link to tie 
his customers to his dealership, 
and to keep them coming back. 

Primarily an automobile man, 
| George Taylor searched for some 
|}merchandising idea that would 
| help his business, and at the same 





Because of national advertising 
in THE SATURDAY EVENING 
POST in addition to local adver- 
tising by dealers, millions of auto- 
mobile owners are familiar with 
the CARLIFE GUARANTY seal. 
This emblem can identify you as 
a pre-eminent dealer offering this 
marvelous “plus” that will bring 
72% of your new car customers 
back regularly for service. Au- 


newspaper mats and other sug- 
Act 





NOT CONNECTED WITH ANY OIL COMPANY, OIL SALES, OR OIL PROMOTION 


thorized CARLIFE GUARANTY | 
dealers are also supplied with free | 


time help his customers. His 
search was thorough and com- 
plete. He carefully studied and 
examined manufacturers’ sugges- 
tions, as well as so-called “pro- 
motion schemes” and “follow-up 
stunts.” However, none satisfied 
George Taylor. There was nothing 
}on the market that “filled the 
bill.” He knew what he wanted. 
He also knew that his idea was 
sound and practical in principle. 
So, Taylor originated his own 
plan to solve his problem. 

After years of experimenting, 
CARLIFE GUARANTY was per- 
fected. Success was almost in- 
|stantaneous. The news began to 
spread. It was no secret, and be- 
fore long, other dealers in Detroit 
asked for the privilege of using 
CARLIFE GUARANTY in their 
own operations. Before long, 
CARLIFE GUARANTY became a 
national institution available to 
all franchised dealers. Now, 15 


of George M. Taylor, thousands 
| of dealers have not only put aside 
enormous reserves, but also have 
made their business more secure 
during war and peace. 


MAIL THIS 
COUPON TODAY 


be sent to you without cost or 
| obligation. Don’t lose another 
|day ... get the complete story 
now. 











years later, thanks to the vision | 


Complete details for time-tested | 
CARLIFE GUARANTY “72” will | 


Profitable, Easy-to-Operate Way 


of Building a Sound, Solid Business 


DETROIT, MICH.—No longer is it necessary for you to 
worry and wonder what is going to happen to your business 
a year from now, five years from now, or 10 years from now. 
CARLIFE GUARANTY “72” puts an end to that ever-present 
concern over the future of your business, in days of both 


shortages and plenty. 


CARLIFE GUARANTY “72” works almost automatically 


| Mail the Coupon Today | 


Spend Just 


10 Minutes to 
Convince Yourself 


haven’t CARLIFE GUARANTY 
“72.” See the facts! Examine the 
copyrighted package of CARLIFE 
GUARANTY “72” ammunition 
that will demonstrate how easily 
you can get on the CARLIFE 
GUARANTY “72” bandwagon to 
improve your entire operation. 


Never before have you seen 
anything like CARLIFE GUAR- 
ANTY “72.” 
operated profitable franchises for 
years, watch with unrestrained 
enthusiasm as the CARLIFE 
GUARANTY “72” plan is un- 


| 


to bring your customers back 
month after month. How many 
of your new car customers come 
back for service after their new 
car warranty has expired? Some 
dealers report 25% ... others say 
30% and 35%. Well, CARLIFE 
GUARANTY, on a national aver- 
age, brings back 72%. Yes, 72% 
of CARLIFE customers come back 
regularly for service. That’s why 
we now have attached the magic 
number “72” to the magic name, 
CARLIFE GUARANTY to give 


pi : | you the ONE AND ONLY PLAN 
You are missing plenty if you}; 


folded before their eyes. First, the | 


feeling is one of intense curiosity, 
which quickly changes to pro- 
found interest . and finally, 
positive conviction that, here is 
something that is absolutely es- 
sential to the operation of a suc- 
cesful business today. 

You have probably heard of 
CARLIFE GUARANTY “72,” but 
have you heard what it can mean 


to you right now when competi- | 


tion is growing tough again? 


'| Mail the Coupon Today 


THE CARLIFE GUARANTY 


Name 
Name of Dealership___ 
Make of Car_—__ 
Address___ 


City. 


8827 Strathmoor, Detroit 27, Mich. 


Rush us more information concerning CARLIFE 
GUARANTY “72” without cost or obligation. 
Show us what other dealers are doing. 


that both protects your customers, 
and protects you. It is also im- 
portant to consider that CARLIFE 
GUARANTY “72” builds a reserve 
of cash, and cash starts to accu- 
mulate within 24 hours after you 
put CARLIFE GUARANTY “72” 
in operation in your business. Can 
you afford to wait? 


_All New Car Dealers 


Dealers who have | 


Fligible for Carlife "72" 


Thousands of dealers, repre- 
senting every make and franchise, 
are now using CARLIFE GUAR- 
ANTY “72.” This plan has pro- 
duced spectacular results for those 
progressive dealers who are in- 
terested in bolstering service 
profits and building a solid foun- 
dation of customer good-will. 


There is no limit on the size 
of the dealership that can profit- 
ably use CARLIFE GUARANTY 
“72.” It works equally well for 
both large and small dealers. The 
operation of this revolutionar: 
plan requires no additional help 
or expense. CARLIFE GUAR 
ANTY “72” welds all departments 
of your business together for se 
curity, profit and good-will. 


Telephone 
VErmont 8-5077 
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